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FIA Underwriting 
Experience in 1946 
Held Satisfactory 


Higher Premiums Written Reflect 
Confidence of American In- 
dustry Pierce States 


MERGER GAINS OUTLINED 








Single National Underwriting Pol- 
icy, Uniform Accounting, Close 
Coordination of Activities 





The Factory Insurance Association 
closed 1946 with over $21,000,000,000 in- 
surance in force, President Curtis W. 
Pierce of the FIA stated in his annual 
report yesterday. This amount is slightly 
less than the insurance in force at the 
close of 1945, due, in part, to heavy 
cancellations of Government war insur- 
ance contracts, which had been ex- 
pected as a result of the cessation of 
hostilities. The amount of insurance 
written is, in itself, evidence of the 
confidence placed by leaders of Ameri- 
can industry in the indemnity and serv- 
ices given by the association, Mr. Pierce 
declared. 

Premiums written in 1946 showed an 
increase of over two and one-half mil- 
lion dollars above comparative figures 
for 1945. Underwriting experience for 
the year was satisfactory. The addition 
of engineering, inspection and other 
personnel, coupled with adopt’on of im- 
proved techniques and procedures, places 
the FIA in an advanced position in its 
fields of special service, according to 
Mr. Pierce. 


Annual ‘Meeting in New York 


In connection with the annual meet- 
ing of the directors of the FIA in New 
York on March 27, President Pierce 
announced that copies of the 1946 an- 
nual report are being distributed to 
policyholders, agents and brokers, mem- 
her companies and to other interested 
parties. 

\n interesting innovation in the 1946 
report is that of telling the story of 
developments in the organization since 
three separately operated associations 
were merged on July 1, 1943, into the 
Present nationwide Factory Insurance 
\ssociation. Following a recapitulation 
ot the objectives which were envisioned 
i result of the consolidation, the re- 

continues with an impressive ac- 
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Penn Mutual Centennial Movie 


The Penn Mutual Centennial animated motion picture, “100 
Years of Security,”—a combination history of the Company and 





annual statement—is booked for showings in the following cities 
during the next ten days:— 


April 1, at Tampa, Fla. 

April 2, at Atlanta, 

April 7, at Wichita, Birmingham and Urbana, III. 

April 8, Springfield, Ill, Pittsburgh, New York City, Memphis 
and Minneapolis. 


Advertisements in local newspapers announce the place and 
hour of the showing, and cards of admission for policyowners and 
friends may be secured by telephoning or writing the Penn Mutual 
General Agent in that city. 


1847—Penn Mutual Centennial—1947 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Mayor O’Dwyer Talks 
Before N. Y. Ass’n 
Annual Congress 


Tells of Providing Safety for 
City Residents and of 
the Agents’ Part 


ISSUES SAFETY STATEMENT 


Accidental Deaths ‘Third Mortality 
Cause; 6% Improvement 
During 1946 








Two statements were made during the 
week by New York’s Mayor, William 
O’Dwyer, which are of interest to in- 
surance men. The first was an address 
at the annual sales congress of the Life 
Underwriters Association of the City of 
New York last Friday. The second was 
on the occasion of the opening of the 
annual safety conference in New York 
this week. 

Sneaking of some of the problems 
facing the city, Mayor O’Dwyer told 
the sales congress that most people 
when they come to New York consider 
the city composed of Wall Street banks 
with their concentrated wealth, where 
plans to fleece the general population 
are thought up. They never stop to con- 
sider that there aré 1,300,000 dwelling 
units in the city renting for less than 
$50 a month. 

The cost of running the city has in- 
creased $165,000,000 since 1935 and this 
increase is absorbed by the little rent 
payer. To provide for the safety of these 
people there are 18,000 police and over 
10,000 street cleaners. During the year 
the schools of the city alone will use 
better than $173,000,000. 

Through all this outlay the city is 
trying to provide protection for its mil- 
lions of residents. It is trying to create 
a place where children can grow up 
safely. But, the Mayor stated, there is 
one thing we can’t give, that is the 
guarantee of how long a person will be 
with us. We have to make provisions 
for tragedy—this is where the insurance 
agent comes in. : 

Mayor O’Dwyer came to the sales 
congress from a meeting in the budget 
director's office where he is currently 


trying to find $800,000,000 to meet the 
city’s financial requirements. 


Safety Statement 


In a message to the seventeenth an- 
nual safety convention and exposition, 
sponsored by the Greater New York 
Safety Council, Mayor O’Dwyer reported 
that the number of accidental deaths was 
reduced from 3,995 in 1945 to 3,755 in 
1946, a drop of 6%. This resulted from 
a definite safety program carried out by 
official and volunteer agencies and sup- 


(Continued on Page 8) 
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“Dad gave me this wedding... 


He won’t be here to walk down the aisle. But he gave 
me this beautiful wedding . . . just as surely as he - 
gave mother and us children the privilege of con- 
tinuing to live in the same pleasant, comfortable way 
we enjoyed before he died. I hope Tom and I can have 
as wise advice on our insurance ...and plan as well 
for our children.” 
1 r 7 
Such living, breathing evidence of the value of insur- 
ance can give a salesman deep satisfaction—both per- 
sonal and monetary. This girl and her husband will 


always believe in insurance. As often as they can, they 
will do business with the salesman who arranged their 






father’s affairs so well. 


ETNA LIFE INSURANCE COMPANY 
Affiliates: Aitna Casualty and Surety Company 
Automobile Insurance Company ~- Standard Fire Insurance Company 


HARTFORD 15, CONNECTICUT 
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Drama at New York State Capital 


Savings Bank Insurance Higher Limit Bill Defeated at 2:30 
O'clock in the Morning After Debate Starting at 1 O'clock; 
Dewey Administration Fought Hard for Measure 


Los ied with drama and packed with 
interest was the defeat in the 


hum 
New York legislature last week of the 
hill which would enlarge the limit of 


savines bank life insurance in this state 
from $3,000 to $5,000, and the proceed- 
ading up to the final vote which 
was 72 to 60. It was midnight when the 
bill reached the Assembly. 

Although it had passed the Senate the 
belief of those who had been in touch 
with the rules committee of the Assem- 
bly was that the majority sentiment of 
that committee was against passage. At 


ings 


least, that was the opinion when re- 
porters and others saw the committee 
members at 4 o’clock one afternoon. 


Then, things began to happen in the 
committee and general belief is that it 
was reported out at the insistence of 
Governor Dewey. 

The debate on the bill started about 
1 o'clock in the morning and continued 
for an hour and fifteen minutes. Speak- 
ing against the bill was a group of five 
members of the Assembly, three of 
whom were from small towns, and all 
of whom intensely believed it to the best 
interests of both depositors of savings 
banks and policyholders of legal reserve 
companies that the bill be defeated. 
Principal speakers against the bill in 
that exciting early morning debate were 
Justin C. Morgan and Julius Volker, 
Buffalo; Janet Hill Gordon, Norwich; 
Orlo M. Brees, Endicott; and Raymond 
H. Combs, Churchville. Principal op- 
ponent of the bill in the Senate was 
Senator Walter J. Mahoney of Buffalo. 
With two exceptions, all of the speakers 
lor the bill in the Senate and Assembly 
were from Greater New York. 


Forces Behind the Bill 


sehind the bill had been marshalled 
the torces of the Dewey Administration, 


led by Robert E. Dineen, Superintendent 
of Insurance, and having the endorse- 
nent as well of State Banking Superin- 
tendent Elliott Bell. Also, unusually ac- 
tive in the legislative steering for the 
banks was George Fearon, a former Re- 
publican upstate leader. Two newspapers 
went all out in their news columns for 


Savings bank insurance increased limit 
“tic World Telegram and PM. The 
Ne. York Times, New York Herald 


‘rime, and the Sun indorsed the bill 
editorially. 

‘ict arguments for the bill were that 
s bank policies are “poor man’s 
in nee”; that the buyer really needs 
to cover needs which formerly 
would meet; that the opposition 
out of motives of competition; and 
should not be necessary for the 
to buy life insurance through 


cipal spokesman against the bill 
‘dward R. Gettings, general agent 
thwestern Mutual Life, Albany, 
vas chairman of the committee of 
Ne. York State Association of Life Un- 


de: riters which felt that passage of the 
Meare might well lead into future 
Sit! ms which would not strengthen 


the banks nor the institution of life in- 
ce. Also active was Spencer L. 


rty, CLU, executive secretary of 
that association. 


Chairman of the com- 





By CLarENcE AXMAN 


mittee representing life insurance com- 
panies operating in the state was Fred- 
erick D. Russell, president, Security 
Mutual of Binghamton. Legal counsel 
of the companies was Lewis C. Ryan of 
Syracuse, one of most distinguished and 
highly respected lawyers of the state. 
President of the association is Ernest 
Perkins, general agent, Provident Mu- 
tual, Albany. 

Behind the scenes at Albany, on be- 
half of the savings bank campaign for 
the bill, was the vigilant and legislative- 
wise Paul Albright who spends most of 





FREDERICK D. RUSSELL 


his time around the state capital when 
the legislature is in session. Among the 
bankers themselves, the chief proponent 
in New York of the measure was Earl 
Schwulst, vice president of the Bowery 
Savings Bank of New York City, largest 
savings bank in the country. 

After the measure was defeated 
Spencer L. McCarty said to The 
Eastern Underwriter: “We are compli- 
mented by the fact that so many free 
members of the legislature, voting from 
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Savings Bank Life Insurance Not a 
Matter of Routine Management 


The bankers of New York 
State are still newcomers in the life in- 
surance business. Lately, there seems to 
be a good deal of feeling on their part 
that the growing pain stages in savings 
bank life insurance are now behind them 
and that the future is a matter of rou- 
tine management. 

Of course, one problem is behind them. 
They have enough business now to sup- 
port the staff of technicians in the Sav- 
ings Bank Life Insurance Fund who 
perform the technical underwriting and 
actuarial duties. At the start there is 
always the problem of high overhead be- 
cause these technicians are necessary and 
there is such a small early tolume of 
business. 

But there are many underwriting and 


savings 


managerial problems still ‘around the 
corner for the savings bankers. So far 
there has been strong. self-selection, 


which has been favorable as far as mor- 
tality and persistency of business goes, 
a fact which has had almost no publicity. 
There is reason to think this may not 
continue, especially in the New York 
City area. As yet not many of the im- 
paired lives and deathbed risks have 


beaten a path to the door of the savings 
bankers. There isn’t enough in it for a 
$3,000 policy. When they do, which will 
come about if the savings bankers are 
permitted to write larger policies, either 
the mortality will turn the other way or 
the savings bankers will find themselves 
obliged to do some pretty careful under- 
writing and find this a factor in cost 
that cannot be belittled. That may ex- 
plain why savings bankers chose to ask 
for an extension of the amount of in- 
surance they could write from $3,000 to 
only $5,000. 


Different Roles in Field of Thrift 


The savings bankers and the life in- 
surance companies are both in the field 
of thrift, but their roles are quite dif- 
ferent. The life insurance companies 
sought to see that as many people as 
possible have as much life insurance as 
they can afford. Life insurance business 
seeks to get everybody to see tomor- 
row’s needs and plan for them out of to- 
day’s knowledge. Savings bankers have 
met little success in this although they 
claim systematic thrift as one of their 
ideals. Analyses of savings accounts 
show that they are principally one of 





Counsel for Companies 





Blackstone Studios 
RYAN 


LEWIS C. 


Lewis C. Ryan, who was retained by 
legal reserve life insurance in connec- 
tion with the savings bank insurance 
bill to increase the limits of coverage 
to $5,000, which was defeated in Albany 
last week, is one of the most distin- 
guished lawyers in the state, having 
been president of the New York Bar 
Association and of the Onondaga County 
Bar Association. He is a member of 
the American Bar Association, Ameri- 
can Judicature Society, Judicial Council 
of the State of New York and Inter- 
national Association of Insurance Coun- 
sel. He is a member of the board of 
trustees and executive committee of 
Syracuse University and of the board 
of visitors, College of Law, Syracuse 
University, and is past president of the 
National Alumni Association of Syra- 
cuse University. Among other boards 
on which he has membership are Syra- 
cuse Boys Club, Central New York 
Broadcasting Corp., Syracuse Trust Co. 
and Central New York Medical Plan. 

Mr. Ryan, who lives in Syracuse, is 
a member of the law firm of Hancock, 
Dorr, Ryan & Shove. 


two kinds: either large deposits placed 
for safe keeping or “systematic savings 
accounts,” started by well-intentioned 
people who have the best of intentions 
but cannot hold the pace and finally use 
the account as a checking rather than a 
savings account. Selling the public the 
habit of systematic saving is something 
the savings bankers haven’t been able 
to do. By and large, their success has 
been that of offering thrift facilities to 
the thrifty. 

Perhaps the greatest contribution of 
the life insurance agent is in getting the 
people to develop thrift habits and main- 
tain them. This service of the agent, the 
savings bankers can never offer or de- 
velop by advertising. It takes a little 
of the art of a pursuit and the art of 
salesmanship to get the public to face 
tomorrow’s needs today. 
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Mutual Benefit Adopts 
New Retirement Plan 


LIBERALIZES INFORMAL SYSTEM 
Prevides for Rethounut on a Joint and 
Survivorship Basis; Increased Death 
Payments; Paid Up Benefits 





A formal plan “foe < gallented employes 
providing retirement benefits funded 
with respect to future service, together 
with death, disability and sickness bene- 
fits has just been announced by Mutual 
Benefit Life. Effective as of January 1, 
1947, the plan for future service incor- 
porates new attractive features and re- 
tains many of the liberal details of the 
informal non-contractual plan which the 
company has followed for many years. 
The company proposes to recognize on 
the same basis as heretofore the retire- 
ment allowances which have accrued un- 
der the previous plan. 

Estimated cost to the Mutual Benefit 
of this non-contributory plan under 
present conditions is about 15% of pay- 
roll with expenses of administration. The 
plan has the approval of the Commis- 
sioner of Banking and Insurance of New 
Jersey and of the United States Treas- 
ury Department under the provisions of 
Section 165 of the Revenue Code. 

New Features 

Added features of the new plan, not 
previously available to employes include: 
provision for payment of retirement al- 
lowance on a joint and_= survivorship 
basis; increased death benefits equal to 
one year’s salary up to $10,000, graded 
thereafter, plus $2,000 after four years’ 
service; optional retirement benefit 
available at ages 60 to 64, inclusive; 
withdrawal benefits in the form of a 
paid-up deferred annuity after ten years’ 
service under the retirement provision 
of the plan with accruals being vested on 
an increasing percentage basis to 100% 
vesting at the end of 20 years of such 
service. 

Normal retirement age for 
and women under the plan is 65, when 
70% of the last 10 vears’ average salary 
(up to $15,000) will be paid as a service 


both men 


pension for the 35 years of service be- 
tween ages 30 and 65. The percentage 
will be graded for excess amounts and 
shorter service. Any retirement benefit 
will be modified by such part of the 
Social Security Old-Age Benefit as is 
considered to have been derived from 


taxes paid by the company. 
Disability features are similar to those 
under the previous plan. A temporary 


sickness allowance is available for all 
salaried employes during their first ten 
years of service, being a diminishing 


fraction of the salary at the beginning 
of sickness. After ten years of service, 
employes are cligible also for the dis- 
ability allowance consisting of one-third 
of the average annual salary for the ten 
years of active service immediately pre- 
ceding disablement or, if greater, the 
amount of the retirement income which 
would be available at 60 under the op- 
tional retirement benefit provision based 
on service prior to disablement. During 
sickness, the employe is regarded as still 
in active service, but on the beginning 
of disability his active service is ter- 
minated. 


FRANKLIN LICENSED IN UTAH 
The Franklin Life, Springfield, IIL, 
is now licensed to operate in Utah, 
Chas. E. Becker, president has an- 
nounced, Vivian W. Bentley, formerly 
associated with the American National 
Insurance Co., has been appointed gen- 
eral agent for the Franklin in Salt Lake 
City. 


NAME NOMINATING COMMITTEE 


Lester Horton, president of the New 
Jersey State Asociation of Life Under- 
writers, has been appointed chairman 


committee of the Life 
Northern 


of the nominating 
Underwriters Association of 


New Jersey. Others on the committee 
are Arthur Haas, R. Barry Greene, 
Fred A, Ditmars and George Griscom. 


Drama at N. Y. State Capital 


(Continued from Page 3) 


their own conscience, defeated the bill. 
In doing so they paid a high tribute to 
the work of the agent which has brought 
the great business of life insurance to 
its present stature and to the position 
of public acceptance without which no 
man would buy any life insurance in the 
savings banks.” 

In discussing the passage of the bill 
by the Senate the New York Times cor- 
respondent printed that it got through 
that body only because “of a deal in 
which members interested in another 
measure pledged their votes in return 
for support of another proposed act.” 


Life insurance was not a party to any 
agreement with members of the legis- 
lature. 


No Bad Feeling Between Banks 
and Life Companies 


insurance did not want to en- 
gage in a public controversy with the 
banks because it felt it was not in the 
public interest that these two sets of 
thrift institutions should be carrying for- 
ward a public battle over a subject on 
knowledge of which the public could not 
be entirely clear and where the result 
was likely to be an impairment of public 
confidence in both institutions. Undoubt- 
edly, the crusade by some daily papers 
against the companies created some un- 
favorable reaction to legal reserve life 
insurance. 

The fact remains that despite the heat 
of the debate among the legislators and 
the defeat of the bill in the Assembly 
after the Senate had passed it the re- 
sult of the vote did not create bitter 
feeling between savings bank institutions 
and life insurance companies. Neither 
the banks nor the insurance companies 
made newspaper attacks on each other, 
the mudslinging against the companies 
and the agents being written by report- 
ers for the two newspapers mentioned. 

Following the defeat of the bill legis- 
lative leaders on the savings bank side 
gave interviews expressing their opinion 


Life 


that the measure, or a similar one, will 
be introduced in the next session and 
will pass. 

However, hope has been expressed 


that before another session of the legis- 
lature convenes the savings bank people 
may be willing to sit down with the life 
insurance representatives and agree on 
a program by which the banks can en- 
gage in the life insurance business sub- 
ject to the same laws and regulations as 
life insurance companies. That was the 
primary question involved in this whole 
controversy. In operation of life insur- 
ance companies it is not enough to know 
the text of insurance laws. It is the 
regulations of the New York State In- 
surance Department in interpreting the 
laws and in supervision which must like- 
wise be taken into consideration. 


Position of New York State Life 
Insurance Companies 


One reason why the situation has not 
developed into a feud between savings 
banks and life insurance companies is 
because many of the bankers in this 
state understand the position of the New 
York State life insurance companies, 
which in brief is this: 

Legal reserve life insurance and its 
representatives are not opposed to savings 
bank insurance if it is kept within the 
limits of a non-discriminatory and legal 
area and there ts a proper apportionment 
of expense. They have had competition on 
a scale of real magnitude from fraternals 
and assessment companies, but have made 
their great progress despite the hundreds 
of millions of coverage which has been 
placed elsewhere. Neither do they object 
to additional mediums for buying insurance 
protection; im fact, some leaders of the 
business would like to see more life insur- 
ance carriers in this state. They do not 
insist that life insurance be purchased from 
agents. They are opposed, however, to 
different systems of state supervision of 
insurance carriers and to regulations by 


the New York State Insurance Depart- 
ment which will apply to some carriers and 
not to others. 

They believe that the first consideration 

operation of life imsurance, no matter 
what the medium, is safety for policy- 
holders. It is the economic future of the 
policyholders which commands their inter- 
est; and their motivation emphatically 1s 
not that of keeping business on the books 
of legal reserve life insurance companies, 
or getting new business. There are hun- 
dreds of thousands of families in New 
York State right now who are inadequately 
insured; many not insured at all. Any 
system of selling insurance which does not 
embrace agents will not make much of a 
dent in the inadequately insured field. It 
is not believed that the coverage situation 

would be much improved if the banks 
aide d thousands of clerks to take applica- 
tions from depositors or others coming in 
because there would not be many people 
going to banks of their own volition to 
buy insurance. 

Position of Dewey Administration 
Dewey Administration, 
and particularly one of its principal 
cabinet officers, Superintendent Dineen, 
staged such a strenuous battle for the 
savings bank bill, has a lot of people 
guessing. One guess is that Governor 
Dewey and Superintendent Dineen, with 
Public Law 15 in mind, want to convince 
Washington that they are trying to 
knock out “monopoly” in life insurance 
operations, and by “monopoly” they 
mean that the public should not be 
forced to buy insurance in mediums 
which have life insurance agents. Some 
newspaper people feel that Mr. Dineen 
would be receptive to becoming a United 
States Senator, and that school of 
thought believes that politics had a role 
in the Albany scene of the past fort- 
night. 

Those who have followed the savings 
bank life insurance situation since the 
idea was first broached in the state some 
years ago are certain that there has 
been a political twist to this question for 
some years. Way back when Al Smith 
and Herbert Lehman were influencing 
attitudes of the Democratic party they 
went to bat in advocating the adoption 
of social measures. This made them so 
popular that the Republicans were never 
able to beat Smith or Lehman in a 
cubernatorial race. When Louis H. Pink 
became Superintendent he was sympa- 
thetic with all social ideas. When sav- 
ings bank life insurance made its ap- 
pearance undoubtedly some of the Re- 
publican leaders thought that this is a 
popular vehicle on which they could ride 
and a vehicle on which many thousands 
of people would want to be passengers. 

Mr. Dineen was emphatic in newspaper 
interviews and in inspired newspaper 
stories in the World Telegram and in 
PM about the Department fighting the 


Just why the 


battle of “poor man’s insurance.” One 
of the strongest personalities in State 


Insurance nig en circles, and presi- 
dent of the National Association of In- 
surance Commissioners, Mr. Dineen won 
out in the session of the legislature 
which wound up last week with most of 
the measures the New York Department 


recommended for passage. His cham- 
pionship of the Guertin measures 1s 
statesmanship of high caliber. Further- 


more, his annual report, the longest ever 
drafted by an Insurance Commissioner, 
showed the results of a long period of 


study and research of insurance condi- 
tions. 
World Telegram and PM 
PM and the World Telegram con- 
stantly used the words “lobby” or “lobby- 


in their news stories. A paragraph 
for instance, was to the 
Dineen had been visited 
and that he 


ists” 
in a PM story, 
effect that Mr. 
by “the life insurance lobby” 


“Showed the lobby, the door.” Later, he 
told one of the life insurance represen- 
tatives that this paragraph was a fig- 
ment of the imagination of the reporter 
who wrote the story. 


PM broke some 


Was Active in Albany 





SPENCER L. McCARTY 


Spencer L. McCarty, 
tary, New York State 
Life Underwriters, 


executive secre- 

Association of 
took an active part 
in the situation growing out of intro- 
duction in legislature of the bill pro- 
viding for a $5,000 limit on savings bank 
life insurance in this state. 


kind of a newspaper record during the 
week as it printed what was practically 
the same story four or five days running, 
making a few changes in wordage and 
construction. 

The World Telegram crusade was a 
bit of a puzzler as it ran bank insurance 
stories on the front page for several 
days in which the life companies were 
subject to sneers or out-and-out attack. 
In view of all of the transcending sub- 
jects of national or international interest 
which should have a crusading newspa- 
per’s attention at this time when the free 
enterprise system vs. the Communistic 
system, and, also, critical situations in 
many spheres, humanitarian social and 
civic are worrying the nation, it was 
rather baffling that the World Telegram 
should stop in its tracks and devote so 
much front page space to a topic which 
has only a minor interest as far as the 
public is concerned. 

And this seems an appropriate spot in 
this article to say something about the 
careless and sinister use of the word 
“lobby” by daily newspapers. There 
have been times in this republic when 
“lobby” was a disreputable word because 
the designation “lobbyist” was accepted 
by the public as applying to a represen- 
tative of a vested interest who was in 
Washington or some state capital for 
the definite objective of bribing law 
makers. But as legitimate business, both 
small and big, have been assaulted by 
officeholders or demagogues, or both, at 
the national and state capitals, defense 
of business is regarded as imperative 
And, hence, those representing business 
began to speak out. The faction which 
would crucify business is always articu- 
late, sometimes vociferous. Business be- 
gan to be heard in the case of life insur- 
ance, the future life plans of millions ot 


people must always be protected, and it 
is the duty and the responsibility of the 
institution of life insurance to <decfend 
policyholders and the institution ‘self, 


or it is betraying its trust. 





ST. LOUIS MUTUAL CHANGE 

The St. Louis Mutual Life, in further- 
ance of plans for an expansion ©! Its 
operations, has completed arrangements 


for reorganization from a mutual life 
insurance company to a stock and mu- 
tual basis. In addition to selling 10,00 
shares of stock on a basis that wil! pro- 


vide $100,000 capital and $200,000 addi- 
tional surplus for its assets, the com- 
pany has greatly strengthened its vard 
of directors. 
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in hand with high blood pressure, heart ailments, diabetes, 
and other diseases. However, if you are under 30, a small 


amount of overweight can be beneficial. 





The chief cause of overweight is overeating, 





often combined with too little exercise. It rarely results 


from glandular disturbances or other causes. If you 


s a 4, 
yr , ee the cause 








people can control their weight. Follow his advice for 


bringing your weight down to normal, or a little below. 
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For further helpful information, send for 


Metropolitan’s free booklet, “Overweight Metro @) Oo if I ta n Li fe 
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table of ideal weights. Leroy A. Lincoln, PRESIDENT Parents’, and Redbook, 


TO VETERANS—IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE—KEEP IT! 
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James Victor Barry Dies at 85 


Former Vice President of Metropolitan Life An Outstanding Figure In 


Insurance Public Relations for Several Decades; Was Most 


Popular Figure at Commissioners Conventions 


After a siege of illness lasting many 
months James Victor Barry, 85, died at 
his home in Bronxville, N. Y., on March 
23. Although he has been out of the 
insurance picture for some years there 
are hundreds of insurance men who still 
retain affectionate memories of this 
great personality and of the impression 
he made on the insurance business. 

His first contact with the insurance 
field was when he was made Insurance 
Commissioner of Michigan. From that 
post he went with the Metropolitan Life 
as a vice president, his principal assign- 
ment being in connection with the com- 
pany’s relations with the various State 
Insurance Departments and with other 
insurance companies. When he retired 
from the Metropolitan Life after a long 
service he was guest of honor at one 
of the most  %utstanding dinners which 
have been held in the insurance business. 
The hosts were the State Insurance De- 
partments, executives of inter-company 
organizations and executives of other 
companies. Among the guests at the din- 
ner were also a number of executives of 
the Metropolitan Life. 

Mr. Barry was too active a figure to 
find much kick out of leisure. After 
leaving the Metropolitan Life he acted 
in a public relations advisory capacity 
for the Western & Southern Life, and 
also with the Life Extension Institute. 
He became a director of several insur- 
ance companies, including the American 
Reserve. First Re-Insurance Co., and 
Globe Underwriters Exchange. Also, he 
was a director of the Underwriters Trust 
Co. 

Always Center of a Crowd 


No more popular figure than Mr. 
Barry has ever graced insurance circles. 
A general assembly of Insurance Com- 
missioners was not complete without 
him, and as he stood in the hotel lobbies 
or outside of meeting rooms—and he 
could remain on one spot easily for a 
couple of hours without moving—people 
gathered around him, drawn as if by a 
huge magnet. A raconteur of first rank, 
he was generally the first to give circula- 
tion to a clever story which later went 
the rounds of the conventions. 

At the Metropolitan Life his office 
drew hundreds of insurance men who 
arrived to ask advice about their per- 
sonal affairs or to discuss situations in 
their own companies. He had the faculty 
of making friends with newcomers to 
State Insurance Departments. Turnover 
of Commissioners is large, the average 
tenure of office being three years, but 
before most Commissioners had been in 
office three weeks they either knew 
Barry or wanted to make his acquaint- 
ance. Furthermore, his acquaintance ex- 
tended down throughout the ranks, in- 
cluding many of the junior figures in 
state supervision. His observation of 
events and of personalities was shrewd 
and in illuminating situations he ex- 
hibited a remarkable display of wit and 
good humor. While he liked nearly every 
one he could quickly detect and weed 
out those who were phonies and hypo- 
crites or self-seekers. 

Closest of his friends in the insurance 
business outside of his own company 
were the late Col. Joseph Button, Vir- 
ginia Commissioner, and Henry F. Tyr- 
rell, late legislative counsel, Northwest- 
ern Mutual, That trio furnished the 
principal motivation for the Order of 
the Pamunkeys, social organization 


which meets at the time of the Com- 
missioners’ conventions. 
His Early Experience 

Mr. Barry was born in Monroe, Mich., 
in 1861. As a boy he sold newspapers 
and worked for a short time in a butcher 
shop. His first contact with public life 
was as a page in the Michigan legisla- 
ture for a term. After graduation from 
high school he went with the Monroe 
Commercial as « reporter. For two years 
he was deputy register of deeds. An- 
other job he filled was that of executive 
clerk in the office of the Secretary of 
State. After several years in that ca- 
pacity he returned to newspaper work, 
going with the Lansing Journal where 
he remained for the next eight years. 

As a newspaper man Mr, Barry was 
one of the best in Michigan. At various 
times he was editorial writer, city editor 
and it was not long before other papers 
used him as a correspondent, one of 
these papers being the Detroit Evening 
News. Among other things he wrote a 
weekly letter for the American Press 
Association which furnished boiler plate 
for a long string of papers. 

Becomes Insurance Commissioner 

Eventually, Mr. Barry was appointed 


Insurance Commissioner of Michigan 
and soon proved himself one of the most 
able of Departmental executives. Some 
of his rulings were discussed decades 
after his tenure of office. When the 
life insurance business was investigated 
by the Armstrong Committee Mr. Barry 
was one of the leaders in the National 
Convention of Insurance Commissioners, 
being vice president. In 1906 he was 
elected president. He served the state 
of Michigan as Commissioner of Insur- 
ance for ten years—five terms. 


Among those who had been keeping 
an eye on Commissioner Barry was the 
late Haley Fiske, president of the Met- 
ropolitan Life. One day in December, 
1910, Mr. Barry was told that New York 
wanted him on the telephone; he was 
asked to come to New York for an inter- 
view. The interview consisted of this 
brief statement by Mr. Fiske to Mr. 
Barry: 

“There is a vacancy in the official 
staff of the company and you are the 
unanimous choice to fill it.” 

Commissioner Barry said that he 
would take the matter under advisement. 
The decision he made was a quick one, 
with the result that a short time later 


Comments on James Victor Barry 


The Eastern Underwriter this week 
asked Frederick H. Ecker, chairman of 
Metropolitan Life; Nelson B. Hadley, for- 
merly of the Michigan and New York In- 
surance Departments, and Clarence C. 
Klocksin, legislative counsel, Northwestern 
Mutual Life, for comments on the late 
James Victor Barry. They said: 


Frederick H. Ecker, chairman of 
board, Metropolitan Life: We = are 
deeply saddened by the passing of our 
friend, James Victor Barry. 

Untiring energy, ability, and accom- 
plishment particularly — signalized _ his 
service as an officer of the Metropolitan 
Life, extending over a period of more 
than twenty years. 

He retired in 1932 but his friendships 
embracing all of the Metropolitan family 
have been enduring. His genial, delight- 
ful, and companionable disposition 
caused us all to love him, and these 
attributes no doubt contributed to his 
popularity among a very wide circle of 
friends and acquaintances. 

These qualities may well have been 
contributory, but it was his integrity 
and high character that won for him the 
esteem and respect throughout his active 
career of the Commissioners of Insur- 
ance of the several states, in which ca- 
pacity he once served his native state 
with distinction. 

It may be added that he was likewise 
highly regarded throughout his active 
career by all persons engaged in the 
broad field of insurance. 


Nelson B. Hadley, former chief ex- 
aminer, New York State Department, 
and formerly with Michigan Depart- 
ment: Mr. Barry was appointed Insur- 
ance Commissioner in Michigan by Gov- 
ernor Bliss in January, 1901. There had 
been charges against the Department 
and a delegation of insurance men called 
on Governor Bliss in the campaign of 
1900 and he promised he would appoint 
a strong man of integrity and fine repu- 
tation as Commissioner. 


At a dinner given to Governor Bliss 
by members of the Michigan Supreme 
Court the Governor stated that the hard- 
est problem he had was to select an In- 
surance Commissioner. The name of 
Barry had been recommended by one 
of the judges, but Barry had hitherto 
refused political positions and _ had 
turned down an offer to be the Gover- 
nor’s private secretary. It was suggested 
that it be pointed out to Barry that the 
Commissionership was not political and 
Chief Justice Montgomery was delegated 
by the Governor to approach Barry. The 
latter accepted the post, but only with 
the understanding that he would not 
submit to any political interference. As 
a member of the so-called “committee of 
fifteen,” appointed by Governor Johnson 
of Minnesota, Mr. Barry was largely in- 
strumental in the states outside of New 
York adopting standard provisions for 
life insurance policies instead of the 
standard policies of the Armstrong Com- 
mittee. As Michigan Commissioner Mr. 
Barry proved an unusually good selecter 
of men and all he picked made théir 
mark in the insurance field. 


Clarence C. Klocksin, legislative coun- 
sel, Northwestern Mutual: The passing 
of J. Victor Barry stirs fond memories 
of his many fine deeds and accomplish- 
ments. While Mr. Barry belonged to 
the old school in the insurance world he 
never failed to lend a hand to the 
younger members of the fraternity who 
sought his advice and counsel in his later 
years. He lamented the passing of some 
of his closest convention pals. A great 
friendship was dissolved when the Grim 
Reaper took Henry F. Tyrrell. Theirs 
was a friendship that held the admira- 
tion of all. More recently, Mr. Barry 
was deeply grieved by the passing of 
Col. Joseph Button, former Commis- 
sioner of Virginia and big chief of the 
Pamunkeys. The remnants of the old 
school will deeply mourn their latest 
loss; the new school will miss an old 
friend. 


JAMES VICTOR BARRY 


he joined the Metropolitan as assistant 
secretary. Mr. Fiske in later years called 
the Barry appointment an exceptionally 
popular one with the entire insurance 
fraternity. Mr. Barry reinained with the 
Metropolitan until December, 1931, when 
he retired, having reached the retire- 
ment age with the company. He was 
fourth vice president at the time. In 
January, 1932, he joinea the Life Ex- 
tension Institute as vice president, He 
was appointed public relations counsel 
of the Western & Southern Life in Oc- 
tober, 1935. 


The James Victor Barry Dinner 


At the time of Mr. Barry’s retirement 
from the Metropolitan Life he was given 
a testimonial dinner at the Waldorf- 
Astoria Hotel on December 31, 1931, 
which was attended by 700 insurance 
men from all parts of this country and 
from Canada. The affair was an out- 
standing social and sentimental success. 
Chairman was Henry F. Tyrrell, legisla- 
tive counsel, Northwestern Mutual. 
Many of the details of the dinner were 
handled by Clarence C. Klocksin, who 
succeeded Mr. Tyrrell as Northwestern’s 
legislative counsel. H. G. Wells sent a 
message from England which was read 
at the banquet. Speakers included the 
late Alfred Hurrell, then vice president 
and general counsel, The Prudential 
who spoke as representative of life in- 
surance; Cecil F. Shallcross, then United 
States manager of North British & Mer- 
cantile, representing fire insurance; and 
Frederick Richardson, now chairman of 
and at that time U. S. manager of Gen- 
eral Accident, who represented casualty 
insurance. The addresses at that dinner 
reached a high intellectual level with 
just the right mixture of sentiment and 
humor. 


During his banquet talk Mr. Richard- 
son said: “Mr. Barry meets you modest- 
ly and quietly; says the right word, tells 
a good story, recites some snatcli ol 
verse, never strikes the wrong note, but 
leaves you feeling better every time. 
You never hada joy nor a grief he didn't 
share if he only knew about it. And 
that’s why we love him. It’s as simple as 
A BC. And so methinks his mother 
may have meant him for a priest: and 
though he never served the High ‘!tar, 
with the white-robed acolytes an. the 
swinging censers, the chanting an’! the 
great solemn music, the Holy Offic: and 
the Sacred Mysteries, it can be sa’! he 
always held a cup to thirsty lip and 
asked no questions, That’s the w'. 0! 
the man.” 

His Family 

Mr. Barry was a brother of the late 
David S. Barry, Washington corres! nd- 
ent and former editor of the Provieence 
Journal, who at one time was sere it- 
at-arms of the United States Senat« He 
was an uncle of Harry Cole Bates, :¢" 


(Continued on Page 12) 
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The house that on ly you can see 


a ine to each other, probably the thing you 


want most of all is a home of your own... 


Perhaps it’s the dream you’ve kept in a trunk 
these years—the old Clayton place that needs 
much done to it, but — 


Or maybe it’s that Victorian mansion on Elm 
cet, where you once tossed newspapers in the 
wl-gray of morning — 
Or perhaps it’s a blueprint —of a cottage, say, 
uggled down into a hill. A Cape Cod house, 
at and white. A modern flat-top, on a scallop 
ocean. A friendly-faced Colonial. 
Blueprint or empty lot it’s the house that only 
u can see—it’s home—to own, and to hold, for 
long as you live. If you want to make sure of 
it, its warmth and security and shelter, then life 


insurance must be as much a part of your plans as 
the blueprints you give to the builder. 


Because life insurance is one of the strongest 
home-holding forces in America today, the policy 
that cancels-out the mortgage if you should die is 
only part of the picture. A well planned life in- 
surance program means a continuing income for 
your wife and family—an income that keeps a 
home, a home... and not a memory. 

Through its new Planned Incomes service 
Northwestern Mutual agents protect home-owners 
by removing the threat of insecurity, making sure 
mortgages are paid, that incomes continue, that 
family plans go on whether days are fair or stormy. 


THE DIFFERENCE— 
There’s a significant difference between life insur- 


emen ppearedc ) We a ala 


ance companies. Ask a Northwestern Mutual 
agent what that difference can mean to you. Ask 
a policy-owner why no other company excels 
Northwestern Mutual in that happiest of all busi- 
ness relationships — old customers coming back 
for more. 


we Northwestern 


Mutual Founded 1857 


LIFE INSURANCE COMPANY 


Milwaukee, Wisconsin 
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N. Y. Assn. Holds Sales Congress 


George Avery White, S. L. Wolkenberg, G. M. Barry Morton, 
Fred H. White, Charles J. Malloy and H. D. Josephson, 
Speakers; T. W. Foley, Chairman 


Prospecting was the theme of the 
twenty-seventh annual sales congress of 
the Life Underwriters Association of the 
City of New York, held here Friday of last 
week. Timothy W. general agent, 
State Mutual, was chairman. 
field men 
Wolkenberg, 
G. M. Barry 
Life, Montreal; 
Metropolitan Life, 
H. White, Connecticut Mutual, 
From Worcester came George Avery 
White, president of State Mutual Life, 
who made an eloquent address on the 


Foley, 
Among the 
who spoke were Sidney L. 
CLU, Union Central Life; 
Morton, Manufacturers 
Charles J. Malloy, 
Allentown, Pa.; Fred 
suffalo. 


position this country occupies among the 
world’s nations, and also gave some of 
his ideas relative to prospecting. During 
the afternoon session Mayor O’Dwyer 
of New York appeared and was given a 
warm reception. He made a short ad- 
dress. Summing up the day’s talks was 
Halsey D. Josephson, CLU, Mutual 
Senefit. 


George Avery White’s Talk 


George Avery White, president of the 
State Mutual, discussing the responsibili- 
ties of insurance agents told of the 
millions of people they represented, not 
only those who are insured but the bene- 
fitiaries. “There is no comparable group 
handled by so few,” he said. “It is a 
great cross section of America.” Agents 
should keep in close touch with their 
clients not only because of opportunity 
to sell insurance, but also to learn what 
they think of life insurance. He felt it 
is helpful when people who have become 
owners of life insurance address life un- 
derwriters association gatherings. Much 
can be learned from such contacts. There 
are always opportunities to get new 
points of view. Agents must ever be 
alive to how life insurance works, and 
the more they learn about it the better. 

In discussing salesmanship Mr. White 
said that three rules which had been 
used by “Diamond Jim” Brady, a great 
salesman of railway supplies, should not 
be forgotten as they are as true of life 
insurance salesmanship and all other 
fields of selling as they ever were. Sum- 
marized, Brady said about his prospects 
and clients: “Make them like you; make 
them trust you; make them respect you.” 

Discussing the theme of his address, 
“Sweet Land of Liberty,” Mr. White 
said we should be proud of the nation’s 


economic advantages, its military great- 
ness and its freedoms of thought and 
action. 


“Don’t take ourselves for granted,” he 
said. “This nation would not have sur- 
vived without a handful of leaders dur- 
ing its early years. Many of these men 
are heroes. And we have our heroes to- 
day. Many of these figures have not 
seen service on the battlefield, but their 
service to America, their sacrifices for 
the nation, are great and they call for 
recognition, too.” He cited as an ex- 
ample Lewis W. Douglas and others who 
have left positions of great importance 
in the insurance and business world in 
order to help their country maintain the 
position of world leadership which it 
holds today. “That leadership is ours,” 
he said, “and we must accept it.” 
Wolkenberg on Service as Prospecting 

How giving service made sales for him 
was the theme of Mr. Wolkenberg’s talk. 
Prospecting, he explained, is a continu- 
ous process which is interwoven with 
service. He told of his “former use of 
clip birth announcements and circulariz- 
ing of those families, but discontinued 
this seven years ago because he had so 
much business he couldn’t follow all of 
these leads. When his job is finished 


and a prospect’s insurance is properly 
arranged he gives a resume of their in- 
surance. Then he asks for names and 
gets cards of introduction. 

The cultivation of attorneys and ac- 
countants as centers of influence was 
urged by Mr. Wolkenberg. One law 
firm regards him as its insurance de- 
partment, he commented, and refers all 
insurance matters to him. While Social 
Security is not a new approach it con- 
tinues to be a good one, he says, and he 
recommended that agents use that ap- 


proach. “How many prospects do you 
know who know nothing of it?” he 
asked. “Ask the next ten people you 


meet what they know. One in three or 
four cases will turn up with a sale. 
Small sales lead to bigger.” 

On G.I. insurance he asked his audi- 
ence how much help to veterans they 
had given. “Who is in a better position 
to give service, the overworked clerks 
at the Veterans’ Administration or the 
agent who can write a plan around this 
insurance?” he asked. Mr. Wolkenberg 
explained that he has processed seventy 
cases for $94,000 of business as a result 
of service to veterans. 

Another form of service Mr. Wolken- 
berg has used to increase his sales grew 
out of an interview twelve years ago. 
He had completed an analysis of a man’s 
estate and discovered fourteen policies 
payable quarterly. He made suggestions 
for more insurance, but the prospect 
said that he was cutting his premiums 
to $200 a month. Mr. Wolkenberg asked 
the man to pay him that much a month 
and set up a bank account in the client’s 
name holding the bank book himself. 
The $200 a month added up to more 
than the annual premiums the client was 
paying and so additional insurance was 
possible. When premiums come due he 
makes a draft on the bank and sends it 


to the client for signature; then he 
sends it to the company involved. By 
budgeting the premiums weekly or 


monthly, Mr. Wolkenberg has made it 
easier for his clients to pay more. He 
has had clients call him and say they 
were voluntarily raising their insurance. 


Malloy Cartoons Debit Life 
Charles J. Malloy was a commercial 
artist before he joined the Metropolitan 
as a debit agent in Pennsylvania. Utiliz- 
ing his drawing ability, he presented an 


FOLEY 


TIMOTHY W. 


illustrated lecture on the life and people 
found on his debit. 

He emphasized that agents will have 
to get back to fundamentals. They will 
have to give prospects more than poli- 


cies; give them service. “If you see 
enough people ,you will get enough 
sales,” he stated. 


In making a sale the agent has to aim 
at the brain, heart, pocketbook or per- 
sonality. Suggestions ‘have to be brief 
and packages have to be convincing. 
Drawing cartoons, Mr. Malloy illus- 
trated each of these aiming points. It is 
necessary for the agent to know hu- 
manics and to know the people with 
whom he is dealing and the method to 
be applied to each. ; 


Morton’s Views on Prospecting 


“Prospect to Prosper” was the theme 
of G. M. Barry Morton’s talk. Unintelli- 
gent prospecting, he stated, is probably 
responsible for more failures in the busi- 
ness than any other problem. Any other 
product has a limited number of pros- 
pects, but everyone is an insurance pros- 
pect for someone. With a systematic 
method there is always a plentiful sup- 
ply of prospects. 

Of his own source of prospects he ex- 
plained that when he started in the busi- 
ness he knew a lot of young men. He 
sold them their first policies and through 
them secured a large volume of business. 
As these men advanced in the business 
world he sold them additional policies as 
well as selling policies to their friends. 
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His own clients and friends are his jest 
source of prospects. 

When he sells a man there are iwo 
things he does. He tells the man to fee] 
free to call him on any insurance m.iter 
and he calls on him once a year to bring 
his insurance up to date. Affairs of 
clients are always changing. The 2 -ent 
should be around to help make insurers 
fit into the changes. 

On sources of his sales he expls on 
that 60% is made to friends and c| 


28% to leads furnished by Side | or 
clients, and_10% comes from ringing 
doorbells. Of selling friends he said 


that as they will buy from someone ¢} hey 
might as well buy from him. He warned, 
however, that when calling on fri ends 
in selling insurance it should not he a 
social call with casual mention of insur- 
ance. “Give them everything you have, 
he said. 

Mr. Morton also explained his method 
of developing a nest of prospects. If 
he has a client in a business he learns 
who his associates are; gets introduc- 
tions, to other men in the office, learns 
of advancements, and tries to become 
friendly with the whole establishnient, 
He warned agents that when they close 
a deal in any office they should look 
around and note if there isn’t some other 
prospect in the immediate vicinity. 


F. H. White Explains His Methods 

“Prospecting had me licked” was the 
theme of Fred H. White’s talk. He ex- 
plained how this has always been a real 
problem to him, but direct mail and the 
telephone helped raise him from a failure 
to a leading producer. 

Every fall, he explained, he lists his 
main policyholders and uses these as 
centers of influence. From lists obtained 
from these policyholders he compiles a 
direct mail list, calls on those who reply 
and then on the others. 

Civic activities, Mr. White felt, are 
important to the agent. He is a church 
elder, a Sunday school teacher, belongs 
to the YMCA, is active in singing and 
in the Junior Chamber of Commerce. His 
outside activities keep him from growing 
stale. 

Mr. White explained that he formerly 
worked nights, but in 1945 he cut it out. 
Although expecting a drop in his busi- 
ness he found it continued about the 
same. He found that by not working 
nights he was building prestige and 
that he didn’t wear himself out now. 

Mr. White is president of the Buffalo 
Association of Life Underwriters. 


Mayor O’Dwyer’s Talk 


(Continued from Page 1) 





ported by labor and_ civic 
groups. 

“While we are proud of last year’s 
improvements, we are far from com- 
placent about the 3,755 lives lost here 
through accidents. Every one of those 
deaths is a challenge to every one of 
us to be more careful. Accidents were 
the third cause of death in New York 
City last year. Only diseases o/ the 


heart and cancer claimed more lives.” 


business, 





LIFE COMPANIES TOTAL 509 


There were 509 legal reserve life 
insurance companies domiciled in the 
United States at the start of this year, 
according to reports by the State In- 
surance Departments to the Institute 
of Life Insurance. This is an increase 
of forty-six over the number doing 
business one year ago and 214 inore 
than in 1918. Texas leads in number 
of companies with 76, up 21 during the 
past year. Colorado, Florida, Illinois 
and Nebraska showed the second !arg- 
est increase, three in each case. J /icre 
is now at least one life insurance cvom- 
pany domiciled in every state except 
Wyoming. 


HEAR DR. L. H. LEE Zs 

Dr. L. H. Lee, medical director, Pacific 

Mutual Life, addressed the Life Super- 

visors Association of Los Angeles at 

its March meeting on cardiac and circu- 
latory diseases. 
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Congratulations on an Outstanding Sales Congress 








Continental Assurance Company is happy to pay well 
deserved tribute to the life underwriters of Greater New 
York who contributed so generously of their time and efforts 
to make the 27th Annual Sales Congress of the Life Underwriters 
Association of New York an outstanding success. Your emphasis 
on "Prospecting" as the Congress theme was most timely, and 
we congratulate you on the quality of your program. 


Likewise congratulations are in order to our own 
ion ; s agents, brokers and all others who, with increasing success, 
‘alo ; ar are spreading the gospel of family security into thousands 
: of homes. Continental Assurance is proud to play its part in 
3 providing modern contracts of life insurance and sales 
k E equipment to make easier your selling efforts. 
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2. 
‘ears 
com- 
here 
those 
1€ of q Ast . 
were ; . 
York ; le ; a 


f the 


HARLOW G. BROWN, 
Vice President 











Page 10 








March 28, 1047 











FHA Mortgage System 
Never Been Tested 

MATTHEW WOLL FOR SAFEGUARD 

Union Labor Life President Would 


Amend Housing Act Against Future 
Depression Foreclosures 





It is not generally realized that even 
under the system of Federal insurance 
the mortgage credit structure of the na- 
tion rests upon an untested ground, said 
Matthew Woll, president of the Union 
Labor Life, speaking before the Society 
of Residential Appraisers in New York 
last week. : 

“The FHA system of mortgage insur- 
ance was launched in 1933,” said Mr, 
Woll. “It was started at the trough ot 
the depression. Ever since 1933 the 
housing market in the United States has 
been on the rise. The FHA system of 
mortgage insurance has never been put 
to the test of a severe depression. An ob- 
jective study of the resources accumulated 
in the FHA insurance fund raises the 
question that if a severe depression 
should come would the FHA insurance 
fund successsfully meet such a crisis. 
Sound public policy requires that ade- 
quate provision against such a possible 
contingency be made in advance. If we 
wait until the depression comes, Wwe may 
again have no choice but to bail out the 
lending institutions in distress. 

Proposes Lapsed Payment Plan 

“To assure lasting soundness of the 

insurance system,” continued 


of L. has pro- 
so-called 


mortgage 
Mr. Woll, “the A. F. 
posed the adoption of the 
‘lapsed payment plan.’ Under the pres- 
ent system, if the home buyer loses his 
job, falls victim to a long sickness, or 
some other emergency which deprives 
him of his income, his default on as 
few as three payments may mean fore- 
closure and the loss of the home he has 
been buying over a period of years. The 
crisis comes when the home buyer is 
the least equipped to meet it—when he 
is unemployed or sick. Under the pro- 
posed lapsed payment plan the Govern- 
ment would, on application, determine 
whether the lapse in payments is caused 
by a bona fide emergency and, if such is 
the case, take over the payments for a 
limited period, until the home buyer is 
ready to resume them. The home buyer 
would be required to make up the lapsed 
payments simply by lengthening the life 
of the mortgage by the number of pay- 
ments he has missed and making a small 
adjustment in the interest rate. This 
process avoids foreclosure, removes the 
lender’s investment from jeopardy and 
relieves the Government of the burden 
to which it now is not equal, of liquidat- 
ing a large volume of properties when 
unemployment is widespread and_ the 
market is stagnant. We feel that it 
would be far cheaper to have the Gov- 
ernment make these payments during 
limited emergencies instead of having it 
underwrite another billion dollar liquida- 
tion fund.” 


MADE METROPOLITAN MANAGER 

George R. Parkerson, formerly a field 
raining supervisor for the Metropolitan 
Life, has been appointed a manager and 
placed in charge of the company’s Ma- 
con, Ga. district. He succeeds Odell W. 
Williamson. Mr. Parkerson joined the 
Metropolitan as an agent in Norfolk in 
1928. He was made an assistant manager 
in 1933 and subsequently became a field 
training instructor for southern and 
southeastern territory, and then a field 
training supervisor for southeastern ter- 
ritory. 


LOS ANGELES CASHIERS MEET 
T. McManus, assistant Group super- 
visor of the Occidental Life of California, 
addressed the recent meeting of the Life 
Agency Cashiers Association of Los 
Angeles. Mr. McManus discussed the 
California) Unemployment Disability 
Benefit Act, which became effective in 
December, 1946. 





Enlarged Duties Given to 
Whipple, Mutual of N. Y. 


OLIVER M. WHIPPLE 


Oliver M. Whipple, vice president and 
manager of securities investment, Mutual 
Life of New York, has been appointed 
vice president and manager of invest- 
ments. His new duties will include gen- 
eral supervision and direction of the 
real estate department and the farm 
loan division, in addition to his active 
direction of the securities investment de- 
partment. 

A graduate of Phillips Academy, An- 
dover, Mass., Mr. Whipple was gradu- 
ated from Yale University in 1923; went 
to Harvard Law School for a year; then 
worked for Kidder, Peabody & Co., in- 
dependent brokers in New York City. 
In 1928 he joined Mutual Life’s financial 
department and the following year was 
appointed assistant financial manager. He 
became associate financial manager in 
February, 1934, and was elected second 
vice president in June, 1944. Five months 
later he became vice president and man- 
ager of securities investment. 

Mr. Whipple’s father, Harry V. Whip- 
ple, was for many years president of 
the Merchants National Bank of New 
Haven, Conn. 

CONTINUES DIVIDEND SCALE 

The board of directors of the Balti- 
more Life approved continuance of the 
scale of Ordinary dividends for its com- 
ing dividend year. It also appropriated 
money for Industrial dividends on a 
scale to be approved by the Insurance 
Department of the state of Maryland. 





A. L. Saltzstein Dead; 
Milwaukee Gen. Agt. 


WITH NEW ENGLAND 47 YEARS 





Hard Early Struggle After Arriving in 
America; One of Most Highly 
Regarded General Agents 





A) Tes 
New England Mutual Life, Milwaukee, 
oldest general agent of company in age 
and length of service, died a few days 
ago while enroute home from California 
where he had been spending the winter. 
He had been ill for a few weeks. 

For forty-seven years he had been 
with New England Mutual with which 
company he was highly regarded by 
country. 


Saltzstein, 79, general agent, 


representatives all over the 
3orn in Ploc, Poland, he arrived here 
an immigrant and his early vears saw 
many hardships. He managed to spend 
a year in high school and to master 
English well enough to enter the sales 
field. For five years he was general 
manager of the Knight Templars and 
Masonic Mutual Aid Association in Cin- 
cinnati. In 1900 he was appointed gen- 
eral agent of the New England Mutual 
of which company’s general agents as- 
sociation he became president in 1919. 
_In Milwaukee civic affairs he was ac- 
tive. He was a former president of the 
Federated Jewish Charities; for many 
years served on the American Jewish 
Joint Distribution Committee, Inc., the 
major American agency for distressed 
Jews overseas; was formerly president 
of a Milwaukee synagogue; and a 32nd 
degree Mason and member of B'nai 
B’rith. 

Mr.. Saltzstein is survived by a widow 
and five sons and a daughter. Two of 
his sons were associated with him in the 
New England Mutual’s agency. 


Jefferson Standard Life 


Home Office Promotions 


The following promotions and 
changes in the ‘home office staff of the 
Jefferson Standard Life have been an- 
nounced by Secretary H. P. Leak: 

Michaux H. Crocker, former man- 
ager of the financial department, has 
been appointed assistant treasurer and 
has been transferred to the securities 
department. James N. Ross has been 
appointed assistant manager of the fi- 
nancial department. Charles H. Dog- 
gett, who has been assistant treasurer 
for several years, has been appointed 
assistant treasurer and manager of the 
financial department. Charles’ A. 
Banks, assistant manager of the mort- 
gage loan department, has been trans- 
ferred to the securities department and 
appointed assistant manager of the 
securities. 





Nortu AMERICAN 
ACCIDENT INSURANCE COMPANY 











The Complete Circle 


Personal Protection. 








209 South LaSalle Street, 











209 S. LA SALLE ST.» CHICAGO 4, ILL. 
Vife 
ACCIDENT 
HEALTH , 


OF PERSONAL PROTECTION 


North American's entry into the Life Insurance business in its Sixtieth 
Year made it possible for our agents to offer the Complete Circle of 


All forms of Life, Accident and Health, Medical Expense and Hospitali- 
zation Insurance are available under liberal agency contracts. 


George F. Manzelman, President 


NORTH AMERICAN ACCIDENT INSURANCE COMPANY 
Chicago 4, Ill. 
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Heads Field Supervision 
For Mutual Benefit | ‘fe 





CHARLES E. BREWER, JR 


Charles’ E. CLU, as- 
sistant superintendent of agencies, has 


srewer, Jr., 


been given charge of the agency de- 
partment’s division of field supervision 
by Mutual Benefit Life. Mr. Brewer 
has for some time been that depart- 
ment’s liaison with the company’s s'ix- 
teen Southern agencies. 

Mr. Brewer has been relieved of his 
former duties as administrative assist- 
ant and will take up his new work im- 
mediately. 

A few years after his graduation from 
Princeton in 1924, Mr. Brewer joined 
the Mutual Benefit as a personal pro- 
ducer at a New York City agency. 
During his twelve years there he served 
also as instructor of agents, unit man- 
ager, assistant production manager and 
finally production manager. In 1940 he 
was appointed to the agency depart- 
ment in the home office as_ personal 
assistant to the superintendent of agen- 
cies and in January 1944, at the com- 
pany’s annual meeting, he was advanced 
to the post of assistant superintendent 

Mr. Brewer was awarded his CLU 
in 1931 and the Certificate of Manage- 
ment in 1933. He has served as presi- 
dent of the Mutual Benefit CLU Asso- 
ciation and was chairman of the com- 
mittee in charge of the 1938 Mutual 
Benefit Leaders Club Convention. 


JAMES C. WEST DEAD 





President of Missouri Insurance Co. 
Since 1939; Began Selling Insur- 
ance When Very Young 
James C. West, president of Missouri 
Insurance Co. of St. Louis, died this 
month of heart disease. i 
At the age of 15 he became an oifice 
boy for Kentucky Life & Accident o! 
Anchorage, Ky. He became an agent, 
collecting a country debit and using a 
bicycle and later a motorcycle for trans- 
portation. He went with American Lite 


& Accident and built up a new disirict 
at Lexington. Five years later he was 
brought into the Louisville office as an 


assistant to President Dinwiddie [amp- 
ton. Upon the death of Walter Jolson, 
president of Missouri Insurance ‘| 
1926 T. O. and James C. West got con- 
trolling interest of that company, 
West becoming vice president. 

In 1939 he became president. (:cer 
his guidance Missouri Insuranc: 
made splendid progress, its insuranc 
force being $62,000,000 at end of ‘46 

MADE TEXAS LIFE MANAGER 

Boyd T. Russell, Waco, Texas, '14s 
been appointed agency manager for ' ©! 
tral Texas for the Texas Life Insur 
Co., according to J. G, Reece, agenc 
rector. 
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The File on the Professional Worry-Lifter 


Most MEN ARE JUST amateur worry-lifters. When 
you have a problem, they pat you on the back and 
tell you not to worry. 

Steve Thatcher is different. He’s a professional 
worry-lifter. He’s a representative of The Equitable 
Society...always ready to help with all kinds of 
problems. 

His mission in life is to aid others build security— 
to help them achieve financial independence and 
personal peace of mind. 


Yes, selling life insurance provides more than a 





Hear the official broadcast of the 
Federal Bureau of Investigation. 


tune IN ON “THIS IS YOUR FBI!” 
American Broadcasting Company 
EVERY FRIDAY NIGHT 











THOMAS I. PARKINSON, President - 393 Seventh Avenue, New York I, N.Y. 
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livelihood—it’s a good way of life—one that benefits 
the entire community. Bringing greater peace of 
mind to families everywhere—educating the good 
citizens of tomorrow—safeguarding homes—digni- 
fying old age—the Equitable representative does a 
day’s work that is a source of daily satisfaction to 
him. 

He can be proud of the respect that is his as a 
member of a highly regarded profession...and of 
the prestige he enjoys as a representative of an insti- 
tution like The Equitable Society. 


THE EQUITABLE 
LIFE ASSURANCE 


SOCIETY 
OF THE UNITED STATES 
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Guertin Bill Now Law 
In State of New York 


SIGNED BY GOVERNOR DEWEY 


Vetoed It in 1943 and Sent It Back 
Another Year; Interest Throughout 
Country 


The Guertin bill, which has been be- 
fore the New York legislature for a 
five-vear period, and which was vetoed 
one year by Dewey and sent back an- 
Governor 

twenty- 


other year, was signed by 


Dewev, Tuesday, making the 

fifth state to adopt this legislation. 

The fact that New York had not 

passed the measure undoubtedly delayed 
some legislatures. 

York has had 


Guertin 


through 
New 


observation. The 


its passage 
The situation in 
nationwide 
bills are outgrowth of a long series of 
conferences between the National Asso- 
ciation of Life Underwriters and joint 
committee of American Life Convention 
and _ Life 
\merica. 


Insurance Association of 


Objectives as Seen by Dewey 


Governor Dewey said that the bill ac- 
complishes these important objectives: 

1. Institutes use of modern mortality tables. 
Provides a new system for the calcula- 
tion of non-forfeiture values in lieu of the pres 
ent method of deducting a flat surrender charge 
on the reserve on a policy. 


3. Authorizes the use of a so-called “interest 
differential” between non-forfeiture values and 
the reserves maintained on policies to assure 
payment 


The third objective, the Governor said, 
was the subject of greatest concern to 
the Insurance Department for “the use 
of the ‘interest differential,’ if abused, 
might permit the unnecessary and unde- 
sirable accumulation in the course of 
years of huge sums of money by mutual 
life insurance companies.” 


Dewey Comments 


Continuing Governor Dewey said: 

“The bill before me contains, as a 
result of the efforts of the State Insur- 
ance Department, a very valuable pro- 
viso in connection with the use of an 
‘interest differential.’ 

“Tt provides that such differential may 
be used ‘only with the consent of the 
Superintendent, subject to such condi- 
tions, if any, as he may impose for the 
purpose of providing for such increases, 
if any, in cash surrender values and 
non-forfeiture benefits in such policies 
as may be equitable.’ 

“The bill contains a further safeguard. 
It requires that every policy which is 
issued and which utilizes the ‘interest 
differential’ shall contain in the policy 
a detailed statement of the method of 
computation of the values and benefits, 
or in the alternative, a statement that 
a description of the method of com- 
putation has been filed with the insur- 
ance supervisory official of the state 
in which the policy has been issued. The 
bill has a still further safeguard. It re- 
quires that the annual statements of 
life insurance companies contain specific 
information on the amount of the re- 
serves on participating policies which 
arise exclusively from the so-called ‘in- 
terest differential.’ ” 

The bill becomes effective January 1, 
1948, but its provisions do not apply 
to policies now in force. 


Lectures Being Given 
Upon Beneficiaries 


AT UNIVERSITY PENNSYLVANIA 


Under Auspices of S. S. Huebner Foun- 
dation for Insurance Education; 
List of Speakers 


“The Beneficiary in Life Insurance” is 
theme of a series of special lectures be- 
ing given under the auspices of the 
S. S. Huebner Foundation for Insurance 
Education during the spring term of 
1947 at University of Pennsylvania. This 
theme has been chosen because of the 
growing trend to use planned settle- 
ments for assuring life income and in- 
stallment benefits to widows and chil- 
dren, as well as the many actuarial, 
legal and underwriting problems which 
such settlements involve. Title of lec- 
tures and speakers follow: 

“Designation of the Beneficiary’—James S. 


3urke, associate manager, Ordinary adminis- 
tration, Metropolitan Life. 
“Assignment of Life Insurance Policies’’— 


Robert Dechert, general counsel, Penn Mutual 


fe. 

“Rights of Creditors in Life Insurance’— 
— C. Spencer, general counsel, Home 
Life. 

“Development of Provisions for Optional 
Modes of Settlement’’—Richard C. Guest, vice 
president and actuary, State Mutual Life <As- 
surance Co. 

“Current Practices in Relation 
Planned Settlements’’—Eugene M. 
Acacia Mutual Life. 

“Financial Aspects of Optional Settlements” 

Edward W. Marshall, vice president and 
actuary, Provident Mutual. 

“Corollary Legal Aspects of Supplementary 
Contracts’—Berkeley Cox, associate general 
counsel, Aetna Life. 

“Relationship of Business Liquidation Life 
Insurance to Family Settlement Program”— 
John M. Huebner, Penn Mutual Life. 

“Taxation of Policy Proceeds’’—Bernard 
Wildebrand, legal department, Metropolitan 
Life. 

“Programming to Meet Beneficiary Needs’’- 
lohn O. Todd, general agent, Northwestern 
Mutual Life. 


to Use of 
Thore, 


Hockey Pension Plan 


National Hockey League, with head- 
quarters in Montreal, is reported to be 
considering an insurance pension plan 
for hockey players to be submitted at 
the next general meeting of the league 
executives. Tentative plans call for a 
minimum cash surrender value of 
$15,000 after due date; and the contract 
will include a life income. Protection 
will be afforded families of the players 
if death occurs before pension dates. 
There will be a compulsory savings 
plan and a cash reserve of savings for 
emergencies. A premium of $1,500 will 
be set, to be shared equally by the 
player, the club and the National 
Hockey League. 


WILLIAM B. D. FLINT DEAD 


William B. D. Flint, 84, recently re- 
tired by the New England Mutual Life 
after fifty-eight years’ service, died re- 
cently at his home in Newton, Mass., 
after a year of ill health. He joined 
New England Mutual’s home office staff 
in 1889 as a clerk in the policy depart- 
ment. For the past twenty-four years 
he was attached to the benefit depart- 
ment. He is survived by his wife, 
Frances H. Flint, formerly of Denver. 





COLONIAL LIFE DIVIDEND 


The Colonial Life. Jersey City, has 
declared a dividend of $1 per share, pay- 
able March 31 to stockholders of record 
March 26. 
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February Purchases Show 
13% Gain Over Last Year 


Life insurance purchases in the United 
States in February showed an increase 
of 13% over purchases in the corre- 
sponding month of last year and were 
nearly twice the aggregate reported for 
February in pre-war 1941, according to 
the Life Insurance Agency Management 
Association, Hartford. Total purchases 
in February were $1,718,329,000 com- 
pared with $1,516,833,000 in February of 
last year and $866,790,000 in February, 
1941, 

Purchases of Ordinary life insurance 
in February were $1,186,746,000, up 6% 
over February a year ago and more 
than twice the total in February, 1941. 

Industrial life insurance purchased in 
February amounted to $350,029,000, an 
increase of 14% over the corresponding 
month last year and 27% over Febru- 
ary, 1941. 

Group life insurance purchases were 
$181,554,000 in February, an increase of 
105% over February a year ago and 
more than three times the figure for 
February, 1941. These purchases repre- 
sent new groups set up and do not in- 
clude additions of insured personnel 
under Group insurance contracts already 
in force. 

In the first two months of the year 
total life insurance purchases were 
$3,459,968,000, an increase of 21% over 
the first two months of 1946 and more 
than twice the corresponding period of 
1941. Purchases of Ordinary life insur- 
ance accounted for $2,415,772,000 of the 
two months’ aggregate, an increase of 
13% over last year. Industrial life insur- 
ance purchases represented $678,547,000 
of the current vear’s total, an increase 
of 16% as compared with last year, while 
Group life insurance purchases amounted 
to $365,649,000, an increase of 165% as 
compared with the first two months of 
last year. 


The Home Life of New York reports 
that new business for February was 
10.94% better than February 1946, For 
the twenty-fifth consecutive month, new 
business production showed an increase 
over the corresponding month of the 
previous year. The combined total for 
January and February is 14% ahead of 
the 1946 volume for the first two months. 
Leading agencies for February were 
New York-Evans, Detroit, New York- 
Huber, Washington, and Philadelphia- 
Boettner. 


BALTIMORE ASS’N MEETING 


The annual meeting of the Baltimore 
Association of Life Underwriters will 
be held May 9. A luncheon will be held 
in connection with the affair and a 
nominating committee to select a slate 
of officers has been named. It is com- 
posed of Lewis Kurtz, John Hancock, 
chairman; J. Henry Hooper, Provident 
Mutual; Charles A. Kratz, Fidelity Mu- 
tual; Harry N. Stadler, Travelers, and 
Fred I. Wunderlick, Baltimore Life. 








HERMAN REIN’s 
Brooklyn General Agen: 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951.:.3 














AN OPPORTUNITY— 


Brokerage Contact Man 


needed in a growing New York 
City agency. Applicant need not 
necessarily have previous broker- 
age experience but must be a well 
qualified life underwriter. Remun- 
eration is on a salary plus basis. 
Give experience and background in 
confidence. Address Box 1699, The 
Eastern Underwriter, 41 Maiden 
Lane, New York 7. 











APPOINTED GENERAL AGENT 


John Winthrop Randolph to Head Mu- 
tual Benefit Life’s Agency 
in Birmingham 

John Winthrop Randolph of Hatties- 
burg, Miss. will take over the position 
of general agent in the Alabama agency 
of the Mutual Benefit Life, H. Bruce 
Palmer, superintendent of agencies, has 
announced. He will succeed Graham 
Kirkpatrick who resigned recently to 
enter another field of business. The 
Birmingham agency, which serves the 
entire state of Alabama, has $13,000,000 
in insurance in force, 

Formerly a construction and sales en- 
gineer, with experience in structural 
steel construction and in the electrical 
appliance field, Mr. Randolph entered 
life insurance work in 1940 when the 
plant with which he was connected was 
converted to munitions manufacturing. 
He served first as a debit agent for the 
Metropolitan Life and later went to 
Mutual Life where he was an agent and 
then assisstant manager. 





James Victor Barry 
(Continued from Page 6) 


eral counsel, Metropolitan Life. He 
leaves a widow, Mrs. Gertrude Beamer 
Barry: a son, James B.; a daughter, 
Mrs. L. B. O’Meara, all of Bronxville; 
a sister, Mrs. Fannie B. Bates of ‘larry- 
town, N. Y.; four granddaughters and 
two great-grandchildren. 
Charles F. Williams at Funera! 


The funeral of Mr. Barry was held at 


his former home in Bronxville, \. Y. 
Funeral services were performe! by 
the Rev. John H. Powell, Jr., of Re- 
formed Church. Attending the fineral 
were a number of insurance men, i clud- 


ing Charles F. Williams, presid ot 
Western & Southern Life. Metrop litan 
was represented by a number of €X- 
ecutives. 


























THE AGENCY WITH COMPLETE LIFE INSURANCE SERVICE FOR BROKERS | 

INDIVIDUAL AND GROUP LIFE — ANNUITIES AND PENSION TRUSTS | 

party = HARRY GARDINER, GENERAL AGENT progbway | 
JOHN HANCOCK MUTUAL LIFE INSURANCE COMPANY OF BOSTON, MASS. | 
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Disagree With 


Author Gordis 


Agents Resent Some Advice Given in New Book; Think 
Veterans Should Not Replace NSLI 
With Renewable Terms 


} 
I 


sook of Philip Gordis, a William 
roker, published by W. W. Nor- 


Stree! | 
ton & Co., one of New York’s reputable 
publisi ‘ng house, and entitled, “How to 
Buy | surance,” has irritated life insur- 
ance ;oduction circles because of dis- 
agree ent with many of the author’s 
conclu.ions. It immediately struck in- 
suranc’ men as strange that neither the 
book nor its cover gives any informa- 
tion as to the background of Gordis, or 
other {acts about his career. Strange, 
because he is posing as an infallible 
oyide jor all kinds of insurance buying, 
including property and liability as well 
as life insurance. 
His Doctrine 

In the section on life insurance (pages 
124 to 257) the space is largely devoted 
to expounding three propositions, and 
these in brief are ; 

1. That the only circumstance in 


which life insurance is necessary 


s where there is an immediate 


and existing need for the pro- 


t 
2: 1 


ection of dependents; 


‘hat life insurance should not 


be taken until the need exists and 


t 


hat nothing is to be gained by 


buying insurance early in life to 


t 


a 
da 


ake advantage of a lower rate, 
nd 


3. That the only form of life insur- 
ance which should be carried in 


a 
t 


As to 
involved 


ny circumstances is renewable 


erm insurance. 


Old Fallacies 


the third of these, the fallacies 
have been discussed many 


times and need not be repeated here. 


The aut 


hor illustrates his argument by 


comparing an Ordinary life policy ef- 


Prudential in Waco 


The o 
branch « 
announce 
Pettis, a 
new unit 
G. Hill, 
las agen 

A gra 
linois, \ 
perience 
ing been 
years wi 
life insi 
fice in 
ind set 
agents 
countie 


pening of an Ordinary agencies 
fice in Waco, Texas, has been 
ed by The Prudential. Irving M. 
issistant manager, will head the 
under the supervision of James 
manager of the company’s Dal- 
cy. 

duate of the University of II- 
Ir. Pettis has had a broad ex- 
in the life insurance field, hav- 
associated for the past sixteen 
th two of the country’s leading 
rance companies. Through his 
Waco, he will direct the sales 
vicing activities of a staff of 
vhose operation will cover six 
in northeast Texas. 





Iowa Legislative Action 
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ouse of the Iowa legislature 
'y a vote of 81 to 7 and sent 
vernor a bill changing the in- 
laws for Iowa life insurance 
s. The bill would permit life 
cs to acquire title to non-agri- 
real estate and tightens the 
ions on railroad bonds in 
-h companies may invest. 





‘'TUAL LIFE LEADERS 
s Angeles agency vf the Mutual 
New York led the company’s 
ven agencies in the country 
of insurance sold and was 
number of policies sold during 
Roger Hull, vice president 
er of agencies announced. The 
les agency is managed by G. 
1. In the number of policies 
Billings agency, managed by 
_ Smith, headed all company 
‘or the month and was fifth 


fected at age 25 with a straight sav- 
ings plan combined with renewable term 
insurance. The illustration is carried for 
twenty years, that is, to age 45, and so 
omits the period when the term insur- 
ance would become expensive if not 
prohibitive. 


Consistency as to the above principles 
leads the author to condemn all juvenile 
insurance, and, most unfortunately, leads 
him to recommend that veterans should 
replace their NSLI with renewable term 
policies in the regular companies. The 
only circumstances under which he rec- 
ommends veterans to retain their insur- 
ance are where they are uninsurable or 
where, for some other reason, they are 
unable to buy renewable term insur- 
ance. This, of course, is directly con- 
trary to the advice being given by the 
Veterans’ Bureau and by all life in- 
surance companies, as well as by all who 
speak with authority on the subject. 


N. Y. Dept. Letter Discusses 
Savings Bank Insurance 
Carl Typermass, Deputy Superintend- 
New York State Insurance De- 
partment, has written the following let- 


ent of 


ter to a Rochester life insurance agent: 

“The Superintendent has referred to 
me for attention your letter of March 
7, 1947, in which you ask several ques- 
tions regarding savings bank life insur- 


ance. 
“You are advised that employes of 
the life insurance departments of sav- 


ings banks do not have authority to 
solicit life insurance outside the banks. 
The law does not make provision for 
licensing agents to solicit on behalf of 
the life insurance department of a sav- 
ings bank. 

“The question as to whether an em- 
ploye of a savings bank has the right 
While 


- & ee . . 
there is no provision in the savings 


to twist policies is a moot one. 
bank life section of the law regarding 
the twisting of policies, the question as 
to whether such employes would come 
within the scope of Section 127 of the 
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} “Ask Peyser About It” 

PERCY A. PEYSER, Gen. Agt. ) 
MANHATTAN LIFE .) 

55 Liberty St. New York 5, N. Y.? 
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WANTED 


Assistant Manager 

No supervisory experience necessary. 

Salary over-riding and bonus. 

For large midtown agency of large life com- 

pany. 
Write particulars on prior experience. 
Box 1702, The Eastern Underwriter 
41 Maiden Lane New York 7 











Insurance Law has not, to knowl- 
edge, ever been decided. 

“The question would require a good 
deal of study and perhaps a decision 
by a court of law to determine whether 
it did apply to all employes of savings 
banks. Some years ago, when insurance 
counselors were plentiful in the state, 
several actions were instituted against 
them in the lower courts, alleging twist- 
ing of policies, and many of these ac- 
tions were successful. So far as I know, 
none of the lower court decisions were 
appealed to the higher courts.” 


my 








YOULL APPLAUD, TOO! 


income. 


means to you. 


@ Yes, you'll join Prudential repre- 
sentatives in applauding our You-We- 
You plan that makes those group in- 


surance commissions part of your 


They know what the “WE” means to 


them! And you can find out what it 


Just pick up your telephone and call 


your local Prudential office. 


The Manager will be glad to explain 
it to you—and you'll be glad he did! 
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Boston Congress Points 
Summarized by Coffin 


TIME FOR POSITIVE ATTITUDE 





Connecticut Mutual Vice President Sees 
Agents on the Offensive; Meeting 
Certain Competition 
The final message of the day, and a 
summarization of the whole program, 
was given at the Boston Sales Congress 
by Vincent B. Coffin, vice president of 
Connecticut Mutual Life. Mr. Coffin 
took as his general theme “Let’s Get 

on the Offensive.” 

The speaker referred to certain aspects 
of the life insurance business on which 
its representatives, over the years, have 
somewhat tended to be on the defensive, 
and pointed out some of the reasons 
why this attitude is no longer necessary. 
The first point had to do with life in- 
surance as an investment. Mr. Coffin 
emphasized the changes which had taken 
place in the personal economic picture 
of the average citizen, as a result of 
high income taxes and low return on 
invested capital, using this situation as 
a basis for his contention that life in- 
surance affords the best investment in 
the world under today’s circumstances. 
He remarked that life insurance had al- 
ways been a more Satisfactory invest- 
ment than was realized by the general 
public, or even by the agents them- 
selves, and that recent economic history 
had borne out this point, not only in 
connection with the individual problems 
but also partnerships and corporations. 

Time for Positive Attitude 

The second item, where a strong of- 
fensive now seems indicated, had to do 
with the general interest of the public 
in life insurance affairs. Mr. Coffin gave 
the opinion that field underwriters have 
ordinarily been too negative on_ this 
subject, tending to believe that life in- 
surance is a difficult subject in which to 
arouse general interest. He gave some 
basic reasons why this does not appear 
to be the case, and traced by means of 
illustration the change in public atti- 
tude and appreciation of what life in- 
surance will do. Also brought to the 
attention of the audience was the sig- 
nificant part being played by the Insti- 
tute of Life Insurance, and by public 
relations programs in general. 

In his third point, Mr. Coffin made 
a strong case for the right of the agent 
to earn commissions, that is, that the 
laborer is worthy of his hire. He drew 
a parallel between the quality of coun- 
sel and service given by well informed 
life underwriters to their clients and 
the inadequate information which is 
sometimes secured from other sources. 
In this connection, the speaker sug- 
gested that the best way to overcome 
such competition as exists from sav- 
ings bank life insurance was by positive 
means rather than by negative. That is, 
by demonstrating more and more clearly 
to the public the high quality of service 
rendered by a qualified life underwriter, 
and the importance of this service to the 
client, rather than the negative attack 
having to do with which state depart- 
ment supervises the savings bank life 
insurance, and other items of this 
nature. He made some suggestions about 
the development of prestige, and stated 
that when prestige is adequate, the 
client never for a moment questions the 
fact that the agent’s service is worth 
whatever it costs. 

The fourth point had to do with the 
professional aspects of life underwrit- 
ing, and the unique combination of 
counseling and selling which combine to 
create an extraordinarily satisfactory 
business opportunity. It was Mr. Coffin’s 
feeling that some agents tend to be 
apologetic about their work, and in 
analyzing the component parts of a life 
underwriter’s job, he attempted to show 
that the conduct of our business, on a 
professional plane, can bring unusual 

satisfaction to those who do it right. 
Throughout the talk the speaker illus- 
trated his points by quotations from 
the earlier speakers of the day. 


CLU Forum Speakers 


John J. McCloy, new head of the 
World Bank and former assistant secre- 
tary of war, will be a speaker before 
the seventh annual forum on economic 
and social trends to be held April 18 
at Town Hall in New York City, under 
the sponsorship of the New York CLU 
chapter. Another speaker for the forum 
will be Dr. James H. S. Bossard, pro- 
fessor of sociology and director of the 
William T. Carter Foundation at the 
University of Pennsylvania. Mr. Mc- 
Cloy will discuss “International Work- 
ing Capital.” Dr. Bossard will discuss 
“Some Fundamental Considerations.” 

Other speakers, announced last week, 
will be Dr. Herrell DeGraff, associate 
professor of land economics at Cornell 
University ; Walter W. Cenerazzo, presi- 
dent of the American Watchworkers 
Union. Stanley High, author, lecturer 
and roving editor of the Reader’s Di- 
gest, will be moderator throughout the 
day and sum up the discussions at the 
close. General chairman of the forum is 
Richard E. Myer, New York manager, 
Mutual Life of New York. 





Walter H. Kinnear Passes 


Walter H. Kinnear, general insurance 
broker at Rochester, N. Y., died re- 
cently. Coming to Rochester twenty-two 
years ago, Mr. Kinnear served as group 
supervisor of the Metropolitan Life In- 
surance Co. for the state of New York 
and in 1929 was placed in charge of 
the Metropolitan group office in Roches- 
ter. hive years ago he opened his own 
offices. 

Mr. Kinnear was active in Democratic 
politics. He was a member of the Yale 
Club of Rochester, the Rochester Ro- 
tary Club and the Eagles Club. He bore 
a striking resemblance to the late Presi- 
dent Roosevelt and had been contacted 
by Hollywood interests on the possi- 
bility of appearing in a biographical film 
on the late President. 
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HEALTH and ACCIDENT 
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AMA ISSUES HOTEL GUIDE 





Descriptive Summaries of 150 Hotels in 
58-Page Booklet; Compiled and 
Written by Jane E. Goodchild 
Agency Management Association has 
published for its member companies a 
guide to hotel convention locations in 
the United States and Canada, entitled 
“Planning a Convention.” The new di- 


rectory was compiled and written by 
Jane E. Goodchild, press relations_as- 
sistant, and is based upon a_survery 
conducted among some 400 hotel man- 
agers. 

Descriptive summaries of 150 hotels, 
including twenty Canadian locations, 


are arranged in the 58-page booklet by 
order of states with a separate list for 
Canada. Designed as a timesaver in 
selection of convention sites, basic in- 
formation concerning hotels is presented, 
including available dates, meeting and 
banquet facilities, room accommodations, 
rates, transportation, recreation, loca- 
tion. Hotels from thirty-five states are 
represented in the booklet, which brings 
up to date and expands a previous Con- 
vention Locations catalogue compiled by 
the association in 1940. 









cient SERVICE. 
It’sitrue. . 


. . yet can you judge on size alone? 
We honestly strive to measure our stake 
in the kind of a job we do. And biggest 
. molding profits plus... 


and best. . 


.». today, as always, is friendly, effi- 


we're not as large as many 










are our gains in friendly service. 
Thanks to our Field Force, gains have 


become a Union Mutual custom! 
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PORTLAND MAINE HOME OFFICE 


Rolland E. Irish, President 





Harland L. Knight, Agency Vice-President 
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Welfare, Group Life Data 
Of N. J. Public Service Cos, 


Under the Welfare and Grouy insur- 
ance plans and under the State Work- 
men’s Compensation Act the companies 
in Public Service Corporation of Ney 
Jersey disbursed $2,971,848 for the bene- 
fit of employes and their beneficiaries. 

This figure includes $173,197 for the 
cost of administration but 
social security taxes, namely, Federal 
Old Age Benefits Tax and Federal and 
State Unemployment Insurance Taxes 
Under the law, the companies and em- 
ployes each pay one-half of the Federal 
Old Age Benefits tax; in 1946 the com- 
panies paid 1% on each employe’s salary 
or wages up to $3,000. The companies 
in 1946 paid .3% under the Federal and 
.9% under the State Unemployment In- 
surance taxes on salaries and wages oi 
employes up to $3,000. Under the New 
Jersey State Unemployment Insurance 
tax, payments of 1% of salaries and 
wages up to $3,000 were made by en- 
ployes. 

The companies disbursed $22,091 in 
connection with NSLI premiums _ paid 
by ercployes and assumed by the com- 
panies. 

Under the Welfare Plan the compa- 
nies expended $2,083,487 divided as fol- 
lows: pensions $840,066; death benefits 
$103,594; sick benefits and other pay- 
ments On account of illness included in 
wages and salaries before mentioned, 
$1,139,827. The boards of directors of 
Public Service companies took action, 
effective as of July 1, 1946, discontinu- 
ing the practice of deducting from the 
pension under the company’s Welfare 
Plan of one-half the amount of the Fed- 
eral primary benefit under the Social 
Security Act. This will result in greater 
retirement income to many present and 
future Public Service pensioners who 
are, or may become, eligible for Fed- 
eral Old Age Benefits. 

The Public Service companies con- 
tributed $488,965 in the year for pre- 
miums on Group insurance. Employe _ 
also contributed a portion of the pre 
mium under the plan. The corp yration’s 
Group insurance plan on December 3! 
covered 18,492 employes. Insurance i 
force on that date was $49,571,187, an 
average of $2,681 per employe insure( 
In 1946 payments totaling $038,(\\) wer 
made in 225 death and disabiliiy cases 
to beneficiaries under the play. Total 
payments of $8,930,500 have been mate 
to 3,451 beneficiaries since the jlan wa 
inaugurated in 1925. 


excludes 





ST. LOUIS CONGRESS SPEAKER 
Frank M. See, general ageni, New 





England Mutual Life, St. Louis, ad 
dressed the recent annual sairs col: 
gress of the Minnesota State ssocia- 
tion of Life Underwriters. 

BANKERS LIFE AGENCIES GAIN 


Gain in insurance in force for ‘lic ie 
two months of the year was | corded 
for forty-six agencies of the [anker 
Life of Des Moines. Leading pe 
centage of gain was the R. H. Mart 

increase 


Ottumwa, Ia., agency with an 


of 2.87%. 
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Rockefeller Center’s Bonds of 
Metropolitan Now Under $7 Million 


The largest single advance ever made on real estate by the Metropolitan 
Life, or probably any other lender, was the company’s loan of $44,900,000 
for the erection of Rockefeller Center, New York City. By 1935 the retire- 
ment of these bonds had begun. At the present time there are less than 
4 000,000 of the bonds outstanding. The story of how this loan was made 

Nance told by Marquis James in the history of the Metropolitan Life 
whic 1 he wrote and which was recently published. Mr. James said: 


The borrower was Rockefeller Center, 
Inc., the world’s largest real estate de- 
yelopinent, or so reputed; the lender 
the world’s richest corporation. 


was : 
Rockefeller Center was, for practical 
purposes, identical with John D. Rocke- 
jeller, Jr., because Mr. Rockefeller owned 


the c ‘poration. 


How Metropolitan Got the Bonds 


At a club in South Carolina where 
he went for a little golf in the winter, 
Mr. Ecker met his friend Thomas 
Debevoise, attorney for Mr. Rockefeller. 
Knowing Mr. Ecker to be one of the 
country’s ablest judges of real estate 
values, the lawyer confidentially 
broached a subject that was on _ his 
client’s mind: the exploration of a 
project that might lead to the most 
costly and comprehensive private build- 
ing undertaking ever attempted. The 
location was midtown Manhattan, cen- 
tering about the extensive land hold- 
ings of Columbia University, then cov- 
ered by a variety of business structures. 
Mr. Rockefeller intended to spend 
about $125,000,000, of which he might 
borrow anywhere up to $65,000,000. Mr. 
Debevoise mentioned the possibility of 
the sale of bonds to the public. Ecker 
said that if the placement could be 
made directly with a single investor 
something more than 1% could be saved 
in distribution costs. On an issue of 
the amount contemplated that would 
be quite an item. 


Courage and Faith of Mr. Rockefeller 


The depression did not deter Mr. 
Rockefeller. He leased the Columbia 
property and by lease and purchase be- 
gan acquiring adjacent holdings. In 
time he got all but a few parcels of 
the three blocks bounded by Forty- 
eighth and Fifty-first Streets, Fifth and 
Sixth Avenues (the latter later renamed 


Avenue of the Americas). Mr. Ecker 
was shown preliminary architectural 
sketches. They thrilled him. Already 
Rockefeller, like Ecker, was interested 
in the matter of low-cost residential 
housing on a modest yield basis. Kocke- 
feller Center, however, was a purely 
commercial enterprise intended to yield 


a profit on the capital invested. By its 
magnitude, its beauty of design and 
grace of composition—with buildings of 
varying heights and the free use of 
open spaces, which Ecker so admired— 


the project was calculated to put its 
stamp on the whole midtown section of 
Manhattan, 


Bonds Carry 5% Interest 


Ecker proposed that Metropoli- 
tan purchase, up to $95,000,000, all the 
bor Rockefeller Center had to offer. 
| carried 5% interest. Though a 
might wonder why a man in 
Ri feller’s financial position should 
to borrow, that question never 


e1 d Ecker’s mind, There could have 
been several reasons. Large as the 
Roclcieller resources were, the de- 
mat on them were great and prob- 
ably had been increased by the de- 
Presson. Moreover, $125,000,000 in cash 
‘Sa ‘ot of money even for a Rockefeller. 
‘ curities were down and doubtless 
Mr ‘ockefeller, like Metropolitan, was 
te ‘ung at the prices prevailing. Nor 
Hac ‘he Rockefeller fortune been cre- 
sag id maintained without regard for 
: inciple of distribution of risk. 


he darkest days of the depression 


Rockefeller Center began to rise—a 
symbol of one man’s faith in the future. 
The first Metropolitan money was call- 
ed for in 1931. Successive advances 
brought the obligation to $44,907,500 in 
35, Mr. Rockefeller using less than 
three-fourths of the money Metropoli- 
tan was ready to place at his disposal. 
Moreover, by 1935 the retirement of the 
bonds had begun. This has progressed 
punctually until, on January 1, 1946, 
only $10,318,000 was outstanding. Be- 
sides being one of the architectural 
prides of New York, Rockefeller Center 
has proved an ideal investment for the 
Metropolitan Life Insurance Company 





41 Maiden Lane 





HELP WANTED 


If you have had experience and are qualified to prepare illustrations, ana- 

lyze and set-up insurance programs and are looking for an interesting posi- 

tion with pleasant surroundings, good salary, excellent location, 35 hours— 

five-day week, no Saturdays, write complete details in confidence to: 
Box 1703, The Eastern Underwriter 


New York 7, N. Y. 








GEORGE O’CONNOR’S NEW POST 

The appointment of George O’Connor 
as a supervisor of the Indianapolis 
branch of the Great-West Life Assur- 
ance Co. has been announced by H. W. 
Manning, vice president and managing 
director of the company. 

Mr. O’Connor, who has had experience 
in both selling and sales supervision, was 
formerly associated with the Phoenix 
Mutual Life. Mr. O’Connor’s new re- 


sponsibilities will come under the direc- 
tion of James L. Rainey, Indianapolis 
branch manager of the Great-West Life. 





which provided all the outside capital. 
Over a period of fifteen years covering 
the worst and most prolonged depres- 
sion this country has known, the full 
5% interest agreed upon has been paid. 





THERE’S LIFE IN THE BERKSHIRE 







HIGHLIGHTS 
OF OUR PROGRESS 


IN 1946 
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New Home Office Purchase 
Sought by Occidental 


Purchase of the Los Angeles Chamber 
Occidental 
Life of California as its new home of- 
fice was proposed to the stockholders of 
the building corporation, 
a joint statement by Dwight L. 


of Commerce Building by 


according to 
Clarke, 


president of Occidental, and Edward 
McWilliams, president of the building 
corporation. 


Sale price of $2,100,000 was offered by 
Occidental for the eight-story structure 
which was completed in 1925 with gross 
area of more than 413,000 square feet. 
Completion of the transaction depends 
on stockholder approval. the 
full ground space between Broadway 
and Hill on Twelfth Street, the Cham- 
ber of Commerce Building is one of the 
largest office structures in downtown 
Los Angeles. 

Ownership of the building will answer 
Occidental’s need for increased space 
caused by the company’s growth over 
the past fifteen years, and will also 
provide ample space for future expan- 
sion, Mr. Clarke said. Existing plans to 
erect a new Occidental Life home office 
on Wilshire Boulevard for present and 
future needs will be abandoned if Cham- 
ber of Commerce Building stockholders 
approve the sale. 

Since 1934 Occidental’s home office 
staff in Los Angeles has increased from 
197 to its present total of more than 
900 persons. 


Occupying 


Washington Nat’! Gives 
Extra 9% in Pay to Employes 


Increased living costs are offset by 
a 9% boost in the extra compensation 
paid to home office employes of the 
Washington National, effective with the 
salary period which began March 1. To- 
tal added compensation now amounts to 
25% of the basic pay up to $250. 

The adjusted cost of living payments 
were added on August 1, 1946, and are 
based on the quarterly index published 
by the National Industrial Conference 
Board. The first increase amounted to 
10% and another 6% was added on De- 
cember 1, 1946. The latest rise in the 
index resulted in a 9% increase which 
brings the total extra payment up to 
25%. 


ASSUMES MEDICAL PLAN COSTS 


The Mutual Benefit is assuming the 
cost of individual subscriptions to the 
Medical-Surgical Plan of New Jersey 
for all full-time home office employes. 
Since November, 1945, the company has 
carried the cost for individual employe 
membership in the Hospital Service 
Plan of New Jersey. 





BUFFALO ASS’N ROUND TABLE 

Buffalo Life Managers Association 
held a round table recently featuring 
speeches by Wilbur W. Hartshorn, 
superintendent of agencies, Metropolitan 
Life; James Elton Bragg, manager, 
ee Bragg agency, Guardian, and 


Judd C. Benson, general manager, home 
office agency, Union Centzal Life. 
Theme was “Agency Management To- 
day.” 





CANCEL WAR RISK SUPPLEMENT 


The Business Men’s Assurance Co. has 
announced complete cancellation of the 
war risk supplement on life insurance 
and a further extension of special avia- 
tion protection on accident insurance. 
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Thessads of Combat 
Wounded Lives Saved 


WHAT IMPROVED MEDICINE DID 


Metropolitan Life Compares Situation 
in World War II With That 


in Previous Wars 





Thanks to the advances in military 


medicine, many thousands of America’s 
combat in 


today who 


armed forces wounded in 
World War II are alive 
vould not have survived under the con- 


ditions 


prevailing in earlier war, the 
Metropolitan Life says in its Statistical 
Bulletin. The difference between fatality 
rates of World Wars I and II meant the 
saving of upwards of 30,000 lives of our 
men in the armed forces between Pearl 
Harbor and V-J Day. Of the nearly 
700.000 wounded, the death toll was a 
than 29,000. About 600,000 
were returned to duty after treatment. 
The prime factors in these life-saving 
ains were improved medical organiza- 

n in the combat zone, rapid transpor- 
tation and evacuation of the wounded, 
ind the development and widespread use 
of new drugs and new medical and 
surgical techniques. Worthy of special 
mention are penicillin, the sulfa drugs, 
new anesthetics, and the use of blood 
plasma. 


4.4% Mortality Rate Among World 
War II Wounded 


The Surgeon General of the Army 
reports that in the recent war, the mor- 
tality rate among the wounded was 
14%, the lowest in the history of any 
army in the world. The great advances 
in military medicine are highlighted by 
the fact that nearly twice the number 
in our Army who actually succumbed 
would have died in World War IT if 
the World War I case fatality rate of 
from battle wounds, excluding gas 
casualties, had prevailed. This would 
have made a total of about 50,000 instead 
of the actual 26,600 deaths among the 
Army wounded. In the Civil War more 
than 14% of the wounded among the 
Union forces succumbed, somewhat over 
three times the ratio for World War II. 
lor the Navy and Marines, the contrast 
is even sharper, with the fatality rate 
among the wounded reduced to slightly 
under 3% in World War II as com- 
pared with 12% in the earlier conflict. 

These gains in saving the wounded 
are all the more notable because the 
proportion of severely wounded was 
higher in World War II than in earlier 


little more 


© 207 
8.53% 


UNION MUTUAL LIFE MEETING 
Kighteen members of the field force 

the Union Mutual Life, Portland, 
Me., met at the home office recently for 
a three-day round table meeting. The 
group, which represented eight of the 
twenty states in which the company op- 
erates, included qualified new agents of 
the company in attendance at the special 
training classes. Speakers were Rolland 
EK. Irish, president; Harland L. Knight, 
agency vice president; Clifton W. Mc- 
Neill, second vice president; Frank B. 
Maxim, agency secretary; Donald D. 
Lowmiller, group manager; L. Russell 
Blanchard, sales promotion manager. 


S. E. SHIREY DEAD 

S. E. Shirey, twenty-two year veteran 
salesman in the H. E. Storer Indian- 
apolis agency of the Bankers Life of 
Des Moines, died recently after having 
been in poor health for several years. 
He was 84 years old at the time of his 
death. 


BARKER JOINS FEDERAL LIFE 

Gordon E. Barker of Des Moines has 
heen appointed division manager at Des 
Moines for Federal Life of Chicago. 
Mr. Barker has been with Metropolitan 
Life for the last ten years. C. Art Reub- 
am will continue as agency sales 


manager, 


Member of Gardiner Agency 
In Round Table First Year 





Dorsey Studio 


GUSTAVE JAY, JR. 


Less than a year after his return from 
the Army, Gustave Jay, Jr., has quali- 
fied as a member of the 1947 Million 
Dollar Round Table of the National As- 
sociation of Life Underwriters. His pro- 
duction of life insurance has been prin- 
cipally in the estate planning, business 
insurance, and tax planning fields. 

In addition to his specialized activity 
as a life insurance producer Mr. Jay is 
a member of the well known insurance 
firm of Jay & Jay which was established 
in Newark in 1914. In New York City, 
Jay is associated with the Harry Gar- 
diner agency of John Hancock Mutual 
Life. 

PRU DIABETES ACTION 
Company Will Now Insure Men and 
Women Under Treatment for 
This Disease 
In view of the advances made in the 
treatment of diabetes in the past twenty- 
five years, The Prudential has relaxed 
its regulations in respect to sufferers 
from this disease. The company has 
announced that under certain conditions 
it will now insure men and women who 
are under treatment for diabetes. Care- 
ful selection will be exercised, the com- 
pany says, and only those whose medical 

history is favorable will be accepted. 

CONTINUES DIVIDEND SCALE 

Security Mutual Life of Binghamton, 
N. Y., announces the continuance of the 
May 1, 1946 dividend scale for the divi- 
dend year beginning May 1, 1947. 





gressive New York agency. 


41 Maiden Lane 





OPPORTUNITY FOR MANAGER'S ASSISTANT 


Unusual opportunity for young man between 30 and 35 who for the pas: 
two years has been engaged in full-time personal production and is intereste< 
in launching a career in agency management as assistant to manager of prc 


Excellent future—Generous Salary for man who can assume manageria 
responsibilities, recruit and train new men. 
Two former assistants are now conducting their own agencies. 


Write giving full information. 


Box 1700, THE EASTERN UNDERWRITER 


New York 7, N. Y. 














Beneficiary Provisions 


Decisions by N. Y. Court 


A decision involving the change of 
beneficiary provisions in a life insur- 
ance policy, was rendered recently by 
the Appellate Division of the Supreme 
Court of New York, growing out of a 
dispute in which an insured of the 
Connecticut Mutual Life executed a 
change of beneficiary form naming his 
brother, Edward Arn, as the _ bene- 
ficiary in place of his wife, Anna Arn. 
3efore the form could be filed with the 
company, the insured died. 

Both the wife and brother filed sepa- 
rate proofs of death with the insurance 
company, each demanding the proceeds 
of the policy. The wife instituted ac- 
tion against Connecticut Mutual and 
the company made application to the 
Supreme Court for leave to deposit the 
proceeds of insurance in court and to 
bring in as a party the brother, so that 
the wife and the brother might in court 
determine to whom the proceeds should 
be paid, as otherwise the company 
might hazard the risk of being com- 
pelled to pay both claims. 

The wife disagreed with the com- 
pany’s contention claiming there could 
be no possible double recovery because 
the insured had not complied with the 
provisions of the policy as to the change 
of beneficiary, 

Counsel for the brother claimed that 
the beneficiary clause of the policy does 
not provide that the endorsement must 
be made on the policy by the company 
during the lifetime of the insured, and 
that the intention of tne insured to 
change the beneficiary clearly evidenced 
by him during his last illness should 
not be thwarted where he had complied 
with all that was possible on his part 
to effect the change, and that the minis- 
terial act of endorsing upon the policy 
the executed change of beneficiary 
should not bar recognition of the com- 
pleted change. 

The court decided that the brother 
was the beneficiary. 

Alex Davis of the law firm of Gold- 
stein & Goldstein, New York, appeared 
as counsel for the brother. Jay Leo 
Rothschild was counsel for the wife. 
John Kirland Clark was counsel for 
Connecticut Mutual. 
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AMERICAN NAT’L PROMOTIONS 


W. L. Vogler Made Executive Vice 
President; Others Advanced; 
Large Gains in 1946 

W. L. Vogler, formerly vice president, 
American National Insurance Co., (Gal- 
veston, has been advanced to execiitive 
vice president and a member of the ex- 
ecutive committee. Other promotions in- 
clude: R. A. Furbush, director of Indus- 
trial agencies, was made Industrial 
agency vice president; W. J. Hampton, 
head of underwriting was advanced 
to assistant vice president; D. J. Mar- 
tino, assistant superintendent, was ad- 
vanced to superintendent of Ordinary 
agencies. 

The company’s annual report pre- 
sented by W. L. Moody, Jr., president, 
reflects gains in every department. The 
insurance account standing at $1,547,368,- 
617 in force, an increase of $190,391,888 
during 1946. Gain in Ordinary exceeded 
the total for the combined gain of Or- 
dinary and Industrial for 1945. Premium 
income was increased by 14%. Total as- 
sets stand at $198,168,665, an advance of 
$22,087,435. Total income from all sources 
amounted to $48,245,218. 

Payments of $9,027,299 to policyholders 
and beneficiaries in 1946 brought the 
total so paid to $148,797,502 since organ- 
ization of the company in 1905. 








New Connecticut Mutual’s 
Personal Estate Study 


A new selling tool for estate selling 
was announced by Connecticut Mutual 
to a group of seventy-six Dependables 
who met at the home office for a three- 
day confrence last week. Called the 
“Personal Estate Study,” it is designed 
to help a property owner to arrange 
his estate in such a way as to effect 
maximum conservation of the estate 
assets for the heirs. The “Study” is 
designed to help the agent (1) to ob- 
tain the necessary information in a 
preliminary interview, (2) estimate de- 
ductions and compute taxes and (3) to 
plan the distribution of the estate 

Robert B. Proctor, agency assistant, 
explained that it is intended to be the 
next step after programming, particu- 
larly with prospects who have property 
in addition to life insurance which 
should be taken into consideration 

Starr, supervisor of employe 
plans, arranged and handled the Ve- 
pendables conference. Vice Presi ent 
Vincent B. Coffin, who eleven years :g0 
founded the Depenables, welcomed the 
agents. George F. B. Smith, vice presi- 
dent in charge of agencies, gav: an 
analysis of the company’s financial 9n- 
dition. Topics such as program! ng, 
income settlements, business insure ‘ice, 
employe plans, taxes, underwriting, nd 
personalized advertising, were also «!s- 
cussed during the conference. 





TO DISCUSS SUPERCALCULATORS 

The Junior branch of the Actus:'es 
Club of New York will hold its » xt 
ineeting at the Building Trades n- 
ployers’ Association in New York ‘ ' 
on the evening of March 31. Rober: &. 
Seeber, Jr., of the Watson Scien:1¢ 
Computing Laboratory at Columbia | ™ 
versity, will*speak on modern com 
ing engines (mechanical and electt 
supercalculators) and their future in 
life insurance business. 
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Provident Round Table at Palm Beach 


First Convention in Five Years Has Full Program of Activi- 
ties; More Than 300 in Group 


Mutual 
composed of quarter million dollar pro- 
ducers, held its first national convention 
Palm Beach 
Over 300 
group 


T Provident Round Table, 


after five war years at the 
Florida, last 
attendance—the 


Biltmore, week. 


were In biggest 
of Provident people ever to attend a 
company convention. The General Agents 
\ssociation held its annual meeting at 
the Biltmore this week. 
The program of the Table 
meeting agents 
themselves. They were given a vote on 
the topics to be discussed as 


Round 
was selected by the 
well as 
the speakers who were to discuss them, 
the result was a panel of 
outstanding company 
from coast to coast. 


and strong 


representatives 


Recreational activities included a num- 
ber of cruises, a Gulfstream 
Park, a reception, and dance, a 


visit to 
dinner 
fashion show, and an evening of mixed 
games. A deep-sea fishing party had 
to be canceled because of rough weather. 

\ll were accorded bathing privileges at 
the Sun and Surf Club through the 
courtesy of the hotel. 

President M. A. Linton’s opening talk 
is summarized elsewhere on this page. 

Vice President Willard K. Wise, who 
presided at the opening meeting, paid 
a - cial honor to Warren T. Smith of 
the Bechtel & Farrington agency, Phil- 
adelplia, who has qualified for every 
production club in the company. Mr. 
Smith received an ovation, as the only 
company agent to have accomplished 
this achievement. In a witty inspirational 
talk, Mr. Smith pointed out that the 
agent who prospects along natural and 
recreational lines is likely not only to 
have a high production but also a full 
life of social and spiritual satisfaction 
is well. 

Robert H. Porter, Detroit, who made 
the club in his first year, gave credit 
to a good sales talk and to successful 
direct mail as the means of helping the 
new man to produce. He suggested that 
the agent should belong to a number 
of organizations in which he would find 
not only an outlet for civic and cultural 
urges but a gratification of a liking for 
people as well. 

Business Insurance Methods 

An entire session of the convention 

was devoted to business insurance, with 


General Counsel Thomas A. Bradshaw 
in the chair. 


Stephen D. Green, Jr. of Baker 
agency, Philadelphia, opened the meet- 
Ing with a picture of today’s business 


msurance opportunities. He cited figures 


to w that the greatest number of 
= re in the category which employs 
less ‘han fifty individuals, and that such 


lirm:, whether they be sole proprietor- 


shi partnerships, or close corpora- 
for are most natural for business 
CON e: 

H W. Andrews, Tacoma, who has 
been the leading producer of the Peter- 
Sol Peterson agency and one of the 
Ccomovany’s leaders for over a decade, 
gay me interesting examples of the 
aj tion of insurance solutions to 
co te problems. He cited the case 


Ol to-ce partners whose corporation as- 
iounted to only $1,500 but whose 
Individual earnings from the firm 

ted to $10,000 a year. By showing 
ic that their interest in the firm was 


not one-third of $1,500 but the capitali- 
7al ‘f a $10,000 income, he sold them 
life lirance to solve a real problem. 

\ndrews urges that every busi- 
~ surance agreement should pro- 
vid oney to pay the entire purchase 
8 | the deceased partner’s inter- 
ot 


binding agreement on the de- 


cedent’s estate to sell its share, and a 
binding agreement on the survivors to 
purchase the decedent’s share. 

Samuel L. Zeigen, general agent, New 
York, indicated his methods of selling 
corporation insurance. He said that the 
important fact to keep in mind at all 
times is that when an important partner 
or stockholder dies, a different set of 


people necessarily run the business 
afterwards. He suggested a few leading 
questions: (1) If your partner should 


want to sell his interest in the business 
today, would you be willing to buy. (2) 
If so, how much would you be willing 
to pay? (3) Where would you get the 
money ? 

Another question Mr. Zeigen  fre- 
quently asks is this: “If your partner 
should buy your interest in the busi- 
ness, would you be willing to give the 
money to your wife and tell her to buy 
back your interest if you were not go- 
ing to be on hand to share in the man- 
agement ?” 


Prospecting Ideas 


One of the outstanding demands of 
the field force was to hear from Robert 


H. Goldsmith of Dickey agency, New 
York, Provident’s “Man of the Year” in 
1946, and Ray W. Druckenmiller, north- 


Allentown and is one of the company’s 
leaders, suggests that centers of influ- 
ence generally be sought among the 
highest income brackets, for prestige 
follows downward instead of upward 
and most men are very willing to give 
referred names among their  subor- 
dinates or competitors, while they might 
refuse to give the names of their em- 
ployers. Mr. Druckenmiller has supple- 
mented his reference prospecting with 
direct mail and occasional cold canvass 
on the theory that the latter sharpens 
up the sales process. 

The third speaker on prospecting, 
Robert S. Albritton, is the son of Provi- 
dent Mutual’s general agent in Chicago, 
Elmer S. Albritton. He set up an office 
in a suburb of Los Angeles several 
years ago under the direction of Gen- 
eral Agent James H. Cowles and has 
built up a very fine business in a com- 
munity of approximately 150,000 persons. 
His formula for prestige building is: 
Use friendly advertising, such as calen- 
dars, blotters and birthday cards; par- 
ticipate in community activities. His 
own public service includes work with 
the YMCA, the Junior Chamber of 
Commerce, the Kiwanis, the Community 


Chest and his own church; render good 
service. Make sure that options are 
properly arranged; take care of Na- 


tional Service Life Insurance; arrange 
for proper beneficiaries; use a prestige- 
building method of approach and a pro- 
fessional method of discussion. Mr. Al- 
britton specializes in the Chart for Liv- 
ing, the company’s programming plan, 
and adds to it an analysis of his own 
construction. 


At Palm Beach Convention of Provident 





Left to right: Walter D. Cross, Jr., Mrs. Walter D. Cross, Jr., and Walter D. 
Cross, Sr., who is assistant manager of agencies. The younger Mr. Cross is one of 
the leading agents of the company. 


eastern Pennsylvania agency, on pros- 
pecting Both that 
their principal prospecting method was 
that of the center of influence. Mr. 
Goldsmith stated a number of illustra- 
policyholders 


methods. stressed 


tions of the way which 
became enthusiastic centers. 


his business 


Since al- 
most all of comes from 
referred leads, he can always point out 
to a policyholder that his initial contact 
came from this method and that there 
was no undue pressure of any type. He 
illustrated by about a man whio 
refused to give him any leads at first, 
but had finally given him ten names 
with the understanding that there was 
to be no pressure on any of them. At 
the end of the month, three prospects 
had bought $84,000, one had just been 
examined, two are good, potential pros- 
pects, and only four were dropped. The 


a story 


center of influence was so pleased with 
the result that he has given other names 
to Mr. 
through. 

Mr. Druckenmiller, 


Goldsmith for similar follow 


who works in 


The prospecting session was under 
the direction of F. Phelps Todd, vice 
president and insurance supervisor. 


Final Session 


The Saturday session included a num- 
ber of request speakers, with Vice 
President and Actuary Edward W. 
Marshall as chairman. Ray T. Wright, 
Lawrence, Kan., who is a member of 
the Kansas City agency, putlined the 
client relationship which he has built 
in his own university town. Mr. Wright 
has built prestige through professional 
advice, counsel, and the specific help he 
has extended to students, many of whom 
settle in Lawrence or surrounding com-* 
munities and many of whom move to 
other states. By helping these young 
men find jobs and giving them inter- 
ested and impersonal advice on their 
careers, Mr. Wright has built friend- 
ships which have extended through the 
years. His clients live in all sections of 
the country and a great deal of his 
business is done by mail. 

Two successful agents, Emlen H. 
Jones, Bechtel = Farrington agency, 
and Charles T. Farrow, Jr., Shoemaker 
agency, New York, discussed the psy- 


Linton Sees Return 
To Sound Economy 


NO SEVERE RECESSION NEAR 





Provident Mutual President Sees Most 
Pressing Problems as High Prices 
and Labor Unrest 


Despite the present confused picture 


no severe recession is likely to confront 
the American economy within the next 
several years, according to President 
M. Albert Linton of Provident Mutual 
Life, in addressing his company’s round 
table convention at Palm Beach, Fla., 
March 20. 

Pointing out that unsound 
thinking had prolonged the 
ment of the last depression until the 
outbreak of war, Mr. Linton expressed 
faith in a changed attitude on the part 
of both Government and the people re- 
garding the function of business. 

“There are many indications that the 
country is returning to sound prin- 
ciples,” Mr. Linton said. “Congress is 
endeavoring to balance the budget so 
that we shall live within our income, 
retire some of our debt, and reduce 
taxes where practicable. It is entirely 
likely that a reduction in the tax rate 
may actually increase the gross tax re- 
ceipts by stimulating business and in- 
creasing the production of wealth which 
is the source of all tax revenue. 

“Today’s most pressing problems are 
high prices and labor unrest. If labor 
insists on higher wages without a cor- 
responding increase in efficiency in pro- 
duction, it is certain that higher prices 
will follow, and the end will be worse 
than the beginning for the worker as 
well as for the rest of society. 

“Increased efficiency should be re 
flected first in reduced prices to the 
consumer, thus benefiting everyone, and 
second in increased wages. It is likely 
that a restoration of the balance of 
power between labor and management 
will be a helpful factor in stimulating 
this greatly needed increase in effi- 
ciency.” 


economic 
unemploy- 





chology of the Chart for Living. Mr. 
Jones approached the subject from the 
point of view of the salesman, showing 
how this professionalized programming 
method leads to larger sales, better un- 
derstanding of the prospect’s problem, 
greater self-confidence, lessened sales 
resistance, and increased good-will. Last 
year Mr. Jones closed twenty-one cases 
out of twenty-two charts for an average 
policy of $16,000. 

Mr. Farrow, who has also had an out- 
standing production from the use of 
this programming method, viewed the 
Chart for Living programming tech- 
nique from its effect on the prospect. 
3y presenting a picture based on the 
prospect’s own evaluation of his per- 
sonal needs, the plan attracts attention, 
creates interest, secures conviction, 
breeds confidence and leads to action. 
As a result, the average policy is very 
much higher than with other types of 
selling, and the percentage of cases 
closed is increased appreciably. 

“I Love Life Insurance” 

Sherman O. Schumacher, general 
agent, Akron, thrilled the convention 
with his address entitled “I Love Life 
Insurance.” He told about his start in 
the business and its early disappoint- 
ments, stating that for the first five 
months as a life insurance man he did 
not sell a single policy. However, he 
stuck to it and outlasted the depression 
years. Although the sledding was hard 
in those days he saw how life insurance 
which he had sold had carried many 
families through great financial crises. 
Last year his production was approx- 
imately a million and three-quarters. 

Two very interesting sidelights on 
his business was the fact that he mails 
10,000 birthday cards to members of his 
community. One of his most effective 


(Continued on Page 18) 
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O’Leary and Fraine to 
Study Investments 


NAMED BY JOINT COMMITTEES 


Well Known a and Economists 
Engaged by ALC and LIAA on 


Research Mission 


James J. O'Leary and Harold G. 
Fraine have been appointed research di- 
rector and assistant research director of 
Life Insurance Investment Research 
Committee and will conduct its work 
under the committee’s direction. This 
committee, chairman of which is John 
S. Sinclair, executive vice president, 
New York Life, is a joint project of 
American Life Convention and the Life 
Insurance i f America. It 
Was organized to promote research on 
matters relating to the earning assets 
of life insurance companies and the in- 
vestment income derived from _ those 
assets. 

Dr. O'Leary, associate professor eco- 
nomics, Duke University, was at one 
time assistant professor of economics at 
Wesleyan University and was economic 
consultant to Connecticut General. Re- 
cently, he has been director of research 
for the Comimittee on Public Debt Pol- 
icy, which has been financed by the 
Falk Foundation. 

Dr. Fraine has been on University of 
Minnesota and Indiana University facul- 
ties. Later, he became associate director 
of the Corporate Bond Study of Na- 
tional Bureau of Economic Research. 
For six years he has been head of the 
research section, trading and exchange 
division, Securities and Exchange Com- 
mission. 

Messrs. O’Leary and Fraine will be 
located in the offices of Life Insurance 
Association of America. 


Association of 


AMA Committee Chairmen 
Cecil J. North, president of the 
Agency Management Association, and 
vice president of Metropolitan Life, has 


announced the following chairmen for 


association committees for 1947: Com- 
mittee for 1947 Annual Meeting, Harold 
M. Stewart, CLU, executive vice presi- 
dent, Prudential; Committee on Agency 
Costs, Raymond W. Simpkin, agency 
comptroller, Connecticut Mutual; Com- 
mittee for Canadian Companies, J. A. 
McAllister, director of agencies, Sun 
Life of Canada; Committee on Cooper- 
ation with Other Organizations, Dudley 
Dowell, vice president, New York Life; 
Subcommittee on Compensation, Clyde 
F. Gay, vice president, John Hancock; 
Committee on Education and Training, 
R. B. Coolidge, vice president, Aetna 
Life. 

Joint Committee on Education and 
Training, Vincent B. Coffin, vice presi- 
dent, Connecticut Mutual; Committee 
on Field Personnel, A. L. Dern, vice 
president and director of agencies, Lin- 
coln National; Finance Committee, 
Wendell F. Hanselman, vice president 
and superintendent of agencies, Union 
Central; Committee on Membership, 
Jenjamin N. Woodson, CLU, executive 
vice president, Commonwealth; Nomi- 
nating Committee, Grant L. Hill, vice 
president and director of agencies, 
Northwestern Mutual; Committee for 
Companies Writing Accident and Health 
and Ordinary Insurance, R. H. Belknap, 
director of agencies, Occidental of Cali- 
fornia; Committee for Companies Hav- 
ing Under $150,000,000 Ordinary Insur- 
ance in Force, Frank L. Barnes, vice 
president and agency director, Ohio 
State; Committee for Combination Com- 
panies, Richard B. Evans, president, Colo- 
nial; Committee on Public Information, 
Rolland E. Irish, president, Union Mu- 
tual; Committee on Quality Business, R. 
J. Wood, assistant general manager, Im- 
perial Life; Research Advisory Commit- 
tee, Roger Hull, vice president and man- 
ager of agencies, Mutual Life of New 
York; Committee on Relations With 
Universities, H. G. Kenagy, vice presi- 
dent in charge of public and_policy- 
owners relations, Mutual Benefit. i 





Left to right: F. W. Clark, John Phelps, Miss Julia A. Smith, C. J. Woodley, 
Miss Mary M. Cusic, Mr. McAndless, Vice President W. O. Menge, and Actuary, 


Ordinary Department Henry F. Rood. 


A. J. McAndless, president of Lincoln National Life. is shown presenting checks 


to company employes who successfully completed examinations of the 


American 


Institute of Actuaries and the Actuarial Society of America. 

Miss Cusic has now earned a Fellowship in the two societies. She is one of but 
fifteen women in the entire country who have achieved this distinction. Mr. Wood- 
ley, an Associate of the Actuarial Society, has but one examination to complete 


for attainment of the Fellowship degree. 


Mr. Clark, Mr. Phelps, and Miss Smith, 


having completed five examinations, are now Associates of both societies. 


AMA Recruiting Survey 

An eighteen-page report on the find- 
ings of a recruiting survey, “2,300 Re- 
cruits,” conducted recently among 
thirty-one life insurance companies op- 
erating in Canada has been made avail- 
able to member companies by the 
Agency Management Association. E. J. 
Moorhead, association actuary and 
author of the report, says that the 
“survey produced some surprising facts 
and should prove of considerable value 
to other companies in handling recruit- 
ing problems.” 

Some of the facts highlighted in the 
report were high rate of termination; 
veterans outnumber all other occupa- 
tional groups and it is estimated that 
31% of these veterans will produce $90,- 
000 during the first contract years, 
compared to 27% for those of non- 
veteran status; agents between the ages 
of 45 and 49 hold top production 
honors, followed by the 30-34 group; A 
and B scoring agents on the aptitude 
index achieve higher production records 
while those with a C score show poor 
experience records and survive at sub- 
normal rates. 

Copies of the complete report are 
available to association member com- 
panies upon request. A digest entitled 
“Preview of the Report—2,300 Recruits” 
was distributed to members last month. 





L. A. MANAGERS HEAR PLUMLEY 
H. Ladd Plumley, vice president in 
charge of the Group department, State 
Mutual Life, Worcester, spoke before 
the session of the Los Angeles Group 
Life Managers Association at its last 
meeting. ‘ 


PLANNED SERVICE 
The 
BERKSHIRE 


ys. 


WOLEFSON 
LIFE 


SMALL COS. MEET IN CHICAGO 


Their Remarkable Progress Told by 

L. W. S. Chapman; E. J. Moor- 

head Discusses Economic View 

Frank L. Barnes, vice president, Ohio 
State Life, presided at opening session 
of three days’ meeting of American Man- 
agement Association companies at Edge- 
water Beach Hotel, Chicago, this week. 
Companies attending were those having 
under $150,000,000 in force. 

E. J. Moorhead, actuary, AMA, de- 
clared that “the expense rate will rise 
when production falls from present ab- 
normal levels” and urged executives “to 
adjust yourselves now to a new set of 
conditions.” Remarkable progress of 
smaller companies in past decade was 
described by Lewis W. S. Chapman of 
AMA. Eighty-four companies in the 
$150,000,000 group did 10.6% of all new 
business in 1945, compared with 7.3% 
of the 1946 new business. James E. 
Scholefield, director of agencies, North 
American Life & Casualty, opened third 
day’s session, discussing agency depart- 
ment problems. 





APPOINTED AGENCY DIRECTOR 

Appointment of Vernon D. Blank as 
agency director for the Farmers Life of 
Des Moines has been announced by L. 
M. Peet, president of the company. Mr. 
Peet announced that the company has 
set up an extended agency training pro- 
gram which will be directed by Mr. 
Blank. Formerly supervisor in charge of 
training for the Des Moines agency of 
Jankers Life, Mr. Blank also served on 
the faculty of Grinnell College. 
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More Than $10 Billio 
In Force for Can:ida 


INCREASE OF 10.9% IN 1945 


Paid Production Last Year $1,3° 522. 
667; Premiums, $283,930,46) 
Annuities, $39,010,497 


During the year 1946 the net ount 
of life insurance effected in Cana — was 
$1,393,522,667, an increase of 39° over 
the corresponding amount effec in 
1945. 

Of the total amount effected 1946, 
Ordinary insurance atnounted to ‘| ,167.- 
517,862, Industrial insurance to $1-'\3,X68- 
266 and Group insurance to $82,123) 539, 

The total net business in force jn 
Canada on December 31, 1946, wa. $10,- 
812,294,224, this being an increase of 


10.96 over the corresponding «amount 
in force at the end of 1945. 

Of the total amount in force 1946 
Ordinary insurance amounted to $8,215, 
044,358, Industrial insurance to $1,362, 
447,955, and Group insurance to $1,234- 
801,911. Canadian companies — carried 


$7,201,285,815 and British and United 
States companies, $3,611,C08409. 

During the year 1945 the insurance 
premiums received amounted to $261,- 
176,100 and the annuity consideration to 
$27,904,350, while for the year 1946 thes 
receipts were $283,930,461 and $39,010,497, 
respectively. 

The total net business in force in 
Canada of Canadian fraternal societies 
was $165,782,019, and of foreign fraternal 
societies, $102,514,715, or a total for 
fraternal societies of $268,290,734. 





AMA Senior Consultant 





F. M. PEIRCE 


Frederic M. Peirce, assistant treas- 
urer and assistant secretary, Capito 
Life, Denver, as announced in las! 
week’s issue of The Eastern (nder- 
writer, will join Agency Manacement 
Association, May 1, as a semior con 
sultant. 





Provident Convention 


(Continued from Page 17) 
techniques is to keep silent and «t tht 
prospect talk. “The best sales an ! 
usually the best listener,” M1 Schu- 
macher said. “Very often the rspec 
gives you the key of the sale what 


he says. If you continue to mo! yolize 
the conversation, you may neve: com 
to the point where you can cl: 
President Linton reviewed th: gall 
in production and pointed tows dt 
changes which lie ahead. The « ve" 


tion came to a close with an | ‘dress 
by Vice President and Mana cr 
Agencies Willard K. Wise v an- 
nounced that the 1948 conventior \W0! 
be held at Banff Springs Hotel 
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R. I. BANK INSURANCE BILL 
suld Set Up in Rhode Island or 


Elsewhere a Central Insur- 
ance Company 

‘he Rhode Island legislature has a 
sings bank insurance bill which would 
permit savings banks to write life insur- 
ace, but would also set up, either in 
t ode Island or in some other state, a 
tral insurance company to serve as 
reinsurer of the mortality risk in- 
red by savings banks, the reinsurance 
be on a one year term basis. It would 
necessary to pass a special body of 
to enable this innovation to oper- 
The bill is being opposed by the 
nts and also by domestic life insur- 
e companies. 


H. G. Zelle President 

{ G. Zelle, executive vice president 
Missouri Insurance Co. of St. Lou's, 
has been elected president succeeding 
Janes C. West who died March 8 E. A. 
Schmid, former secretary and treasurer, 
was made vice president and treasurer, 
and John H. Becker, Jr., assistant sec- 
retary, was elevated to secretary. 


D. L. Clarke’s Mother Dies 
\Irs. Myrtie Estelle Clarke, mother of 
Dwight L. Clarke, president of Occi- 
dental Life of California and American 
Life Convention, died Sunday, March 
23. at her home in Los Angeles, fol- 
lowing a long illness. 


Made Assistant Editor 
Massachusetts Mutual Life has ap- 
pointed W. McCallum Hogg assistant 
editor, a newly created position. He 
has been with the company since 1921. 


New England Mutual Life 
Surveys Its Average Agent 


New England Mutual Life’s average 
“first hundred man” paid for $789,664 
worth of life insurance protection last 
year, according to the fifth annual sur- 
vey conducted by the Pilot’s Log the 
company’s field force publication. 

\ composite picture shows this suc 
cessful underwriter to be married, 45 
years old, with two children. He is a 
high school graduate who also went to 
college, owns more than $50,000 worth 
of life insurance and has been associated 
with New England Mutual for twelve 
years, 

The poll indicated that “Mr. First 
Hundred” paid for ninety-one lives dur- 
ing 1946 and obtained 15% of his busi- 
ness from pension trusts. He was first 
attracted to the life insurance business 
at age 30 because of its independence 
and unlimited earning possibilities, and 
alter four years was writing $250,000 
inually. He sets a quota—and sticks to 
l-—averaging seventeen calls a week 
it result in seven interviews. 
\lthough last year was the most out- 

nding in New England Mutual’s 111- 
var history, this average man predicts 

t business this year will equal and 

most cases be better than it was 

1946, 


= 














PUBLIC DEBT STUDY 


mmittee, Making Third Report, 
Stresses Flexible Interest Rate 
Policy to Resist Inflation 
he Committee on Debt Policy, 
ined for sole purpose of charting a 
lic debt management which, it. is 
ed will help solve this and other 
blems arising from the huge bor- 
Ings required to finance the nation’s 
ense, has made public the resu!t of 
third study. It asserts that Govern- 
nt control over interest rates should 
nize interest not only as a cost 
ur society, but also as an important 
of its income. It recommended 
tion of a rate policy flexible enough 
allow credit policies designed to curb 
ation and to resist inflation. The 
mittee’s director of research is Dr. 
ies J. O'Leary. Secretary of the com- 
‘tee is Donald B. Woodward. 


At Appraisers’ Meeting 


Matthew oll (left), president of Union 
Labor Life, and Joseph Malzo, mort- 
gage officer, at meeting of Society of 
Residential Appraisers in New York. 
Story on Page 10. 
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Over a period of years Sterling Pier- 
son, who recently was elected vice presi- 
dent and counsel, Equitable Society, has 
served on some of the most important 
committees in the insurance business, in- 
cluding committees of the Life Insurance 
Association of America and its prede- 
cessor, Association of Life Insurance 
Presidents, and joint committees of the 
LIAA or ALIP and American Life Con- 
vention. Probably the most important 
committee of company representatives 
which has the attention of Mr. Pierson 
is the joint legislative committee, chair- 
man of which now is James A McLain, 
president of Guardian, who succeeded 
Charles G. 
president, Metropolitan Life, as chair- 


Taylor, Jr. executive vice 


man of that committee. 

Mr. Pierson is a member of the joint 
committee of the two associations, 
known as the Dechert-Cox committee, 
which has made a study of the effects 
of the United States Supreme Court de- 
cision in the South-Eastern Underwrit- 
ers Association case holding that insur- 
ance is interstate commerce. This study 
has included various problems of state 
taxation and regulation which have 
arisen since that decision. He is now on 
the LIAA committee on war settlements 
and is chairman of the special subcom- 
mittees on real estate investment legis- 
lation and on the standard valuation and 
nonforfeiture laws. 


Special committees on which Mr. Pier- 
son has been a member include: state 
taxation; handling of litigation involv- 
ing the original New York abandoned 
funds statute; studying situation grow- 
ing out of the emergency 1933 insurance 
regulations; subcommittee, formed in 
1939, to draft the LIAA’s new constitu- 
tion and to formulate emergency poli- 
cies, 


Canadian life insurance companies 
have been closely observing the en- 
trance of United States life insurance 
companies in the commercial real estate 
field, and have been discussing the pos- 
sibility of amendments to Canadian 
legislation which would make such in- 
vestments possible in the Dominion. 

At the annual meeting of the North 
American Life of Toronto General 
Manager William M. Anderson said 
that the commercial real estate field 
for rental purposes “should now be 
opened to the companies in Canada and 
that commercial property under suit- 
able leases would offer an investment 
which would furnish a satisfactory re- 
turn, combined with a high degree of 
safety.” 


An insurance system, based on _ indi- 
vidual premium payments and offering 
voluntary life, property and accident 
protection to citizens of the Soviet 
Union, is described in a letter from the 
Union of Bank and Financial Workers 
of the Soviet Union to the insurance 
members of the United Office and Pro- 
fessional Workers of America, CIO. 

Reprinted in the March issue of “In- 
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surance Career,” UOPWA publication 
“for its 30,000 insurance members,” the 
letter states that 37,000 agents are em- 
ployed to sell this insurance. It describes 
the job training, methods of commission 
payment and working conditions of the 
Soviet insurance agents. This voluntary 
insurance, administered by the Ministry 
of Finance, is in addition to and sep- 
arate from the “cradle to the grave” 
compulsory social insurance financed by 
Soviet enterprises and administered by 
the trade unions, the letter points out. 


F. Jean Little, president of F. J. Lit- 
tle, Inc., Detroit, had an unusually big 
production year in 1946, His total volume 
consisted of $4,782,000, made up of 
$2,009,000 of life insurance, according to 
Million Dollar Round Table method of 
credit, and $2,773,000 of life insurance 
loans. Loans are made for the purpose 
of paying up policies, discounting pre- 
miums and purchasing annuities. 

Mr. Little has been in the life insur- 
ance field for twenty-three years in 
Detroit and was president of the De- 
troit Life Underwriters Association in 
1934 and 1935. Formerly, he was asso- 
ciated with the Massachusetts Mutual. 
Two years ago he opened an office in 
the Penobscot Building, Detroit, as an 
independent life insurance counselor. 


Uncle Francis. 
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JAMES VICTOR BARRY 
The death a few days ago of James 
Victor Barry, who as a vice president 
of Metropolitan Life, had duties which 
were largely in relationship with state 
Insurance Departments, meant the pass- 
ing of a man who had made a great 1m- 
pression on the insurance business by 
reason of his extraordinarily attractive 
personality, a knowledge of people hard 
to surpass, and the friendship of count- 
less number of persons throughout the 
insurance field, both official and execu- 
tive. His success in winning friendships 


for the institution of insurance and for 
his own company was a remarkable ex- 
hibition of public relations in the truest 
sense of the word. It furnished an ex- 
ample, also, of the confidence which 
can be won by persons who inspire that 
quality because of comprehension of in- 
rity and fine un- 
problems. All 


people to Mr. 


surance, personal intes 
derstanding of personal 


of these traits drew 
Barry. 

One reason why he was held in such 
high esteem was that he gave his coun- 
sel without stint and with an ever-evi- 
to be helpful. That so 


many persons of companies other than 


denced desire 


his own came to him for advice 
was one of the greatest tributes which 
can be paid to any man. When he re- 
tired to private life he had left a record 
which will be 


of friendship building 


long remembered. 
FIRE-FIGHTING SUITS 
To speed release of Army flyers who 
n the burning wreck- 


niay be trapped 


ge of a plane, the Army Air Forces 
and the Quartermaster, Corps of Engi- 
neers, have developed a new type of 
worn by 


fire-fighting clothing to be 


rescue personnel to protect them from 
flash burns and searing heat. 

The knee-length coat of the new fire- 
fighting suit has an innerlining of non- 
combustible fiberglas cloth, and super- 
fine fiberglas fibers in blanket form to 
retard the passage of heat. This is 
backed by wool cloth. Outer shell of 
the coat is water-repellent cotton duck 
lined with cloth. 


Trousers are of generally similar con- 


resin-coated cotton 
struction, except that they do not have 
the fiberglas innerlining. The helmet has 
an outer shell of fiberglas cloth backed 
with synthetic-rubber-coated  fiberglas 
cloth and lined with wool cloth. Frame 


of the helmet is of flame-proofed fibre- 
board. The window is a clear, heat- 
resistant plastic material. 

The new fire-fighting clothing, accord- 
ing to the AAF, protects the entire sur- 
face of the body from flash burns, and 
provides insulation against intense heat. 
The suit permits greater freedom of 
movement and visibility than the cloth- 
ing formerly used, and is rapidly don- 
ned and removed. 

Ultimate goal is the development of 
a fire-fighting suit that will withstand 
temperatures up to 2,000 degrees Fahren- 
heit, and that even at maximum temper- 
atures will transmit heat so slowly that 
the inside temperature will not rise 
above 120 degrees Fahrenheit in a 
period of three minutes. 

John S. Corley, secretary-treasurer of 
the Bankers Life Co. has been ap- 
pointed general chairman of the 1947-48 


community chest drive in Des Moines. 
Seek 


Richard L. Mulford has been ap- 
pointed fire-casualty special agent of the 
Phoenix-London Group in eastern Penn- 
sylvania. He is a veteran of the Navy. 
Formerly he was associated with the 
New Amsterdam Casualty and later with 
the General Accident in Philadelphia. 

* * * 





J. F. Hackman, general agent at Los 
Angeles for Lincoln National Life, has 
been elected for the third time as a 
member of the retirement board of the 
Los Angeles Board of Education. 

* * x 


Joseph Montgomery, of the Montgom- 
ery Agency, Massachuseits Mutual Life, 
for the second year in succession served 
as campaign director for Mobile County 
during the recent March of Dimes cam- 
paign. 

x * * 

Philip E. Chase, general agent of 
Northwestern Mutual Life, and Louis J. 
Taber, president of Farmers & Traders 
Life, have been nominated as directors 
of the Syracuse (N.Y.) Chamber of Com- 
merce. 

* * * 

In recognition of his twenty-fifth an- 
niversary as general agent in Buffalo, 
N. Y., for the Employers’ Liability, John 
Teach, founder of the Teach Agency, 
was honored by office associates who 
presented a plaque to him at a luncheon 
meeting in Hotel Buffalo. 

x * + 

H. N. Hutchinson, manager of the 
Newark branch office of the American 
Surety Co., was ‘speaker at the dinner 
meeting held by the Insurance Women 
of New Jersey at Military Park Hotel, 
Newark, March 27. Mr. Hutchinson’s 


subject was comprehensive liability. Mar- 
garet Stillger was chairman of the meet- 
ing. 








Theodore M. Riehle, general agent, 


Equitable Society, 225 West Thirty- 
fourth Street, New York, and president 
of Economic Club of this city, and Mrs. 
Riehle are shown above while walking 
in Palm Beach where they are taking 
a_ holiday. 

Earl V. Parker, manager of the Cen- 
tral California agency at Fresno, for 
Minnesota Mutual Life, was appointed 
to the Kiwanis district committees for 
1947. His title is co-chairman of the 
District Club-Extension committee in 
the California-Nevada District of Ki- 
wanis International. Besides his activi- 
ties in Kiwanis, he recently organized 
and was elected to the vice presidency 
of the Men of St. James Club, a men’s 
organization in St. James Episcopal 
Church. 


a 


A. O. Stuberg, who sixteen years ago 
established the northwest branch of the 
Massachusetts Bonding & Insurance Co. 
in Seattle, has been transferred to the 
company’s home office in Boston where 
he will have duties in connection with 
the contract bond department. He is a 
past president of both the Surety Asso- 
ciation of Seattle and the Casualty Asso- 
ciation of Washington. He is succeeded 
as manager of the northwest branch by 
Ray Holt. 


* * * 


Julien H. Harvey, managing director, 
National Conservation Bureau, accident 
prevention division of the Association 
of Casualty & Surety Executives, has 
been reelected vice chairman of the Na- 
tional Committee for Traffic Safety for 
the coming year. Mr. Harvey is also 
chairman of the finance committee in 
this organization. 

: 2 


Milton O. Loysen, formerly a Deputy 
Superintendent, Liquidation Bureau, 
New York State Insurance Department, 
is executive director, Division of Place- 
ment and Unemployment Insurance, this 
state. His office, at 11 West Forty-sec- 
ond Street, New York City, services all 
metropolitan area veterans in business 
for themselves whose net income from 
their business is less than $100 a month. 
Those who qualify for an allowance re- 
ceive the difference between their 
monthly net income and $100. 

e ve ue 


Jack Llewellyn, manager of the Lin- 
colnton, N. C., branch*of Metropolitan 
Life, was recently installed as president 
of the Lincolnton Kiwanis Club for 1947, 


Blank & Stoller 
REVELLE W. BROWN 


Revelle W. Brown, president of the 
Reading Railroad, was elected a director 
of the Insurance Company of Nort! 
America last week. From laborer on thi 
HWlinois Division of the Baltimore & 
Ohio Railroad in 1901, Mr. Brown rose 
to become operating head of one of the 
B. & O.’s principal subsidiaries. From 
ashpit he was promoted to fireman and 
in 1905, his dream of becoming a lo-o- 
motive engineer was realized. Following 
service on several divisions of the B. & 
O., Mr. Brown, in 1930, was appointed 
veneral manager, Central Railroad Co., 
of New Jersey, at New York. Six months 
later he was made vice pres dent and 
general manager. On December 27, 1935, 
he was elected vice president in charge 
of operation and maintenance, Reading 
Co. and Central Railroad. This position 
he held until elected to the presidency 
of the Lehigh Valley Railroad in 1941 
Mr. Brown was elected president of the 
Reading on July 1, 1944. 


* * * 


H. B. Alexander, of the Alexander 
and Thorpe agency, Aetna Life, Nash- 
ville, has been appointed commissioner 
of the Watkins Institute by the gov- 
ernor of Tennessee. The Institute, a 
free vocational and training school op- 
erated by the state, presents a life in- 
surance training course in cooperation 
with the Nashville Association of Life 
Underwriters and CLU chapter. 

x es 


Lawrence H. House, general agent in 
Utica for Aetna Life, was recenily 
honored at a reception and dinner upon 
his retirement from the presidency of 
the Yalnundasis Golf Club, New Hai 
ford, N. Y. After four terms as pré 
dent he has been elected to the board 
of governors of that organization. 

x ok 


James M. Crosby, Jr., prominent lo 
agent and former president, Michig 
Association of Insurance Agents, 
chairman of the health division of t 
Grand Rapids Council of Social Agenc! 
is taking a prominent part in a sur\ 
of hospital and health facilities just 
proved by the Community Chest a 
now under way. 

k * x 


H. V. Davis of H. V. Davis & C 
insurance agents, Louisville, has co! 
pleted sixty years as a member of t! 
Louisville Board of Fire Underwrite: 
The board presented Mr. Davis wi 
a radio. His son, Harry V. Davis, J 
is a partner in the agency. 
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Stellwagen on Trust Co. Board 
Herbert P. Stellwagen, executive vice 
president, Indemnity Insurance Co. of 


North America, has been elected a 
director of the Provident Trust 
Co., Philadelphia. Mr. Stellwagen, who 


resigned as secretary-treasurer of the 
National & Surety 
Underwriters in 1929 to join the North 
America organization as assistant vice 
president of Indemnity Insurance Co. of 
N. A., was elected executive vice presi- 
dent in 1941. He is now president of the 
American Institute for Property & Lia- 
bility Underwriters. He is trustee of 
the William Free School of Mechanical 
Trades, of which John A. Diemand, 
president of the North America Cos., 
also is a trustee, and is an associate of 
the Casualty Actuarial Society. 
+ + & 


Sureau of Casualty 


The Georgia Situation 
While the people of Georgia awaited 
the verdict of the State Supreme Court 
in the battle for the Governorship and 
newspapers throughout the United 
States were printing columns about the 
unprecedented situation in that state, 
the Georgia Insurance Department con- 
tinued to function without interruption. 
Georgia is one of the states in which the 
office is elective. In that state the 
Comptroller General is ex-officio Insur- 
ance Commissioner. W. R. Mitchell was 
elected to the office and duly confirmed 
by the legislature. 
lt probably will be another story with 
appointive offices filled by Herman 
Talmadge during the time he took over 
the Governorship following the death 
his father, Eugene Talmadge, who 
1 been elected Governor and died 
fore inauguration. The young Tal- 
Ige assumed the office and the legis- 
ire declared him Governor by reason 
some write-in ballots. Now that the 
preme Court has declared that M. E. 
mpson, elected Lieutenant Governor, 
the rightful Governor and he has 
n inaugurated, Georgia people be- 
e there may be a number of changes 
these appointive offices. Also, about 
bills passed in the legislature and 
ed by Talmadge must now be ap- 
ed by Governor Thompson before 
can become law. 
serious situation arose in connec- 
with the insurance on state-owned 
perty aggregating $33,176,829. The 
tacts let by former Governor Ellis 
\rnall expired March 1 and _ since 
state funds were frozen until the 
ernatorial muddle was resolved, no 
trance could be bought. To protect 
state during this interim, Hurt & 
nn, Atlanta general agency, issued a 
porary binder. This binder has now 
n canceled and the entire line placed 
Governor Thompson in the Glens 
ls Insurance Co., through Mitchell & 
“aines, Atlanta agency. It is again un- 
t binder and it is believed that the 




















binder will be kept in force for several 
months due to necessity of revising the 
schedule. 


x * x 
On Staff of The New Yorker 
On the staff of The New Yorker 


inagazine is James A. Maxwell, former 
editor of the Union Central Life’s 
agency publication. His sketches in The 
New Yorker have attracted so much 
attention that they will be published 
shortly in book form. 

* * * 


M. T. Jones on New Board 

Morton T. Jones, president of Kan- 
sas City Fire & Marine Insurance Co., 
has been elected to the board of Black, 
Sivalls & Bryson, Inc., oil equipment 
manufacturers. He is a past president 
of Kansas City Chamber of Commerce 
and is managing director of R. B. Jones 
& Sons, Inc. 

x x 


FBI Record of 1946 Crime 

The Federal Bureau of Investigation 
has issued its annual uniform crime 
reports for the United States and its 
possessions. J. Edgar Hoover is director 
of FBI which operates under the U. S. 
Department of Justice. In all 645,431 
persons who were arrested had their 
records studied by FBI. Most of the 
arrests among the age groups were at 
age 21. Arrests of boys under 21 in- 


creased only 1.6% during 1946. Girls 
under 21 arrested declined 33.1% in 
1946. Of all persons arrested 54.2% 


had fingerprints recorded previously in 
FBI files. Although arrests for burg- 
lary and larceny were about 20% of 
the total auto thefts declined 4.9%. 

As a general rule the seasonal crime 
pattern in 1946 was much the same as 
in prior years, showing definite seasonal 
fluctuations. The daily average in 
murders was 33% higher in September 
and 37% higher in December than in 
January. 

Robberies, burglaries, larcenies and 
auto thefts, on the other hand, showed 
a tendency to be least frequent in the 
summer and most frequent during the 


winter months. This was particularly 
noticeable for the crime of robbery 
which showed 41% and 64% higher 


daily averages in January and Decem- 
ber respectively than in June. The 
burglary curve, though less pronounced, 
was generally as definite as the curve 
in robberies, the peak .nonths being 
March and December. ‘The burglary 
daily average in March was 24% in 
excess of the June daily average while 
the figure for December was 28% in 
excess of that for June. * 

Larceny, as in prior years, showed a 
tendency to increase during the early 
months of the year, fell off during the 
summer, then increased until October 
when the frequency in these cr:mes 
showed a tendency to diminish. The 
daily average for larceny in October 
was 20% in excess of the figure for 
January. 

Auto 


theft offenses were most fre- 





quent during the early months of the 
year, falling to a low in July and from 
that point showed a tendency to in- 
crease in frequency. The figure for 


age for July. 

Offenses of manslaughter by negli- 
gence consist almost entirely of traffic 
fatalities resulting from gross criminal 
negligence on the part of some person 
other than the victim. As would be ex- 
pected the seasonal curve for these 
crimes follows the pattern of traffic 
deaths which are generally most fre- 
quent during the winter months when 
driving conditions are less favorable. 
The daily average number of offenses 


cember was 104% in excess of that in 
July. 
x * x 


New Lloyd’s Committeemen 

Advices from Lloyd’s are that the 
following have been elected to serve on 
the committee of Lloyd’s Motor Under- 
writers’ Association for 1947: Messrs. 
A. H. Bowman, D. G. Kennedy, W. H. 
Martin (chairman), K. G. McNeil, G. E. 
C. Raw (deputy chairman), A. G. Row- 
land, F. L. W. Scott and J. W. Travis. 

The following have been elected to 
serve on the committee of Lloyd’s Em- 
ployers’ Liability Underwriters’ Associa- 
tion for 1947: Messrs. F. B. Allison 
(deputy chairman), D. A. Cole, F. J. 
Huxtable, S. W. Newlands (chairman) 
and E. F. Williams. 

*  * 


N. J. Public Service Insurance 

Fire insurance in force on property 
of Fublic Service Companies of New 
Jersey on December 31, 1946, amounted 
to $173,084,875. Average rate per 100 
of insurance was 12.93 cents as com- 
pared with 12.70 cents for 1945. 

Payments under the Workmen’s Cotn- 
pensation Act totaled $193,102 to which 
was added under the Welfare Plan 
$33,097 beyond the legal requirements, 
making a total of $226,199. 

‘ * *£ 


Pennsylvania Premiums 

For fire, marine and allied lines busi- 
ness written in Pennsylvania in 1946 
the Insurance Co. of North America 
heads the stock fire carriers with pre- 
miums of $5,636,000. The Home of New 
York remains in second place with 
$3,093,000 and the Franklin Fire of the 
Home Fleet is close behind with $2,979,- 
000. The National Liberty, also a mem- 
ber of the Home Fleet, is in fourth 
place again with $2,309,000 and the Hart- 
ford Fire is fifth with $2,232,000. 

Others among the leading producers 
in Pennsylvania last year were the 
Aetna Fire, $1,758,000; Alliance of the 
North America Group, $1,035,000; Amer- 
ican Equitable, $1,034,000; Automobile, 
$1,656,000; Continental, $1,629,000; Fire 
Association, $1,754,000; Firemen’s, $1,- 
299,000; General of Seattle, $1,296,000; 
National Union Fire, $1,861,000; Travel- 
ers Fire, $1,500,000. 

* * * 


Detroit Agent Has Collection of 


Ancient Autos 

An illustrated article in News From 
Home features the part which the Jo- 
seph F. Temrowski agency, representing 
the Franklin Fire in Detroit, played in 
the fiftieth birthday of the automobile 
held in the Michigan city. Five old cars 
from Mr. Temrowski’s antique automo- 
bile collection were entered in the De- 
troit parade, a special event of the 
golden jubilee. In one of these, an an- 
cient Oldsmobile, Mr. Temrowski and 
his wife chugged down the line of 
march, the other cars being driven by 
members of his staff. Many of the office 
personnel were elaborately costumed in 
the mode of the gay nineties. 

Joseph F. Temrowski established the 
Real Estate Exchange in 1919 after the 
first World War, and later branched out 
into insurance. As a citizen whose busi- 
ness has thus coincided with the de- 
velopment of the automotive industry, 
he naturally had a keen interest in the 
jubilee celebration. He makes a hobby 
of collecting old cars and now owns ten 


January was 39% over the daily aver-_ 


of manslaughter by negligence in De- 
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of these outmoded vehicles, dating back 
to the days when people were still de- 
bating whether the automobile was here 
to stay, which he displays from time 
to time on some historic occasion. Seven 
of his collection are pictured in that 
article. The remaining three are not in 
running order at present owing to short- 
ages of necessary parts and materials 
and will not be able to make an appear- 
ance until supplies become more abun- 
dant. 

In addition to old cars, Mr. Temrowski 
is interested in travel and photography 
and has films of Mexico, Cuba, Canada 
and many other countries which he has 


visited in the past fifteen years. The 
family has been located in the com- 
munity for over fifty years, and the 
business was founded by Leo A. Tem- 
rowski, Sr. 
* 4 k 
High Damages International 

The United States is not the only 
country where high damage verdicts 
are given in case of injuries caused 


by negligence. Recently, in Manchester, 
England, Sydney Chorlton, a_ railway 
riveter, got damages of £10,000 and costs 
at Manchester Assizes. The defendants, 
Eclipse Transport Services, Ltd., ad- 
mitted liability. 

Chorlton was earning about 40 a week 
before the accident. A lorry pinned him 
against a wall after it had mounted the 


footpath following a collision with a 
bicycle rider. 
x *  * 
Hotel Fire Protection 
Some of the recommendations with 


respect to fire protection in hotels which 
have been made by the Building Officials 
Conference of America, Inc., based on 
investigation of the Winecoff Hotel fire 
in Atlanta last December, are these: 

“When not provided with prescribed 
exit facilities or when, in the opinion of 
the building official, the exit facilities 
are inadequate for safety, such addi- 
tional provision shall be made as he 
shall order. 

“Transoms to ro 


ms of guests in 


hotels should be eliminated or fixed in 
closed position, and doors to guests’ 
rooms should be of predetermined fire- 


resistive rating, or flush-type solid wood 
construction. 
“All vertical shafts of any description 


should be inclosed and openings pro- 
tected by self-closing doors meeting 
fire-resistive requirements, and all shaft- 


insure free- 
ases. Interior 


ways should be vented to 
dom trom smoke and hot 
corridors and hallways not terminating 
in exterior walls with window outlets, 
or other corridor ventilation, should be 
prohibitive. 

“Proper patrolling all floors and areas 
in hotels, other than private guests’ 
quarters, with a sufficient number of 
trained watchmen to insure the extin- 
guishing of fire at its inception is of 
paramount importance.” 
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North America Names 


Farnum Vice President 
SEVERAL PROMOTIONS MADE 
Miller, Heilman, Rush, Jr. Named 


Secretaries; Diemand Announces 


Other Staff Changes 


Henry W. Farnum, formerly marine 
secretary, has been elected vice presi- 
dent of the Insurance Co. of North 
America Cos.; R. Bruce Miller becomes 
marine secretary; H. Richard Heilman, 
fire secretary; Benjamin Rush, Jr., auto- 
mobile secretary. Mr. Rush continues 
his present position as vice president of 
the Indemnity Insurance Co. of North 
America. 

Announcement of these and _ other 
promotions was made by _ President 
John A. Diemand following the annual 
meeting of the directors of the com- 
panies in Philadelphia, March 20. New 
assistant secretaries are: Joseph W. 
Huggins, inland marine department; F. 
C. Clement, Jr., automobile department, 
and Charles A. Sanford, aviation de- 
partment. 

Mr. Diemand also announced the elec- 
tion of Charles J. Hare, liability de- 
partment, and Charles A. Sanford, as- 
sistant secretaries of the Indemnity In- 
surance Co. of North America, casualty 
affiliate of the North America. 


Farnum Joined Company in 1925 


Mr. Farnum came to the North Amer- 
ica in 1925. After service in the Balti- 
more, New York and Pittsburgh offices, 
he came to the head office, in Philadel- 
phia, in 1928 as assistant Philadelphia 
marine manager. Two years later he 
became marine loss adjuster and, later, 
inarine underwriter. He was elected as- 
sistant secretary in 1940 and marine 
secretary in 1943. 

\Ir. Miller, who succeeds him, came 
to the North America in 1925 as an 
inspector in the marine department. 
Later, hie became manager of the marine 
service and the inland marine depart- 
ments, subsequently becoming assistant 
recretary 


Heilman Fire Underwriter 


Mr. Heilman, after service as a spe- 
cial agent in various service offices, was 
transferred to the fire underwriting de- 
partment in the head cffic’, in 1°41. He 
was elected assistant secretary in 1944, 

Mr. Rush, Jr, came to Indemnity in 
1923 as a clerk in the surety depart- 
ment and was elected assistant secretary 
in 1927; assistant vice president, in 1929 
and vice president in 1932. 

Mr. Hugeins joined the North Amer- 
ica in 1928 at its head office. In 1930 he 
was transferred to the Pacific Coast 
department as an underwriter. In 1944 
he returned to the head office as assist- 
ant manager of the inland marine de- 
partment and, in 1945, became its 
manager. 


Clement Auto Underwriter 

Mr. Clement came to the North Amer- 
ica’s. automobile underwriting depart- 
ment in 1920, and has spent his entire 
business career in that department, sub- 
sequently becoming manager. 

Mr. Sanford came to the North 
\merica in 1945 to head its newly- 
formed aviation department, after three 
years in the United States Army Air 
Forces. Previously, he had been asso- 
ciated with Aero Insurance Underwrit- 
ers as eastern branch manager. 

Mr. Hare joined the Indemnity as a 
file clerk in 1923. He subsequently be- 
came examiner, underwriter, supervisor 


and, in 1941, was appointed assistant 
superintendent of the compensation and 
liability department. 








proern Companies’ 
Premiums Rise 25% 


CLAIMS PAID REACH NEW HIGH 
1946 Results Satisfactory for Three 
Companies in Group, Chairman 
Wm. D. Winter Reports 
Total premiums written by the At- 
lantic Mutual Insurance Co. and _ its 
affiliates, Atlantic Mutual Indemnity 
and Centennial, were $18,137,416 in 1946 
as reported by William D. Winter, 
chairman, in the companies’ annual 
statements. This is an increase of more 
than 25% over 1945. Atlantic Mutual 
Indemnity, organized in 1944, now is 
licensed to operate in eighteen states 
Claim payments for the benefit of 
policyholders also reached a new high. 
A total of $7,111,704 was distributed to 

more than 39,000 claimants. 

Financial statements as of December 
31, 1946, show a highly liquid position. 
Total security holdings of the three 
Atlantic companies were valued at $23,- 
090,268, of which 65% was in United 
States Government bonds, 12% in other 
high grade bonds and preferred stocks, 
and 22% in common stocks. Cash and 
United States Government securities 
alone amounted to $18,302,950. 

Despite adverse conditions in the 
business generally, the 1946 results were 
satisfactory for the Atlantic companies, 
and the usual dividend to participating 
policyholders was maintained. Dividends 
have been declared by Atlantic Mutual 
Insurance Co. without interruption for 
105 years, except for the year 1855. 

To provide for the growing business 
of its affiliates, Atlantic Mutual in 1946 
supplied $1,000,000 additional to Cen- 
tennial and $500,000 additional to At- 
lantic Mutual Indemnity. 


Minn. Rate Bills Pass 


The Minnesota rating and fair trade 
practices bills have gone to the Gover- 
nor for his signature. One of the 
amendments tacked on the rating bills 
restricts authority of the Commissioner 
over rates and some agents believe this 
practically takes the teeth out of the 
legislation, 
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Elected Dineen of the 
Reinsurance Corp. of N. Y. 


W. ROSS McCAIN 


W. Ross McCain was elected a mem- 
ber of the board of directors of the 
Reinsurance Corporation of New York 
at a meeting of stockholders on March 
18. Mr. McCain is president and a 
director of the companies comprising 
the Aetna Fire Group and is also a 
director of several banks and of the 
Connecticut Mutual Life Insurance Com- 
pany. 

Mr. McCain replaces Karl E. Prickett 
as a member of the board. Mr. Prickett, 
who has been the senior executive officer 
of the corporation for a number of years, 
resigned because of ill health. He plans 
to take up permanent residence in the 
South. 

The Reinsurance Corporation, together 
with National Reinsurance Corporation 
and the Excess Reinsurance Association, 
constitute a group providing admitted 
reinsurance on a nationwide scale for 
capital stock fire insurance companies. 





N. J. SPECIALS MEET APRIL 7 

The New Jersey Special Agents Asso- 
ciation will hold a luncheon meeting on 
Monday, April 7, at Keuper’s in Newark. 
There will be a discussion of the June 
meeting and summer outing, also of 
public relations as being conducted by 
the National Board of Fire Under- 
writers. 
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N. Y. Attorney Ceneral Holds Deal: 
Are Getting Rebates in Form o0/{ 
Profits of Insurance Subsidiaries 
Insurance brokerage firms owned 

automobile dealers are violating 

state insurance law when they iss 
coverage for their owner-dealers on ¢ 
sold under the installment plan. At; 
ney General Nathaniel L. Goldstein 
ruled in an opinion announced this we 

Since the owner-dealers enjoy 
profits of the subsidiary insurance fir 
they are in effect being granted 
bate on insurance costs, a practice { 
bidden by Section 188, Subdivision 1] 
of the Insurance Law Mr. Goldstei: 
said in response to a query from 
Insurance Department. The Attorn: 
General advised the Department {! 
it is empowered to refuse to issue or 
renew licenses for brokerage cor; 
rations engaged in such practices. 

Reply to Deputy Supt. Typermass 

The opinion came about as result of 
a letter written to the Attorney Gen- 
eral by Carl Typermass, Deputy Super- 
intendent of Insurance. Full text. oi 
opinion follows: 

“Insurance Law, Section 188, Sub. 2, 
119 Sub. 4—Violation of insurance law 
by licensed insurance brokerage cor- 
poration insuring automobiles, title to 
which remain in automobile dealer cor- 
poration owning all stock of brokerage 
corporation. 

“A licensed insurance brokerage cor- 
poration, all of whose stock is owned 
by an automobile dealer corporation, vio- 
lates insurance law Sections 188, Sub. 
, and 119 Sub. 4, when it brokers in- 
surance upon automobiles sold by the 
dealer corporation which retains title 
to the automobile under conditional bills 
of sale and which, together with the 
purchaser of the automobiles, is the as- 
sured in the policies, such business be- 
ing more than 100% of the business of 
the brokerage corporation.” 

The opinion is dated March 18 and 
after the heading is addressed to Mr. 
Typermass. 

“Your letter of February 7, 1947, re- 
quests my opinion as to whether in- 
surance law Sections 188, Sub. 2, and 
119 Sub. 4 are violated under the cir- 
cumstances you outline. A corporation 
selling automobiles upon conditional 
hills of sale and retaining title to the 
automobiles until the purchase price is 
paid in full, owns all of the stock of a 
licensed insurance brokerage corpora- 
tion, thus receiving = benefits of all 
profits earned by the latter. The dealer 
insures the automobile it sells through 
the brokerage corporation, the dealer 
and the purchaser both being named as- 
sured in the policies. You state tliat 
more than 10% of the aggregate net 
commissions earned by the brokera:e 
‘orporation is from business placed | 
he automobile dealer corporation. 

Practice Forbidden by Law 

“Tt appears to me that the pract 
‘ollowed by these corporations is ! 
Sidden by the insurance law. 

“Insurance law, Section 188, wh 
»rohibits rebating and discrimination 
‘n insurance broker in favor of 
nsured, provides in Subdivision T\ 
Within the meaning of Subsection ( 
4 this section. The sharing of a c 
nission with the insured — shall 
leemed to include any case in whic! 
licensed insurance agent or a _ licen 
‘nsurance broker which is a subsidi 
corporation of, or a corporation 
‘iliated with, any corporation, recei 
commissions for the negotiation 
procurement of any policy of contr 
or insurance for such insured.’ 

“Plainly, in the situation which 
the subject of your inquiry, the ins 
ance brokerage corporation receiv 
commissions is affiliated with the au 
mobile dealer corporations, one of 
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asident Smith of Home Comments 


On Progress of Company in 1946 


De -rioration of physical conditions of 
‘jal plants, multiple use of apart- 
ment and homes as a result of- the 
count y-wide housing shortage, wide- 
spres lack of new equipment of munic- 
ipal re departments, and perhaps a 
vene: | letdown from the exhaustion of 
war, all were factors contributing in 
some degree to increased exposure and 
fire losses in 1946, according to 


indus 


large J 
Haro | V. Smith, president of the Home 
of New York. 

In a comprehensive analysis of the 


cond: ion, Operations and income of the 
comp ny, Mr. Smith in his annual re- 
port (9 stockholders last week disclosed 
that although total admitted assets at 
the end of December and net premiums 
written in 1946 both rose to new high 


is of $177,414,558 and $95,065,346, 


recor 
respectively, operating results, based on 
statutory requirements, show an under- 


writing loss for the year of eer 
and a net decrease in surplus of $6,139,- 
788. 

Stockholders’ Equity 

Calculated at market prices for securi- 
ties owned at the end of last year, total 
admitted assets of the Home aggregated 
$182,244,632, equivalent to $60.75 a share 
of the company’ s outstanding stock. The 
stockholders’ equity (or liquidation 
value) aggregated $104,999,710, equal to 
$35 a share. 

The company reported net income 
from investments in 1946 of $4,925,340, 
a gain of slightly more than $1,000,000 
over that shown in the preceding year. 
\geregate profits from the sale of se- 
curities, plus those derived from securi- 
ties called for redemption, were $5,851,- 
632, against which all of the company’s 
Federal income tax accruals of $939,943 
were charged. Because of the existence 
of a “statutory” underwriting loss in 
1946 compared with a taxi ible “statutory” 
underwriting gain in 1945, no income 
tax liability is believed to exist against 
the investment income derived in 1946, 
according to Mr. Smith. 

Referring to the routine examination 
of the Home by the Superintendent of 
Insurance covering the period from 
January 1, 1940, to December 31, 1944, 
which was completed in the fall of 1946, 
Mr. Smith said, “The report on the ex- 
amination was transmitted to the Home 
and has been under study and consider- 
ation by the board of directors. Answers 
to all of the items in the report have 
been or soon will be submitted to the 
Insurance Department of the State of 
New York and disposition will be made 
of the points made. 

“The action instituted by the Attor- 
ney General of Missouri, arising out of 
the Missouri rate litigation which com- 
menced in 1922, had resulted in a judg- 
ment against 135 fire insurance compa- 
ni¢ riting business in that state. The 
tot amount of the penalties was 
$2,000,000 of which the share of the 
Hi the largest company, was $132,- 
000. Vetitions for rehearing are pend- 


in Since the date of the 1946 annual 
re the petitions for rehearing of 
the Missouri case have been denied. 

} Smith reported that the com- 


) 37,272 stockholders received divi- 
if aggregating $3,600,000 in 


1946, 
m ig the seventy-third consecutive 
yC ' dividend payments. The Home 
ha ade distributions to stockholders 
In ety-three of its ninety-four years 
ot istence. Total cash distributions 


organization have reached $131,- 
), in addition to which stock divi- 


denos of a par value of $10,500,000 have 
been paid. 

Co nmenting on the wholesome growth 
ot Home during its more than ninety 
ye of existence Mr. Smith stated: 


Wholesome Growth 
ur company has now attained the 
ag¢ of ninety-four years. From a very 


t beginning, operations have ex- 


HAROLD V. SMITH 


panded in keeping with the growth of 


the nation, and with ever-widening de- 
velopments of sound and economically 
justified property insurance. The Home’s 
business is the direct production of the 
largest agency force representing any 
fire-marine-automobile insurance com- 
pany. The value of this producer organi- 
zation is incalculable. Its large develop- 
ment cost cannot be reflected in a ‘bal- 
ance sheet,’ yet we would be hard 
pressed to estimate the value of this 
key factor in our growth, in the present 
volume and quality of our business, and 
in our future prosperity. 

“Along with the development of this 
widespread agency representation and 
the extension of the fields of insurance 
coverage, the Home _ has_ universally 
achieved and continues to maintain an 
excellent reputation for prompt dis- 
charge of its obligations. The broad 
geographical distribution of our business 
is supported by an organization which 
seeks to maintain sound practices, 
favorable public acceptance and_ the 
continued loyalty of our agents. 


Faith in the Future 


“The property insurance 
has been a constructive record of de- 
velopment, of progress, and of change. 
The simple requirements of our early 
national economy were met by similarly 
and comparatively limited insurance con- 
tracts. The gradual growth and the in- 
creasingly complex operations of indus- 
try, commerce and transportation called 
for new concepts of insurance protec- 
tion. The Home has provided for these 
changing needs, is in fact the largest 
writer of these lines of business in 
America. Born before the war between 
the states, this company’s history has en- 
compassed the subsequent wars, panics, 
conflagrations, political and economic 
changes of the past ninety-four years. 
And the Home continues to grow, in 
assets, business in force, and agents. 


history of 


“Property insurance meets fundamen- 
tal economic requirements which exist 
virtually everywhere, surely in all de- 


veloped territory, and embracing the 
smallest to the largest. It is predicated 
upon the belief that over periods of 


years, the effective rates shall permit 
reasonable operating profit, for under 
no other circumstances would the pro- 
tection for the policyholder remain 
sound. Rates, however, are predicated 
upon the aaenenes of past years, and 
there is always a lag between the de- 
velopment of experience which would 
justify rate changes, and the promul- 
gation of new rates based thereon. 
There thus exists a cyclical condition 








Goodwin Retires as 
London’s Chicago Mer. 


WEIPERT TO BECOME MANAGER 


Goodwin Entered Insurance in 1901 
With Hall & Henshaw; Weipert 
Started With London in 1923 


James S. Goodwin, manager of the 
Chicago department of the London As- 
surance and the Manhattan Fire & 
Marine for more than a quarter of a 
century, will retire at the end of March. 
He will be succeeded by Karl Weipert, 
the present assistant manager. 

Born in Brooklyn in 1882 Mr. Good- 
win started his insurance career in 1901 
with the New York agency of Hall & 
Henshaw in which his father, Warren 

Goodwin, was a partner. In 1907 he 
became brokerage manager for Moore, 
Case, Lyman & Hubbard in Chicago 


and later was associated with the Hol- 
lins-Burdick-Hunter Co. He was ap- 
pointed Cook County manager of the 
London Group in 1920 and has achieved 
an outstanding record during the 
twenty-seven years he has directed the 
companies’ operations in that territory. 
Mr. Goodwin has been a prominent fig- 
ure in Chicago insurance circles and an 
active member of the Chicago Board of 
Underwriters, having served on the 
board of directors and on several com- 
mittees. 

Mr. Weipert has been associated with 
the London’s Chicago office for the 
major part of his business career, start- 
ing as manager of the automobile de- 
partment in 1923 after several years 
with the National of Hartford. He 
served for a time as special representa- 
tive in the Mid-Western territory and 
was promoted to assistant manager of 
the Chicago department in 1939. He 
has had an active part in the develop- 
ment of the group’s Illinois business 
and is well qualified to take up his new 
duties. 


Attorney General Clark 
To Address N. Y. Brokers 


Attorney-General Tom C. Clark of 
the United States will be the speaker 
at the forty-ninth anniversary luncheon 
of the Insurance Brokers’ Association 
of New York, Inc., it is announced by 
George H. Ort, executive vice president. 

The luncheon will be held Tuesday, 
May 13, Lester D. Egbert, president of 
the association, commenting on the 
announcement, said, “I believe Mr. 
Clark has not heretofore spoken to an 
insurance group in this city. We are 
holding our luncheon somewhat later 
than usual in order to be able to bring 
his message to our members and their 
guests. As head of the Department of 
Justice, administrators of the anti-trust 
laws, no views on the regulatory prob- 
lems with which the insurance industry 
is now dealing, are more significant 
than his.” 


inherent in the conduct of the insurance 
business, although the underlying con- 
cept of a reasonable profit remains 
unchanged. 

“This particular condition in respect 
of the fire insurance lines has been the 
subject of wide discussion, and the con- 
ditions “are very generally appreciated. 
The fire losses reported by the National 


Board for the past three years have 
shown a staggering increment: $413,538,- 
OOO in 1944, $455,329,000 in 1945 and 
$561,487,000 in 1946. These have in- 
creased appreciably faster than the 
general growth in earned premiums, to 
which they naturally relate, and have 
produced a condition which calls for 


upward revisions of rates in many clas- 
sifications of business and _ territories. 
It is quite generally recognized that in- 
creases should be effected, and the 
Home, with more than 58% of its busi- 
ness in this field, should benefit thereby.” 
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Left to Right—New York Insurance Superintendent Robert E. Dineen; Assem- 
blyman Malcolm Wilson, Westchester County, sponsor of the bill; John C. Stott, 
past president, New York State Association of Local Agents, and Governor Thomas 
E. Dewey. This picture was taken in the Executive Chamber at Albany. 


John C. Stott, former president of the 
New York State Association of Local 
Agents, chairman of its legislative com- 
and a member of the executive 
committee of the National Association 
of Insurance Agents, by special invita- 
tion of the Governor, witnessed the sign- 
the Mahoney-Wilson measure, 
which guarantees the owner or 
chaser of encumbered real and personal 
property the right to place insurance on 
it with the agent or broker of his own 
choice. In debates relating to this meas- 
ure, it has become known as the “favor- 


mittee 


ing of 
pur- 


ite broker” bill. 

This measure, approval of which was 
announced last week, amends the penal 
law of the state, adding personal prop- 
erty to the section formerly applying 
only to real property, which prohibits 
any person, firm or corporation financing 
real or personal property to require that 
the insurance thereon be negotiated 
through any particular insurance agency 
or broker. 

Dineen Affirms Measure 


Opposed by powerful interests includ- 
ing automobile finance companies and 
the New York State Automobile Dealers, 
Inc., Mr. Stott has spearheaded the drive 
to secure enactment of this legislation. 
Twice before the measure has been 
passed in the legislature, and vetoed by 
the Governor. Superintendent Dineen 
approved of the measure and assisted in 
the final draft. The New York State As- 
sociation also had strong support from 
the Insurance Federation of New York, 
several brokers’ associations, the Mutual 
Agents Association of New_York and a 


number of insurance companies and their 
organizations. 

At the close of the signature cere- 
mony, the Governor presented Mr. Stott 
with an engraved copy of the measure 
to which the pen he used in signing it 
is attached. Mr. Stott is a member of 
the Insurance Board of the State of New 
York by appointment of Governor 
Dewey. 

Enactment of this legislation in New 
York State has nationwide significance. 
The National Association of Insurance 
Agents for years has opposed the prac- 
tice of some finance companies to re- 
quire that insurance on property they 
finance, particularly automobiles, shall 
be placed with the agent or broker 
designated by the lending agency. The 
New York State measure now enacted 
is the immediate result of many confer- 
ences held in connection with the delib- 
erations of the All-Industry Committee 
but its roots go deep into the efforts of 
the NAIA, through legislation or 
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through some other means, such as the 
Bank-and-Avent Auto Plan, to curb this 
practice. 

Proposal Rejected 

The representatives of the NAIA on 
the All-Industry Committee suggested 
that a provision similar to the new New 
York bill be incorporated in the fair 
trade pactice bill now before many of 
the states. The proposal was rejected 
on the ground that such a bill sought 
to regulate lines of business other than 
insurance, such as the loaning of money 
by financial institutions, should not be 
a part of the insurance law. 

The NAIA representatives then re- 
quested General Counsel Walter H. 
Bennett to draft such a bill and it was 
sent to the state associations as a pat- 
tern of legislation for study. 

Leaders of the New York State asso- 
ciation express confidence that with en- 
actment of this law, the Bank-and- 
Agent Auto Plan sponsored by the 
NAIA in concert with a number of 
banking institutions and insurance com- 
panies, has received a powerful im- 
petus. A statement from the association 
says: 

“It is obvious that local banks coop- 
erating with agents will now, more than 
ever, be active competitors of finance 
companies which may have heretofore 
insisted that insurance protecting loans 
made by their institutions be written 
through a particular agent.” 

Invasion Is Far-Reaching 

Pointing out how far-reaching is the 
finance companies’ invasion of the in- 
surance business, the statement quotes 
from an article in the March 3 issue 
of “Automotive News,” which said: 

“The bill would make it a crime and 
a violation of Section 442A of the Penal 
Law for dealers to designate a particu- 
lar insurance agent or company, or to 
designate a particular finance under- 
writer or underwriting firm, in the pur- 
chase of a new automobile. The Dill 
would cost dealers thousands of dollars 
annually. ...” 

“If that statement is correct,” the New 
York State association declares, “then 
the victory scored by the agents of New 
York State is indeed an important one, 
because those thousands of dollars must 
have been, in a great part, the commis- 
sion dollars on this heretofore direct 
business and should now go into the 
pockets of agents qualified to service 
the insurance.” 


STEITZ DIES AT ROCHESTER 


Carl N. Steitz, operator of the George 
W. Steitz & Son insurance firm, Ro- 
chester, N. Y., died recently. The firm 
was founded by his father in 1873. Mr. 
Steitz was taken ill about two months 
ago. Following his graduation from 
the University of Rochester, he entered 
the business with his father. Upon the 
latter’s death, the son carried on under 
the original firm name. His wife and 
a son survive. 








NEW WHITE SULPHUR AGENCY 


White Sulphur Insurance & Real 
Estate Agency, Inc., at White Sulphur 
Springs, W. Va., has been incorporated 
with capital stock of $10,000. The in- 
corporators include W. R. Bowling, J. 
H. Bowling and William Perry, all of 
White Sulphur Springs. 
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GALLAGHER WARNS AGENTS 





Planet Executive Says Day is Coming 
When Producer Will Have to Sell 
Lines, Not Just Take Orders 


Upwards of 300 fire and casualty un- 
from Ohio 
the third annual fire and casualty insur- 
ance conference held at the Ohio Stat 
University in Columbus March 17 under 


derwriters central attended 


auspices of the College of Commerce, 
the Ohio 
Agents and the Columbus local board 
Five 


Association of Insurance 


insurance men appeared onthe 
program in addition to Eugene F. 
lagher, Planet, who was the = speaker 
at the dinner at the Deshler Wallick 
Hotel. 

Mr. Gallagher said that premiums have 
reached an all-time high, but that in 
the claims’ departments companies are 
shoveling out money almost as fast as 
it is recorded in the premium entry 
The public has bought insurance, the 
speaker said, but this does not mean 
that the insurance agents have sold it. 
The local agent has been too busy, he 
asserted, to go out and sell insurance. 
He has just been giving the client a 
chance to buy. It will not always be 
that way, Mr. Gallagher declared. 

Business will in time become elusive. 
The agent will not be able to maintain 
premiums on straight fire insurance when 
values begin to tumble. He urged avents 
to turn their attention to collateral lines, 
lines that have not been publicized to 
any great extent. 

Among lines proposed are additional 
living expense, business interruption, 
extra expense, inland marine, comipre- 
hensive personal liability, contractor's 
liability, wedding present floater, etc. 

The speaker said that when a client 
asks an agent to insure his home, the 
agent should take it for granted that 
he means all sorts of insurance appli- 
cable. A new order is at hand, he con- 
tinued and a program for constructive 
selling and servicing must be devised. 


Gal- 





GENERAL HOWELL CARRIES ON 


Despite the fact that he recently cele- 
brated his 101st birthday, General Julius 
I. Howell is still carrying on his avency 
business at Bristol, Va. Some Virvinia 
papers carried his picture recently s\ow- 
ing him seated at a typewriter ii lis 


office. He is one of only thirteen ‘on- 
federate veterans still remainin» on 
Virginia’s pension rolls. He accuired 


his title as commander of the l sited 
Confederate Veterans. 





WIRT WILSON BOARD HEA 


Wirt Wilson has been elected « vair- 
man of the board of the Wirt \\ son 
& Co., Minneapolis agency, whic) he 
founded thirty years ago. H. (Jenn 
Wyer, who has been associated wit’) the 
agency since it was established, was 
elected president. 
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STATEMENT OF CONDITION 


December 31, 1946 


ADMITTED ASSETS 
Cash in Office, Banks and Trust Companies . . . 6 6 © © «© © © © © © © © © § 31,742,083.29 





Tinited States Government Bands «. 6 ke ee ee ee ew ew 43,379,480.50 
Be Cis Dis a Fe a ae eH HK SH EPO wr Oe Oe 84,651,631.82 
Pieet Meseas Leet 6 ek el eo Oe ee aw ee 176,651.51 
Real Estate .. . is eerie apes wer ence ah ee ER Eas a 3,497,218.16 
Agents’ Balances Less hen 90 an ain ae ae eae ee a ae eae ae ae 10,291,747.65 
Reinsurance Recoverable on Paid Losses . . . . . «© 2 © © © © © © © © 1,856,152.43 
Other Admitted Assets . . . Pa ee ee ee ee ee eee ee ee 1,819,592.74 

Total Admitted aa ee ee ee ee ee ee ee ee ae ee $177,414,558.10 


LIABILITIES 


Reserve for Unearned Premiums .... + « «© © © «© © © © © © «© © « $ 78,273,559.00 











pe ge ay a a ae ec ae 21,691,968.40 
Reserve for Taxes . .°*. ee ee ae ee ee ee ae 3,944,218.20 
Liabilities under Contracts with War Shipping Aleladaediien ae ee ee ee er ee 3,696,078.76 
Reserve for Miscellaneous Accounts. . . . . « «© «© «© © © «© 6 948,521.81 
Total Liabilities Except Capital . a ee ee $108,554,346.17 
Capital so ary, “SP Re te enre » «+ « « + $15,000,000.00 
Surplus i + wo ae ee 53,860,211.93 
Surplus as ene Polieyheldere ‘ os ee er ee on . $68,860,211.93 
,: re ee es ah ve 16) @) Oe $177,414,558.10 
NOTE: Bonds carried at $4,413,915.98 amortised value and cash $50,000.00 
Di in the above statement are deposited as required by law. All securities have 
inectors been valued in accordance with the requirements of the National Associa- 
Lewis L. CLARKE Guy CARY tion of Insurance Commissioners. On the basis of actual December 31st 
Banker Lawyer market values total Admitted Assets would be increased to $182,244,632.08 
Cuar.es G. MEYER Haro V. SMITH and the Surplus to Policyholders would be increased to $73,690,285.91. 
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Two Made Secretaries 
Of Fire Assn. Group 


G. B. MATTSON & A. A. ROBERTS 


Former in Underwriting Branch of East- 
ern Dept.; Latter Continues As 
Head of Loss Department 


Otho E. Lane, board chairman; Frank 
H. Thomas, president, and all officers 
of the Fire Association of Philadelphia 
and its affiliated companies were re- 
elected and two additional secretaryshinps 
were created at the organization meet- 
ings of the directors March 20. 

The newly clected secretaries are Gil- 
bert B. Mattson, advanced from assist- 
ant secretary, and A, Addison Roberts, 
from superintendent of the loss depart- 
ment. 

Mr. Mattson entered the insurance 
business in 1921 with the Middle De- 
partment. He became special agent for 
the National Fire Group in 1923, going 
to the Fire Association as assistant sec- 
retary and manager of the Philadelphia 
metropolitan departinent in 1931. His 
insurance career was interrupted from 
1940 to 1945 by service with the U. S. 
Marine Corps, reaching the rank of 
lieutenant colonel. Col. Mattson will 
continue in underwriting duties in the 
Eastern department. 

Mr. Roberts joined Fire Association 
in 1938 shortly after receiving his law 
degree. A graduate of William and 
Mary College, his entire insurance career 
has been associated with the companies’ 
loss and legal activities. He will continue 
in charge of the loss department at the 
head office. Mr. Roberts is a veteran of 
twenty-nine months’ service with the 
Navy in the war. 


Judge, Morss, Evans Address 
Syracuse Insurance Women 


Edward V. Judge, special agent of the 
Atlas, was discussion leader at the edu- 
cational meeting of the Syracuse Insur- 
ance Women’s Association held on 
March 18. Mr. Judge spoke on business 
interruption insurance, outlining the 
various forms of use and occupancy, con- 
tingent business interruption and tuition 
fees insurance. 

The following two classes of the fire 
insurance course, held on March 24 
and March 31, are under the supervision 
of G. H. Morss and J. C. Evans of the 
New York Fire Insurance Rating Or- 
ganization. They are conducting a dis- 
cussion of the general rules and rating 
regulations applicable to fire insurance 
and allied lines. 


Background Music for 
Employes of American 


The American Insurance Group has 
announced that it will provide a pleasant 
background for working hours of home 
fice employes by installing “Music by 
Muzak”—a service which features trans- 
scriptions of selected music. 

Designed to lighten the daily tasks 
of employes, “Music by Muzak” will in- 
itially cover selected areas of the Ameri- 
can building at Newark. After a_ test 
period consideration will be given to 
the extension of music to other sections 
of the building. 


ROCHESTER AGENTS TO MEET 

The Underwriters Board of Rochester, 
N. Y., will hold a luncheon meeting 
on Monday, April 7, at the Chamber of 
Commerce at which John B. Wilcox, 
FBI special agent in charge of the Buf- 
falo district, will be the speaker. 


HENRY C. LUDWIG BEREAVED 

Henry C. Ludwig, assistant general 
agent of the Western department of the 
North British Group, is bereaved by the 
death of his stepmother, Mrs. Rose Lud- 
wig, who died recently after a long 
illness. Survivors include Mr. Ludwig 


and two sisters. 


HISTORIC ENGINE RETURNS 





Fireman’s Fund Buys Broderick Engine 
From Town in Canada; Named for 
Senator Killed in Duel 


sroderick Engine No. 1, historic fire 
engine which helped to fight the great 
fire in San Francisco in 1852, is now on 
its way back from Canada to the scenes 
of its original activities. 

The engine which left San Francisco 
in the ’80’s and has been in Kelowna, 
British Columbia, since 1904, has been 
purchased by the Fireman’s Fund In- 
Arrangements are being 
made for its participation in centennial 


surance Co. 


celebrations to be observed in California 
in 1948-49-50. 

The engine was named for David C. 
Broderick, foreman of the company, who 
had been instrumental in forming many 
volunteer fire fighting units. The engine’s 


history dates back to San Francisco’s 
earliest days. 
3roderick later became Lieutenant 


Governor of California and a member 
of the United States Senate. Following 
his death in a duel with David S. Terry, 
who resigned his office as Chief Justice 

















116 JOHN STREET 








of the California Supreme Court in 
order to fight the duel, the name of 
the Empire Engine Co. was changed to 
Broderick in his memory. 

Officials of Fireman’s Fund have been 
in touch with the city authorities at 
Kelowna for some years, and now their 
efforts have been successful in returning 
the Broderick Engine to its native city. 
Because of its close association with 
San Francisco’s volunteer firemen at the 
time of its organization in 1863, it is 
quite natural that Fireman’s Fund has 
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assumed the responsibility of bringing 
the old engine back to San Francisco, 

This historic piece of apparatus will 
be the nucleus of a museum which js 
being established by the company featur- 
ing early San Francisco fire fighting 
equipment. 





ELLISON MOVES OFFICES 
Ernest Ellison, Inc., Charlotte, N. C., 
insurance firm, has occupied new offices 
at 200 Liberty Life Building in that city, 





Mortgage Loan 


or Accrued 


Surplus 


required by law. 





*Bonds—United States Government 
*Bonds—AIl Other 
I 5.5.5. orgies: 6 akc d areas se Basa a & alc ene aren tea ect esi ns 


CDS 6.6 6 Dd 64, SO 8S HKD BS OO BS oC OOS 


POD Do +6 HS SUS Oe BOS HO Se Oe ed O'S & O OO sb @ 8 eo 


the State of New York. 


AMERICAN HOME 


FrrE ASSURANCE COMPANY 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1946 


ADMITTED ASSETS 


Premium Balances (Less Ceded Reinsurance Balances) 
Other Admitted Assets 


LIABILITIES 


Reserve for Losses and Loss Expenses...............00005 
Reserve for Unearned Premiums 
Reserve for Expenses, Taxes (Including $2,400.00 U. S. and 

Canada Income Taxes) and Contingent Commissions Due 


C4, 8 SD DBS OS, O'S 2 Wie Oe SLEW AOS eH SS we ew ce B'S e! Oi 6 (8 ee. 


Reserve for ell Otleer Tse. onios koe dk ok asec var eeeeeedenes 


Capital Stock (100,000 shares $10.00 Par Value) .$1,000,000.00 
1,681,056.31 


POLICYHOLDERS’ SURPLUS $2,681,056.31 


*Bonds and Stocks are carried on the basis prescribed by the Insurance Department of 
If actual December 31, 1946 market quotations for all except 
insurance stocks had been used (such insurance stocks being taken at statutory values) 
the Policyholders’ Surplus would be $2,790,071.77. There has been deducted an amount 
of $33,544.56 representing interest in our own stock through ownership of Second Pre- 
ferred Stock of the Globe and Rutgers .Fire Insurance Company. Securities carried 
herein at $328,015.00 are deposited with Governments and State Departments as 





HOME OFFICE 


111 WILLIAM STREET, NEW YORK 


OOS. BO: Be. EP Ee: OO OE Ola! Be ws, Se we, Se ee 
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$ 773,779.58 
644,374.03 
1,803,735.44 
647,895.27 
16,500.00 
241,057.37 
6,825.10 


$4,134,166.79 





$ 166,795.52 
1,147,635.09 


89,953.91 
48,725.96 





$1,453,110.48 


2,681,056.31 
$4,134,166.79 
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National Liberty Manager 
Using Auto Radiotelephone 


HAROLD J. SAMSEL 

Harold J. Samsel, manager of the 
Newark branch office of the National 
Liberty, member of the Home Insur- 
ance Company Fleet, is one insurance 
man who is without telephone prob- 
lems. Mr. Samsel is among the first 
insurance representatives to use one 
i the Bell System’s mobile radiotele- 
phones which has been installed in a 
company Car. 

“Conversations are carried part of 
the way by telephone and part by 
radio,” Mr. Samsel said in explaining 
how easy it is for him to keep check 
with his office and other points. 

“If I wish to place a call,” he added, 
“I pick up the handset and push the 
‘talk’ button which signals the vehicular 
operator. After I give her the number, 
the call goes through much the same 
as any regular phone call.” 

When someone wishes to call Mr. 
Samsel, the sequence is reversed. A 
signal tells Mr. Samsel that there is a 
call for him, whereupon he picks up 
the dashboard phone and talks to the 
caller just as if he were at his desk. 

Mr. Samsel’s main purpose in install- 
ing the radiotelephone was to maintain 
contact while on the road with his 
home office and his five field offices in 
Jersey City, Paterson, New Brunswick, 
Irenton and Atlantic City. 





Ruling on Brokers 


(Continued from Page 22) 


assures in the policies covering the 
automobiles sold. Under Section 188, 
Subdivision Two, this constitutes shar- 


ing a commission with the insured and 


's condemned. (Arcim Corp. v. Pink, 
Con \op. Div. 428. Affirmed, 280 N. Y., 
141.) 

“The Superintendent of Insurance is 


‘mpow cred, insurance law Section 119, 
Subdixision 4, to refuse to issue a li- 
cense or renew a license, as the case 
May be, to any applicant he finds to 


he receiving any benefit in violation of 
Section 188, supra. He is similarly em- 
Powered, if he finds that more than 10% 
ot th aggregate net commissions re- 
‘tive by the applicant during the term 


1 the existing license or to be received 
“urin’ the term of the license applied 
lor, ulted or will result from insur- 
‘nce nn the property and risks ‘of the 
‘tock! iders of a corporation applicant 
and t cir respective spouses, and of any 
tthlia'<d and subsidiary corporations of 
‘uch <orporation applicant, and of any 


Subsii ary and affiliated corporations of 
a ration owning any interest in 
st orporation applicant, and of any 
M or association and the members 
thereof and their respective spouses 





which either individually or collectively 
own more than 50% of the stock of the 
applicant corporation, and of any corpo- 
ration of which such firm or association 
and its members and their respective 
spouses, either individually or in the 
aggregate, own more than 50% of the 
stock, and of any affiliated or subsidiary 
corporation of such corporation.’ Insur- 
ance law Section 119, Subdivision 4-C. 

“T am of the view that the insurance 
brokerage corporation, in the situation 
you describe, is open to the exercise by 
the Superintendent of his power to re- 
fuse a renewal license, by reason of its 
violation of Insuranc: law Section 186, 
as I have already indicated, and also 
because, as you inform me, more than 
10% of the aggregate net commissions 
received by the insurance’ brokerage 
corporation during the term of its ex- 
isting license has come from insurance 
on property of the automobile dealer 
corporation which owns all of the stock 
of the insurance brokerage corporation. 

“I conclude that the relationship and 
activities of the automobile dealer cor- 
poration and insurance brokerage cor- 
poration, which you present in your let- 
ter of inquiry, ccnstitute a violation on 
the part of the insurance brokerage 
corporation of Section 188, Subdivision 
A, and Section 119, Subdivision 4 of the 
insurance law.” 


North America Group. 
Assets $266,000,000 


INCREASE OF OVER _ $15,000,000 





Policyholders’ Surplus of Parent Com- 
pany $132,906,468, With Net Pre- 
mium Income $49,790,068 





An increase in assets of the Insurance 
Co. of North America Cos. to $266,- 
7°0,6C0 in 1946, compared $251,- 
559,016 the previous year, is shown in 
the North America’s 155th 
stockholders. Assets are based 
market values on De- 


with 


annual re- 
port to 
on securities at 
cember 31, 1946. 

Premiums written totaled $99,096,494. 
Investment income of the North Amer- 
ica Group for 1946 before Fede-al taxes 
was $8,478,486, compared to $7,423,321 the 
previous year. Underwriting was 
$5,170,128. 

The report shows that the policyhold- 
ers’ surplus of the Insurance Co. of 
North America totaled $132,906,468, com- 
bining capital, surplus and voluntary 
reserves. Net premium income of the 
company in 1946 totaled $49,790,068, an 
increase of $7,011,434 over 1945. This 
increase in premium income resulted in 


loss 


Featuring 


TROY, NEW YORK | 


CONFLAGRATION 


of October 28, 1938! This great fire is 
the background of the April 6 radio fire 


drama! 


Broadcast Sunday over 200 MBS sta- 
tions, the Yankee Network in New Eng- 
land and the Don Lee Chain on the West 
Coast. 10 stations broadcast at other 
times of the week. See your newspaper 
for time and station! 


ASK YOUR FRIENDS TO TUNE IN 


YOUR rapio sHow 














an increase of $7,071,760 in unearned 
premium reserves. 

Indemnity Insurance Co. of North 
America, the North America’s casualty 
affiliate, increased its premium income 


(Continued on Page 30) 








Year 


Estab- ADMITTED 

lished ASSETS _LIABILITIES 
1896 American & Foreign Insurance Company . . ~ $10,316,299 $ 4,478,706 
1863 The British & Foreign Marine Ins. Co., Ltd.* . . 6,767,699 3,632,967 
1911 Capital Fire Insurance Company of California. - 3,204,956 1,128,948 
1922 Eagle IndemnityCompany . ... ~~ ~ 14,343,712 —-9,642,459 
1908 Federal Union Insurance Company . . . . .~ 4,909,907 2,617,928 
1911 Globe Indemnity Company . . . . . ~ ~ 59,851,358 36,756,048 
1836 The Liverpool & London & Globe Ins. Co. Ltd.* . 28,193,098 20,547,646 
1811 The Newark Fire Insurance Company . . . . 15,117,927 —8,345,605 
1891 Queen Insurance Company of America . - » 35,112,348 21,744,635 
1910 Royal Indemnity Company . . . . «© ~ ~ 54,065,224 34,659,144 
1845 Royal Insurance Company, Ltd.* . . . . . 32,316,756 22,016,178 
1924 The Seaboard Insurance Company . . .. .~ 2,333,924 ‘1,011,235 
1896 Star Insurance Company of America . . . . 9,277,856 6,094,749 
1860 Thames & Mersey Marine Insurance Co.,Ltd.* . 4,066,882 2,106,798 


FOR THE PROTECTION OF POLICYHOLDERS IN 
THE UNITED STATES—AS OF DECEMBER 31, 1946 


* United States Branch. The amount shown under “Capital” is the 
statutory deposit required to transact business in the U.S. A. 


OYAL- LIVERPOOL GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK 8, N. Y. 


SURPLUS TO POLICYHOLDERS 
(Includes Capital) 


Annual Market 

CAPITAL Shane Bees 31, 1946 
$1,500,000  $ 5,837,593 $ 5,903,146 
500,000 3,134,732 3,148,418 
1,000,000 2,076,008 2,060,609 
1,000,000 4,701,253 4,751,226 
1,000,000 2,291,979 2,288,327 
2,500,000 23,095,310 23,315,236 
500,000 7,645,452 7,788,437 
2,000,000 6,772,322 6,891,458 
5,000,000 =: 13,367,713 13,537,000 
2,900,000 19,406,080 19,829,712 
500,000 =: 10,300,578 + 10,441,165 
600,000 1,322,289 1,310,129 
1,000,000 3,183,107 3,223,155 
500,000 1,960,084 1,960,243 
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Diederich Is Elected President of 
New York Insurance Square Club 


Alfred S. Diederich of Chubb & Son 
was elected president of the Insurance 
Square Club of New York, Inc., at the 
annual meeting last week. He succeeds 


Leighton FE. Halsey of the Phoenix of 





ALFRED S. DIEDERICH 


Hartford who presented with a 
Waltham wrist watch in 
his services to the club. 
Jr., Fidelity & Guaranty, 


first vice president and Albert L. 


was 
appreciation of 
William Keller, 
was advanced to 
Gubler, 
Fireman’s Fund Group, was elected sec- 
reorge W. Graham, 
continues as treasurer, 
Whitehill 
Inc., was reelected secretary. 
Elected to serve on the board of di- 
rectors for three years were the follow- 


ond vice president. ( 
Hartford Fire, 


and James S. Russell, Agency, 


ing: John W. 
North America; John Broadhurst, Hoey, 
Ellison & Pont: Inc.; Richard C. Evers, 
Crum & Forster; Herman H. Kraemer, 
America Fore Group; Walter Lehr, Car- 


Matar 
WILLIAM KELLER, JR. 


pinter and Baker; Donald Matheson, 
Maryland Casualty. 

Mr. Diederich was born in Brooklyn 
on January 10, 1901, and attended Bush- 
wick High School and also took courses 
of the Insurance Society of New York. 
He entered insurance with the General 
Accident in 1917 and a year later went 
with the Globe & Rutgers Fire. After 
sixteen years with that company he 
joined Chubb & Son in 1934 as a fire un- 


Bogardus, Ins. Co. of 





Matar 


ALBERT L. GUBLER 


derwriter and has been with that office 
since that time. 

Mr. Keller is manager of the New 
York office of the Fidelity & Guaranty 
Fire. Born in New York City he is a 
High School of Com- 
merce and attended New York Univer- 
sity. He is also a graduate of the fire 
insurance course of the Insurance Insti- 
tute of America. In September, 1920, he 
entered insurance with the Commercial 
Union Group. Later he joined the Liver- 
pool & London & Globe and in 1929 
went with the Fidelity & Guaranty Fire 
at the home office in Baltimore. He was 
transferred to New York City in 1931. 

Mr. Gubler was born and educated in 
Brooklyn. He has been accounting su- 
weg wd of the Fireman’s Fund for the 
last four years and prior to that was ac- 
countant and office manager of the 
Metropolitan Fire of Hartford for six 


graduate of the 


years. He is chairman of the entertain- 
ment committee of the Insurance Ac- 
countant’s Association. 
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$3,429,680.03  ocecennnmonen 
$ 500,000.00 
2,549,505.68 
3,049,505.68 cece i 
$6,479,185.71 


ciation of Insurance Commissioners, 
the assets would be 
plus $3,158,758.13. 
above statement 


United States Trustee 
Bankers Trust Co., New York 


FIRE & ALLIED LINES 





CENTURY 


INSURANCE COMPANY, Ltd. 
Established 1885 
UNITED STATES BRANCH 


Bonds and Stocks valued on basis approved by National Asso- 
If actual December 31, 
1946 Market Quotations of Bonds and Stocks had been used 
$6,588,438.16 and the policyholders’ sur- the 
Securities carried at $661,051.70 in the 
are deposited for purposes required by law. 


111 JOHN STREET 


Assets 
$2j556,692.80 nn eceennenen U. S. GOVERNMENT BONDS he cntntne $1,030,696.10 
147,482.25 OTHER BONDS 88,027.00 
2,910,791.47 STOCKS 535,350.00 
429,482.68 CASH IN BANKS AND OFFICE eee 281,900.59 
380,372.88 PREMIUMS RECEIVABLE (Not over 90 days due) 87,873.93 
54,363.63 ACCRUED INTEREST AND OTHER ASSETS 17,228.70 
ORT cinerea e $2,041,076.32 
Liabilities 
$1,120,802.05 RESERVE—For Unpaid Claims $ 280,200.52 
1,987,427.97 _... RESERVE—For Unearned Premiums 496,856.97 
SEA | 5 |) an RESERVE—For Taxes and All Other Liabilities 85,450.68 


TOTAL LIABILITIES 
STATUTORY DEPOSIT 
NET SURPLUS 
SURPLUS TO POLICYHOLDERS 


AUTOMOBILE e 


N 
PACIFIC COAST 
FIRE INSURANCE COMPANY 
Established 1890 
UNITED STATES BRANCH 


FINANCIAL STATEMENTS—DECEMBER 31st, 1946 
(As Reported to New York State Insurance Department) 


Bonds and Stocks valued on basis approved by 
* ciation of Insurance Commissioners. 
1946 Market Quotations of Bonds and Stocks had been used 
assets would be $2,047,409.47 and the policyholders’ sur- 
plus $1,184,901.30. Securities carried 
above statement are deposited for purposes required by law. 


e NEW YORK, N. Y. 
OCEAN AND INLAND MARINE 
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$ 862,508.17 


$500,000.00 
678,568.15 


_1,178,568.15 
$2,041,076.32 
National Asso- 
If actual December 31, 


at $669,712.60 in the 


LAWRENCE J. TILLMAN 
United States Manager 




















Speakers at Virginiz Meet 


Speaking before members of ‘\¢ \jr. 
ginia Association of Insurance Agenss 
at a regional meeting held at & chmond 
last week, John M. McFall, presi- 
dent and chief attorney, Unite States 
F. & G., urged the agents to et the 


challenge to the retention of s:-\¢ cop. 
trol of insurance by working f 


. ° ne en- 
actment in their state of the slative 
program of the All-Industry C :imittee 


and the Insurance Commission Sub- 


ject of his address was “The Challenge 
to State Regulation.” 

“The All-Industry _ bills,” said, 
“represent the pattern of rate regula. 
tion necessary to preserve static super- 
vision of insurance. And yet, ilways, 
there is a small minority urgine us for 


the sake of shortsighted expediency to 


run the risk of halfway measures. These 
opportunists advocate the passage of 
rating laws which stand little chance of 
preserving state regulation or avoiding 
the twin dangers of cut-throat competi- 
tion and Federal regulation.” 
Reminding the agents that Congress in 


passing Public Law 15 has extended an 
invitation to the states to continue the 
regulation of the insurance business, he 
said that the industry with the same mo- 
tives 1s collaborating with the states in 
enacting a legislative program ces will 
preserve the benefits of state supervision 
without Federal supervision. George A, 
Bowles, Virginia Commissioner, was 
among those present who heard his ad- 
dress. 

Claude D. Minor, president, Virginia 
Fire & Marine, preceded Mr. McFall 
with an address on “Time Element Cov- 
erages.” Mr. Minor, an authority on U 
& O. coverage, said that this type of 
contract is being broadened so as to 
give the insuring public the broadest 
coverage possible. Theo W. Kelley, 
Richmond, president of the association, 
in detailing the work of his administra- 
tion, told the agents that much stress 
is being put on education with a view of 
raising the standards of their business 
to the professional plane. 

There was an attendance of 160 per- 
sons at the mid-day luncheon, sponsored 
by the Insurance Club of Richmond, in- 
cluding Oscar H. West, manager of the 
Washington, D. C. office of the National 
Association of Insurance Agents. 


James Chief Engineer With 
Markham Agency, St. Louis 


Garrett B. James, Sr., formerly insur- 
ance engineer of the Monsanto Chemical 
Co., has become associated with W. H. 
Markham & Co., general insurance 
agency firm, St. Louis, as chief engineer. 

Mr. James, prior to his employment by 
the Monsanto Co., was insurance en- 
gineer of the Factory Insurance Associa- 
tion. He is well qualified in all phases 
of fire prevention engineering. He is a 
graduate of Illinois Institute of Tech- 
nology with the degree of fire preven- 
tion engineering. He also holds to de- 
grees in chemical engineering. ihe 1S 
chairman of the Committee on Hazard- 
ous Chemicals and Explosives «i the 
National Fire Protection Associa\ion, 4 
member of the American Institute ol 
Chemical Engineers and the American 
Chemical Society. 








Douglass Panel Director 
At Chicago Insurance Jay 


A panel discussion on comprel:: «sive 
liability insurance has been arrenged 
for Chicago Insurance Day, Ap: II. 
H. M. Douglass, resident manag:r [0 
the New Amsterdam Casualty Co., will 
be panel director. 

Speakers will be W. A. Eakin, regional 
superintendent for the Employers L1a- 
bility Assurance Corp., and Robert B. 
Ayers, CPCU, chairman of the casualty 
and surety committee of the /!!nols 
Association of Insurance Agents, !0W 


serving as visiting professor of insurance 
at the University of Illinois. 
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Firemen's Insurance Company of Newark, N. J. 
Orgonized 1855 


2 


FIRE: MARINE -CASUALTY-SURETY Cp 


tinSURANCE 


The Girard Fire & Marine Insurance Company 
Orgonized 1853 


National-Ben Franklin Fire Insurance Company 
Orgonized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Orgonized 1870 


Canadian Departments 
535 Homer St., Vancouver, B. C. 
465 Bay St., Toronto, Ontario 


Foreign Department 
111 John St. 
New York 7, New York 


Western Department 
120 So. LaSalle St. 
Chicago 3, Illinois 





Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE - 10 PARK PLACE - NEWARK 1, NEW JERSEY 
Southwestern Dept. 


912 Commerce St. 
Dallas 2, Texas 


Milwaukee Mechanics’ Insurance Company 
Orgonized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Orgonized 1906 


The Metropolitan Casualty Insurance Co. of N.Y. 
Orgenized 1874 


Commercial Casualty Insurance Company 


Orgonized 1909 


Pacific Department 
220 Bush St, 
San Francisco 6, Calif. 
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Pierce FIA Report and engineering service, field © | office 
countrywide. The development many 
(Continued feos Poe 1 I new _ guage o processes, ith th 
. ; ’ fone Eanes sas A fs olen : > s f relatively ee es 
: eae tir aniic » less NSURANCE is a wise investment. It guarantees protection ee oe ah Vo ma- 
count of accomplishments for the les Cc A guare I terials resulting directly fron: she re- 


than four years of operation by the FIA 
as a national organization. 
Summary of Reorganization 

“On July 1, 1943, the Factory Insur- 
ance Association, Hartford, organized 
in 1°90, the Western Factory Insurance 
Association, Chicago, organized in 1891, 
and the Pacific Factory Insurance Asso- 
ciation, San Francisco, which began 
business in 1932, were consolidated into 
the Factory Insurance Association which 
has since operated from coast-to-coast 
as a single national organization with 
regional offices in the East, in the Mid- 





Greystone Studios 


CURTIS» W: PIERCE 


West, and on the Coast,” President 
Pierce said. 

“On January 1, 1944, the member 
companies of the Western Sprinkled 
Risk Association were welcomed as 
member companies of the FIA. At that 
time the FIA took over all of the out- 
standing business of that association, 
and offered positions to each and every 
one of its emploves. 

“As a direct result of the consolida- 
tion, the Factory Insurance Association 
now has: 

“A board of directors, which formu- 
lates general policies of operation, 
countrywide 

“One constitution 

‘\ company membership of 113, each 
of which shares in the business han- 
dled, on a predetermined basis. 

“A single national underwriting policy 
and simplified reports to member com- 
panies 

“Uniform accounting and financial 
systenis. 

“A single reinsurance 

“Close coordination of 
office activities. 

“New departments which are proving 
their worth in many ways. 

“The FIA has nearly 600 employes 
placed in its three regional offices, in 
field offices, strategically lo- 
cated throughout the country and work- 
ing as located field representatives in 


arrangement. 
inter-regional 


seventeen 


of values already owned. If the calamity insured against 


never occurs, that is fortunate. But if it does occur, then 
the more complete protection the insured carries, just that 


much ketter will his interest be safeguarded. 


Agents of the Royal Exchange, with excellent facilities 
at their disposal, are able to provide sound protection and 


broad service to insureds. 


1947 





Royal Exchange Group 


RoyAL EXCHANGE ASSURANCE 
PROVIDENT FIRE INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
CAR AND GENERAL INSURANCE CORP., LTD. 





111 JOHN STREET, NEW YORK 


REPRESENTATION IN PRINCIPAL CITIES OF THE UNITED STATES 
AND IN MOST COUNTRIES THROUGHOUT THE WORLD 


FIRE AND CASUALTY LINES FIDELITY AND SURETY BONDS 
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quate rates and proper forms of con- 
tract, as well as the maintenance of high 
standards of engineering and_ inspec- 
tions. Certain risks on the books of this 
association at the time of the consolida- 
tion were found to be substandard in 


many other cities from coast-to-coast. 
Serving Needs of American Industry 


“The successful handling of billions 
of dollars of insurance, and of millions 


of dollars in premiums, requires a com- 1 I 
bination of expert underwriting, inspec- One or more respects. These situations 


tion and engineering. There must be are. being corrected, or the risks 
efficient negotiations for new business, ¢liminated. 

competent and prompt adjustment of “Risks having substandard protection, 
losses, and sound financial methods. unsatisfactory physical conditions, and 
Also, essential is the development of indifferent or non-cooperative manage- 
practical public relations policies, and ment have no place in the FIA picture. 
the efficient and coordinated handling Substandard conditions and low rates do 
of other related problems. not go hand-in-hand. The management 
accom- has the support of its member compa- 
nies in the present underwriting policy, 
and this activity will continue to be and there will be no surrender to pres- 
kept on a high and ethical level. Fur- sure from | any source to accept sub- 
ther developments can and will be made. standard risks. 

“Informed policyholders will buy fire “Loss payments represent the largest 
insurance on the basis of quality of item of outgo of this association. There 
indemnity, and of over-all services ren- is a direct relationship between losses 
dered and will pay a fair price for it. and competent inspections and_ engi- 
Any compromise under competition on neering work. It naturally follows that 
matters of rate, form or engineering, the more efficient this important branch 
is a retreat from high standards, and of FIA activity, the lower is the loss 
has none of the virtues of competent ratio to be expected. 
salesmanship. 


“Results have already been 


plished in improving sales approaches 


“As a step in this direction, the posi- 
tion of superintendent of engineéring 
and inspections has been created. The 
function of that office is to simplify 
and coordinate all phases of inspection 


Underwriting 


“Sound underwriting practice in the 
industrial field demands the use of ade- 


search encouraged by war, | es 


problems which stand as a ch. cnge , 
fire protection experts. 

“An FIA engineering c eae 
been appointed, whose membe: jp, cop. 
sists of the chief engineers of je thre 
regional offices, assisted by var us coy. 
sultants who are specialists certai 
fields of engineering. This co. ci] Was 
appointed to standardize FIA ‘ineer- 
ing practices. While it is rea’ cd tha: 
assignments of this nature co: n tech- 
nical matters that require woch tine 
and study to complete, it ha: already 
become evident that the coun: |’s wori 
is making a constructive contri )ution.- 

“The FIA Fire Safety Lahoratom 
now completed, in Hartford, one of 
the most comprehensive units of jt 
kind ever assembled. A ck criptive 
brochure is being prepared for distrib. 


tion which will indicate the wide scope 
of its operations. The primary purpose 
of the laboratory is to provide all FIA 
people who deal with enginecring and 
inspection matters an opportunity to 
keep up-to-date on new developments 
in the field of fire protection, and to 
assist in the training of new ficldmen.” 
Department of Information 

“The Department of Information has 
been organized to handle an important 
part in the development of the nation- 
wide Factory Insurance Association. To 
date, its principal accomplishment. has 
been the preparation of the ‘FIA Sen- 
tinel,, a monthly magazine whose un- 
derlying theme is loss prevention, Over 
thirty thousand copies are distributed 
each month to executives and fire pro- 
tection men of policyholders, to member 
companies, to selected lists of agents 


and brokers, and to other interested 
parties. 
“The favorable acceptance of the 


Sentinel, on the part of policyholders 
and other readers, indicates that this 
publication is making its contribution 
toward developing an alertness to the 
importance of fire prevention in gen- 
eral.” 


Underwriters Golf Ass’n 


Tournament on May 16 
The Underwriters Golf Association 
will hold its spring tournament at tie 
Wheatley Hills Golf Club at Fast 
Williston, Long Island, on Friday, May 
16. Secretary-Treasurer T. T. Grimson 
has informed the members that this is 
the thirty-fourth year of the association 
and the officers and governing commit- 
tee are working to make this tourna- 
ment the equal of any of the successful 
meets in the past. 


North America 


(Continued from Page 2/ 
about 20% over 1945 income to $27,047- 
139 for 1946. Assets were $69,407,980 and 
policyholders’ surplus $24,841,140, based 
on market values of securities as 0 
December 31, 1946. The loss fron under: 
writing during the year was $/.876,4/ 
The investment income was $2,175,07! 
Loss reserves at year’s end were $2. 
866,800 and bore the ratio of 119% t 
the company’s earned premium 
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been a symbol of SOUND INSURANCE PROTECTION. 


++ Caduceus, the ancient Symbol of the Greeks, signifies Com- 
merce and Industry. The rod means Power, the serpents 
Wisdom; the wings Diligence and Activity. The Seal of the 
Northern Assurance Company has for more than 100 years 
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Have you added this important protection to the fire policies - 
of all your clients? During March and April, we tell the public about = 
Extended Coverage in The Saturday Evening Post, Collier’s, Time and 
Newsweek. { Available to America Fore agents is new direct mail mate- 
rial, posters and newspaper mats to tie-in with this national advertising. 
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Entertainment Program for NAIA 





Midyear Meeting at Oklahoma City 


\ young buffalo barbecue party in 
a setting of Indian life will highlight 
the entertainment program of the mid- 
vear convention of the National Asso- 
ciation of Insurance Agents at Okla- 
homa City, April 21-25, it is announced 
by Fred F. Fox, general convention 
chairman 

In addition to the barbecue the mem- 
bership will honor the state national 
directors and state and local association 
at a buffet dinner, a “state and 
regional” night has been planned, the 
onvention golf tournament will be held 


othicers 


( 
in mid-week so that more guests may 
participate 

Chief Jasper Saunkeah and fifty mem- 
bers of the Kiowas Indian Tribe trans- 


ported from their Anadarko, Okla., res- 
ervation will provide the background at 


lie barbecue party Chief Saunkeah, 


ne of the leaders of the Kiowas In- 
dans, has for many years been a 
Iyeputy U.S. Marshall in the Oklahoma 


City Federal Office. His tribesmen will 
be dressed in traditional costume, 
and other accoutrements of In- 
shown, and colorful 
dances will 


tepces 
dian life will be 
ceremonial war and victory 
be presented 
Planned for late 
April 24, at Lincoln 
skirts of the city, the 


Thursday afternoon, 
Park on the out- 
barbecue party 


will be shifted to the Oklahoma City 
Coliseum in the event of inclement 
weather Harry T. Moran, secretary 


of the Oklahoma Association, is chair- 
man of the entertainment committee. 

The buffet dinner, to be held Tuesday 
April 22, will be a convention 
innovation and will partly supplant the 
customary banquet. 


evening, 


Golf Tournament 

Preceding the buffet, on Tuesday 
afternoon, Chairman E. R. Ledbetter 
of the golf committee has arranged the 
convention golf tournament to be held 
at the Oklahoma City Golf and Country 
Club. 

\ feature of the golf tournament will 
be the first award of a new trophy 


New York Board Losses 


Show Big Increase in Feb. 
The New York Board of Fire Under- 
writers is celebrating its eightieth an- 
riversary and the 112th vear of the 
Fire Patrol operations. President Ronald 
R. Martin last week appointed the fol- 
lowing as a committee on nominations 
in connection with the annual election 
in May: 

\. J. Smith, chairman; Olin L. Brooks, 
John A. Forrestel, George F. Kern, C. 
A. Nottingham, Chris D. Sheffe and 
Oswald Tregaskis. 

In February the committee on losses 
and adjustments reports 264 incurred 
losses assigned to it amounting to $1,- 
083,482, compared with 269 losses totaling 
$630,189 in February, 1946. This was an 
increase in amount of 72%. For the 
first two months of this year assigned 
losses amount to $2,711,951 against $2,- 
154.300 in the same period last year. 
There was an increase of 26% in amount 
compared with a decrease of 13% in 
number of fires, showing the higher 
average loss cost per loss this year. 


Pratt Joins Brokerage 
Firm of H. S. Weber Co. 


As of April 1 Irving L. Pratt, Jr., will 
become associated with the insurance 
brokerage firm of H. S. Weber Co., 80 
Maiden Lane, New York City. Since 
1939 Mr. Pratt has been with the Amer- 
ica Fore Group and for the past year 
solicitor for the Continental local de- 
partment. He served in the Army in the 
war and was discharged with the rank 

captain. 


sponsored by the Alfred M. Best Co., 
insurance publishers. Replacing the “A. 
M. Best Cup” retired at the Denver 
convention the new trophy will be in 
the form of a large plaque which will 
remain with the association, and a 
smaller replica for the low gross score 
winner. 

Officially endorsing the custom of 
some states and regions in the arrange- 
ment of separate dinner parties during 
conventions, Wednesday night, April 23, 
has been set aside for these affairs. 
Dining and dancing facilities at three 
local clubs—Oklahoma Club, Beagéon 
Club and Black Hotel Silver Lounge— 
have been engaged for that evening, 
with the state association divided 
evenly for state and regional groups 
to get together in three large parties. 

In addition to participating in the 
other events, visiting ladies will be 
entertained at a luncheon at the Okla- 
homa City Golf and Country Club, a 


visit to the mansion of Frank Buttram, 
wealthy Oklahoma oil king, and other 
events. Mrs. Woody Clarke is chairman 
of the ladies committee, and Mrs. Fred 
FF. Fox is co-chairman, 
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Highlights 


’ PITTSBURGH 


FOUNDERS FIRE STATEMENT 





First Four Months of Operation Show 
Progress; Builds Agency Plant 
in California 

Founders Fire & Marine Insurance 
Co., of Los Angeles, made progress dur- 
ing the first four months of its opera- 
tions, according to its first annual report 
made to the Department of Insurance 
as of December 31, 1946, and incorpor- 
ated in a letter to stockholders. 

Incorporated March 25, 1946, and or- 
ganization completed June 10, with $1,- 
000,000 capital and $3,000,000 surplus, it 
received its certificate of authority from 
the Insurance Commissioner July 1, and 
began actual operations September 1. 

Building a state-wide agency plant 
from the outset was the major objec- 
tive of the management. As a result at 
the close of the year the field force con- 
sisted of eight special agents located in 
Los Angeles, San Francisco, San Diego, 
Fresno and Sacramento. This field force, 
as of December 31, had appointed 231 
agents in the state. In addition, since 
the opening of this year, a branch office 
has been opened in San Francisco. 

During the four months of 1946 oper- 
ations the company wrote gross pre- 
miums of $154,267: reinsured $77,873 and 
retained $76,393. Reinsurance treaties 
were negotiated enabling the company to 
write adequate gross lines and yet keep 
the net hability per risk -within safe 
limits. 

Earned premiums for the four months 





IN INSURANCE HISTORY 


ARLY AMERICAN 


INSURANCE AD 


In a newspaper ad in 1721, John 
Copson of Philadelphia suggested 
to American business men that they 
no longer send American money 
across the ocean to London under- 
writers for services which could be 
obtained over here. He was open- 


ing “an office of Publick Insur- 
ance on Vessels and Merchan- 


dizes” at his home in the High 
Street (now Market) where care 
would be taken that all underwriters 
would be “Persons of undoubted 
Worth and Reputation, and of 


considerable Interest in the 
City and Province.” 


“Hiding your light under a 
bushel” has never been a theory 
of the National Union and 
Birmingham Companies, who 
believe that honest advertising is 
equally important for attractive 
wares and attractive services. 


NATIONAL UNION. 
AND BIRMINGHAM 


FIRE INSURANCE COMPANIES 


PENNSYLVANIA 





COMPLETE 


Casualty 


t 
? 


PRITCHARD and BAIRD 


99 John St. New York 7, N. y. 
BEekman 3-5010 


WORLDWIDE 


operations amounted to $7,998, due to 
the fact that the company had to set y 
practically all net premiums as unearned 
premium reserves. After writing off all 
the extraordinary expenses incident to 
commencement of operations, setting up 
premium reserves, reserves for taxes, 
etc., and inventorying bonds at amortized 
and stocks at year-end market. values, 
policyholders’ surplus as of December 
31, was $3,808,961. 

Approximately 85.43% of the com- 
pany’s assets were in cash and U. S. 
Government bonds and 13.52% in a di- 
versified list of common stocks. (Gross 
earnings from these investments for 
1946 amounted to $35,171. 





FEBRUARY FIRES AT NEW HIGH 
Losses Totaled $64,247,000, Increase of 
24% Over Year Ago; 12% Higher 
Than in January, 1947 
Tire losses in the United States dur- 
ing February set a new high record of 
$64,247,000, an increase of 24.1% over 
losses of $51,759,000 in February, 1946, 
it is announced by W. E. Mallalicu, 
general manager of the National Board 
of Fire Underwriters. February’s losses 
were 12.4% higher than losses of $5/7,- 

180,000 in January. 

The record February loss is the high- 
est recorded by the National Board of 
Fire Underwriters since it began tabu 
lating monthly loss figures in 1929. lx 
fore 1929 fire losses were estimated on 
an annual basis only. Previous high 
month was December, 1946, when losses 
of $58,094,000 were recorded. 

Fire waste for the twelve montlis 
ended February 28, totaled $581,347, (00), 
an increase of 22% over losses of $470)- 
574,000 for the previous twelve-month 
period ending February 28, 1946, These 
estimated losses under fire insurance 
policies are on an incurred basis, in 
cluding an allowance for unreported and 
uninsured losses. 





Great American Reserve 


Of Dallas Appointments 

In line with its proposed expansion 
program, the Great American Reserv 
of Dallas has made several promotions 
within the company. Arthur Van ! )cu- 
sen, with the company since 1943, 1ias 
been made assistant to the presicrnt. 
E. B. Hord becomes superintenden' 0! 
agencies and E. D. Speer has been }:'0- 
moted to manager of the Group and 
franchise department. : 

The company has also appointed 
following branch managers: Howard id 
J. R. Walker at Lubbock, Texas; H. G. 
Hill at Houston; H. E. Strickland at 
Lamesa, Texas; and Stanley W. Wa <cr 
at Dallas. 


W. R. HAVILAND BEREAVED 

W. R. Haviland, purchasing agent nd 
personnel director of the North Bri’: 
Group, is bereaved by the death of 1's 
father, who- died recently at his home 
in -East Orange, N. J., at the age 0 
80 years. 
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CLEVELAND 
313 Bulkley Bldg. 


CHICAGO 
175 W. Jackson Blvd 


PEARL AMERICAN GROUP 


19 RECTOR ST., NEW YORK 6, N. Y. 


CINCINNATI 
1417 Carew Tower 





SAN FRANCISCO 
369 Pine St. 


PHILADELPHIA 
525 Chestnut St. 











Pearl Assurance Company, Ltd. (United States Branch) 


FINANCIAL STATEMENT — December 31, 1946 


Assets 
*Bonds 
RGOUGEIMICNE: 5c sx is. nac ee aanca st $3,523,566.69 
OATIRCME ig Caan Se eene We scewae 666,216.74 
Paplie Utiities: 2... ccccewcsnce 234,265.35 
Industrial and Miscellaneous... 
*Stocks 
AOR o oiac otek eadlecenes eens $ 309,331.00 
Public ‘Uthties: 2.02620 cscecs 1,736,010.00 
Bank and Insurance .......... 2,323,482.06 


Industrial and Miscellaneous... _1,839,648.00 


Cagle ee cencecceensceecneenets 
Premiums in course of collection 
not over ninety days due, less 
reinsurance premiums due to 
Other COMPANIES 2.606. 0ccee cee 
Reinsurance Recoverable on Paid 
Losses due from other companies 
Deposits with Underwriters’ Boards 
and/or Associations .......... 
Accrued interest on Bonds and 
Baht GIAnCeS: 5. csiveccncwnns 


308,685.94 


$4,732,734.72 


6,208,471.06 
2,109,369.53 


147,805.36 
796,694.55 
6,048.30 
29,763.39 





9 14,050,886.9 1 ** 











Liabilities 

Unearned Premium Reserve...... $5,193,597.08 
Losses in process of adjustment. . 713,463.00 
Reserve for Taxes, Expenses and 

other ‘Liabilities .x.. hse desces 380,650.49 
Unearned Premium and_ Losses 

Recoverable on reinsurance in 

companies not admitted to trans- 

act business in New York State 187,280.39 
statitory Depest€ 2. cccecscccess $ 500,000.00 
SRONTNIEN 5 cncsenwahacdaeveccuuxe. 7,055,895.95 

___7,555,895.95** 
Surplus to Policyholders.... $14,030,886.91 


*Valuation on basis approved by National Association of Insurance Commis- 
sioners. Securities carried at $610,000.00 are deposited as required by law. 

**On basis of December 31, 1946 market quotations for all bonds and stocks 
owned, this Company’s total Admitted Assets and Surplus to Policyholders 
would be increased $328,426.48. 





The Eureka-Security Fire and Marine Insurance Company 


Cineinnati 2, Ohio 


FINANCIAL STATEMENT — December 31, 1946 (New York: Basis) 


Assets 

*Bonds 

Gawesnnene so <eshcc. contenens $3,221,562.04 

AMOAED oo c cess cicvlaeecuncees 638,722.73 

Pobtice WitHes: 265. cccwacene 545,445.25 

Industrial and Miscellaneous... 407,188.21 $4,812,918.23 
*Stocks 

WRAUIROMES voranc covcunceatden ees $ 37,500.00 

Public UGhttes 2.0.0. ..c0.«es, 1,062,700.00 

Bank and Insurance .......... 550,159,38 

Industrial and Miscellaneous... 793,017.50 2,443,376.88 
Cadi <a cupevesxteeneneneecnrs 1,648,531.83 
Premiums in course of collection 

not over ninety days due, less 

reinsurance premiums due to 

other companies .. 2. cies c ceca 124,976.61 
Reinsurance Recoverable on Paid 

Losses due from other companies 234,620.85 
Deposits with Underwriters’ Boards 

and/or Associations .......... 7,842.40 
Accrued interest on Bonds........ 31,231.48 _ 

Admitted Assets ........... $9,303.498.28** 








Liabilities 
Unearned Premium Reserve...... $4,939,892.31 
Losses in process of adjustment. . 674,251.00 
Reserve for Taxes, Expenses and 
other Liabilities .............. 274,258.76 
Unearned Premium and _ Losses 
Recoverable on reinsurance in 
companies not admitted to trans- 
act business in New York State 87,453.23 
COMME coc ves ence ica hods tenKuare $1,000,000.00 
SWISOMIN Sovak Vance wean: 2,327,642.98 
Surplus to Policyholders. .. «8, 327,642.98** 
$9,303,498.28 


4 

*Valuation on basis approved by National Association of Insurance Commis- 
sioners. Securities carried at $320,000.00 are deposited as required by law. 

**On basis of December 31, 1946 market quotations for all bonds and stocks 
owned, this Company’s total Admitted Assets and Surplus to Policyholders 
would be increased $245,834.11. 





Monarch Fire Insurance Company 
Cleveland 15, Ohio 
FINANCIAL STATEMENT — December 31, 1946 (New York Basis) 


Assets 
*Bonds 
GOVERNINERNE: 6c siecies ciecevveds $2,058,538.53 
ARO coo cco atcc Woes eanasic 181,086.18 
Pubne Utilities. .......secsces. 53,271.84 
Industrial and Miscellaneous.. . 23,902.00 


*Stocks 

DOANE. ay cance voredamec enue $ 34,200.00 
131,000.00 
RAMEE os ie clo Bae canada einen 165,940.00 
Industrial and Miscellaneous... 328,270.00 


CASE - ei weer Ke aasoues cuceaewee 
Mortgage Loans on Real Estate, 
PESOS a6: a sik wien eric erasers 
Premiums in course of collection 
not over ninety days due, less 
reinsurance premiums due to 
Other COMPANIES 2... os6seccees 
Reinsurance Recoverable on Paid 
Losses due from other companies 
Deposits with Underwriters’ Boards 
and/or Associations .......... 
Accrued interest on Bonds, Mort- 
gage Loans and Bank Balances. 
Admitted Assets ........... 





$2,316,798.55 


659,410.00 
855,076.06 


1,975.83 


40,845.46 
145,562.26 
3,238.00 
14,007.74 

















| 


$4,036,913.90** | 





Liabilities 
Unearned Premium Reserve...... $2,138,539.97 
Losses in process of adjustment. . 293,220.00 
Reserve for Taxes, Expenses and 
Othiee Exe aities . ccc cccesaces 118,859.81 
Unearned Premium and _ Losses 
Recoverable on reinsurance in 
companies not admitted to trans- 
act business in New York State 4,084.78 
CAME Oe covacesaceeddadacadiens $ 819,336.00 
SINE ac ca wacacdemdavedeaeaas 662,873.34 
Surplus to Policyholders... aa) Se 1,482,209.34** 
$4,036,913.90 


*Valuation on basis approved by National Association of Insurance Commis- 
sioners. Securities carried at $210,000.00 are deposited as required by law. 

**On basis of December 31, 1946 market quotations for all bonds and stocks 
owned, this Company’s total Admitted Assets end Surplus to Policyholders 
would be increased $5,145.21. 
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Hull and Builder’s Risk Syndicates, 
U.S. Salvage Assn., Hold Elections 


Mr. Gilbertson; 
Harwood; 
S. D. Livings- 


The American Marine Hull Insurance 
Syndicate last week elected the follow- 
ing to the board of managers for three- 
year terms: 


ID. ¢ Bowersock, Boston; Percy 
Chubb, Federal; J. S. Gilbertson, Hart- 
ford Fire; C. P. Kremer, Continental; 
H. H. Reed, Insurance Co. of North 
America; James Mather, Union Marine 


and General; J. C. Ulreich, Commercial 
Union Assurance. 

The other representatives are 
lows: 

J. W. Baker, Great 
Byrne, Eagle Star; H. 
chester Fire; A. E. Heacock, Bankers & 
Shippers; H. Jackson, St. Paul Fire 
& Marine; M. M. Pease, North British 
& Mercantile; E. Stewart, Reinsurance 


as fol- 


American; J. T. 
B. DeGray, West- 


Corp. of New York; F. B. Zeller, Royal. 

J. A. Bogardus, Atlantic Mutual; L. 
F Haefner, Fireman’s Fund; F. B. Mc- 
Bride, Home; Fred Maccabe, Automo- 
bile; M. W. Morron, Aetna; W. T. 
Rathbone, Providence Washington; H. 
S. Sutter, Standard Marine. 


Officers Elected 
The managers then elected the fol- 
lowing officers for the ensuing year: 
chairman of board, W. B. Harwood; 


manager 
under- 


vice chairman, 
and underwriter, Mr. 
writer for builder’s risks, 
ton; treasurer, E. W. Schuler; 
treasurers, R. F. Weyant and H. Dorf- 
man; secretary, Mr. Livingston, and 
manager, loss department, O. J. DuFour. 

The American Marine Insurance Syn- 
dicate for Insurance of Builder’s Risks 
elected the following to the board of 


assistant 


managers for three-year terms: Messrs. 
Bowersock, Chubb, Kremer, Mather, 
Pease and Reed and also Albert UIl- 


mann, National Union Fire. 

The managers elected as officers the 
following: chairman, Mr. Harwood; vice 
chairman, Mr. Gilbertson; underwriter 
and secretary, Mr. Livingston; treas- 
urer, Mr. Schuler, and assistant treas- 
urers, Messrs. Weyant and Dorfman. 

The United States Salvage Associa- 
tion, elected as directors for three years 
Messrs. Chubb, Gilbertson, Harwood, 
Jackson, Kremer, Mather and Ulreich. 
The directors then elected the following 
officers: president, Mr. Harwood; vice 
president, Mr. Gilbertson; executive sec- 
retary, M. F. McAlinden; secretary, Mr. 
Livingston; treasurer, Mr, Schuler, and 
assistant treasurers, Messrs. Weyant and 
Dorfman. 


Determination and Division of Loss 
Resulting From Collision at Sea 


On March 8, 1942, the Yugoslavian 
steamer Petar was sunk in the Carib- 
bean Sea as a result of a collision with 
the United States tanker Kennebec. The 
the time, carrying cargo 
charter. She had been 
requisitioned by the Yugoslavian Gov- 
ernment and was subject to Yugoslavia 
and British restrictions. The crew were 
under a union contract requiring the 
owner to pay to the survivors of the 
crew wages, maintenance and travel ex- 
penses for repatriation. After the col- 
lision the Kennebec stood by to render 
assistance and in this operation her 
motor whaleboat became damaged and 
was lost. 

On August 5, 1942, 
Petar filed a libel in the Federal Dis- 
trict Court for Southern New York 
against the United States. The United 
States filed a cross libel for the damage 
sustained by the Kennebec and for the 
loss of the whaleboat. The insurer of 
the Petar’s cargo of bauxite filed a libel 
against the United States. These libels 
were consolidated. 


Petar was, at 


under a time 


the master of the 


Commissioner's Findings 


On stipulation by the parties, a decree 
was entered adjudging that the United 
States pay two-thirds of the damages 
caused by the collision and the owners 
of the Petar should pay the remaining 
one-third. The value of the cargo, in- 
cluding freight ($27,852), the personal 
effects of the survivors ($11,428), and 
extra equipment and supplies of the 
Petar ($5,872), as well as the damage 
to the Kennebec ($11,119), were fixed 
by agreement of the parties. 

The remaining items of damage, 
which were in dispute, were referred 


to a commissioner, who found (1) that: 
The value of the Petar, at date of sink- 
ing, was $170,000. 

(2) The libelant was not entitled to 


any recovery for the loss of profits 
which would otherwise have been earned 
under the time charter. 

(3) Nor to the repatriation expenses 
of the crew’s survivors. 

(4) The United States was not en- 
titled to recover for the loss of the 
motor whaleboat. 

The libelant excepted to the commis- 
sioner’s findings as to the value of the 
Petar, claiming a value of $210,000, and 
to the denial of recovery for loss of 
profits and expatriation expenses. The 
United States excepted, claiming a value 
for the Petar of $93,000 and to denial 
of recovery for loss of the whaleboat, 
valued at $2,500. The principal issue in 
the case was the value of the Petar. 

Report Affirmed 

The report of the commissioner was 
affirmed in all respects, The Petar, 68 
F. Supp. 296, On the question as to the 
value of the Petar, the court discussed 
at length prior decisions bearing on the 
matter and the opinions of the experts 
who testified thereto, and affirmed the 
commissioner's report as to value. 

The commissioner, in his report, 
found that “due to war conditions there 
was no open market and no comparable 
sales” as of March 8, 1942; that on that 
date “the only ships constructed in this 
country were being built exclusively on 
a multiple ship basis”; that the repro- 
duction cost of the Petar new in the 
United States at the time of the col- 
lision, on a multiple ship basis, was 
about $500,000. As to these findings 
there was no substantial dispute. 

The commissioner did not limit him- 
self to a 2Y%4% depreciation rate. The 
libelant argued that the commissioner 
failed to follow the appellate court’s 
decisions in Standard Oil Co. v. South- 
ern Pacific Co., 268 U. S. 146, and The 
Cushing, 292 F. 560, which allowed 214% 
depreciation; and in The Hisko, 54 F. 
2d 540, and failed to give proper weight 


PLACE HARBOR FIRE LINES 





Los Angeles Harbor Commissioners In- 
crease Coverage $1,840,000, Due 
to Higher Valuation 


Los Angeles Harbor Commissioners 
have just placed the fire line covering 
properties of the city for a total of 
$2,190,000, made up of $250,000 in re- 
newals and $1,840,000 additional cover- 
age, due to increased valuation of prop- 
erties of the harbor department, the line 
being placed through the harbor com- 
mittee of the Insurance Association of 
Los Angeles, Hearst J. Ross, chairman. 

Policies were written thus: New York 
Underwriters, $150,000, Pierce & Sibert, 
Inc., broker; New Brunswick, $125,000, 
Mitchell May, Jr., broker; National Fire, 
$150,000, E. Broox Randall & Sons, 
broker; Union Insurance Society, $150,- 
000, Allen T. Archer Co., broker; Nor- 
wich Union, $150,000, F. W. Kadletz; 
Home Fire & Marine, $140,000, Edward 
I. Beck; Scottish Union & National, 
$150,000, Neil, Akers & Co.; Fire Asso- 
ciation, $125,000, Behrendt- Levy Insur- 
ance Agency; Merchants & Manufac- 
turers Fire, $150,000, Nolen Allen & Co., 
Inc.; St. Paul Fire & Marine, $150,000, 
Sevler-Day Co.; Globe & Rutgers, $150,- 
000, Fay Brothers & Martin; Northern 
Assurance, $150,000, Hearst J. Ross & 


Co. 

The balance of $450,000 was written 
through members of the San Pedro local 
board. Seventy-two members of the 
association participated in the commis- 
sion on the line. 





to the testimony of the expert witnesses. 

The District Court said: “The com- 
missioner was not bound by the testi- 
mony of any of the experts. . The 
findings of a commissioner in respect 
to the value of a vessel lost in collision 
is entitled to great respect and should 
not be set aside unless it appears that 
the valuation is manifestly erroneous as 
in conflict with the weight of the evi- 
dence, or unless there is a clear mis- 
take in the process by which the valua- 
tion was reached. . If I had sat in 
the case in the first instance, I would 
not have found any lower value for the 
Petar than the figure he set, $170,000. 
I might have allowed between 5% and 
10% more.” 

Loss of Profits 

The Petar’s charter “covered a num- 
ber of voyages to be made between 
Georgetown and St. Thomas, in the 
West Indian shuttle service, during a 
period of three months from February 
27, 1942—not just one voyage. The bill 
of lading required the shipper to pay 
the full freight, whether the vessel was 
lost or not. The cargo owner, by stipu- 
lation, will recover the freight, $16,088, 
from the respondent, so that the libel- 
ant receives all the freight of that 
voyage and the respondent pays it. 

“There must be a reasonable certainty 
of gain as the basis of the claim for 
loss of profits and such profits as might 
be earned under a charter, subject as 
they are to various contingencies, are 
deemed too remote to admit of recovery. 
The commissioner’s report denying the 
item of lost charter profits is affirmed.” 

Repatriation Expenses 

Affirming the commissioner’s denial 
of recovery for the libelants expendi- 
tures for repatriation and for wages, 
paid after the loss of the Petar, the 
court said: “Where a ship is a total 
loss, the expenses of transportation and 
maintaining the crew are sometimes in- 
curred. In such circumstances they are 
recoverable against the wrongdoer as 
part of the damages sustained by the 
libelant only if the law of the country 
to which the ship belongs gives a right 
of recovery to the seaman or his gov- 
ernment. 

“The burden of proving the law of 
the flag rests upon the libelant and the 
record is bare of any proof or evidence 
of the law of Yugoslavia. In the ab- 
sence of any law of, the state imposing 
this duty on the owner the general rule 
has been that the owner’s obligations, 
in the case of total loss, cease at that 
time. Since 1792 the statutes of the 
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Phoenix Extends Inland 


Marine Service in South 

The Phoenix Insurance Co. of Hart- 
lord announces that the facilities of the 
inland marine service office of the com- 
pany at Atlanta have been extended to 
the states of Louisiana and Mississippi, 
under supervision of Superintendent 
Thomas K. Marlowe. He will be assisted 
by Garner J. Knoepfler, who has jusi 
been appointed inland marine special 
agent for the territory covered by the 
Atlanta office. Messrs. Marlowe and 
Knoepfler both traveled in the two 
states before entering the armed sery- 
ices during the war. 

The facilities of the Atlanta office will 
supplement the efforts of State Agent 
Clarence A. Brown, who has his head- 
quarters at New Orleans. Louisiana and 
Mississippi agents of the company are 
requested to direct inquiries on inland 
matters and policy issuance either to 
State Agent Brown’s office or to the 
Atlanta service office. 


GRANGE MUTUAL FIRE REPORT 

The Grange Mutual Fire of Rochester, 
N. H., broke all records for business 
during 1946, it was revealed at the an- 
nual meeting. The fire loss was $13,000 
less than the previous year. At the close 
of 1946 the company had 12,018 policies 
in force, covering a liability of $19,446,- 
918. Assets gained during the year were 
$36,204. Charles W. Varney, Sr., was re- 
elected president. 


MORGAN FORMS LOSS wrapeage 


John B. Morgan has resigned as ad- 
juster for the Franklin yeaa Bu- 
reau, New Orleans, and has organized 
the Morgan Adjustment Service with 
offices at 306 Richards Bldg., New Or- 
leans. Mr. Morgan was with the Frank- 
lin Bureau for ten years and prior to 
that spent eleven years with the Union 
Indemnity group. 











United States have made provision for 
the return of destitute seamen to this 
country upon suitable action taken by 
consular officers of the United States. 

“The duty of the owner to pay such 
expenses in this case arises from the 
contract with the union, to which the 
respondent was not a party, and it does 
not appear that the owner’s contract 
was known to the respondent. The pay- 
ments are not the direct, probable and 
foreseeable consequences of the act 0 
negligence resulting in the — on. 
These principles apply with equal | 
to the claim for wages.” 

It was held that the commissioner 
properly denied recovery to the fe 
spondent on its cross-libel for the 1s5 
of its motor whaleboat. The coms- 
sioner found that the respondent’s «cts 
in lowering it constituted negligence ‘ 
extraordinary as to be beyond the hor! 
zon of ordinary foresight and to con- 
stitute an intervening cause preclu ling 
recovery, destroying the chain of prox- 
imate causation between the collisi 
and the loss of the lifeboat. 


—S aes | 
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Malone Bars Pittsburgh 
Hotel-Union Proposal 

HOLDS AGREEMENT ILLEGAL 

Union Demands Policy Be Written in 


Its Name; Employers to Pay 
Above Insurance Cost 





Insurance Commissioner James F. 
Malone, Jr., of Pennsylvania has held 
illegal a proposed contract of insurance 
between the Pittsburgh Hotels Associa- 
tion, an organization made up of Pitts- 
burgh’s major hotels, and the Hotel & 
Restaurant Employes Alliance, Local 
No. 237, AFL. 

The agreement provided for a pav- 
ment of 4% of the monthly payroll of 
each hotel to a union committee desig- 

nated in the agreement as the “Insur- 
ance Committee.” A portion of the fund 
was to be used to buy group life, acci- 
dent and health, and hospital insurance; 
the balance of the fund was to be placed 
in a reserve fund the purposes of which 
were not explained in the agreement. 

The Pittsburgh hotels have all carried 
such insurance on their employes for 
some time, the cost being borne exclu- 
sively by the employers. When they 
ent tered into negotiations on a new col- 
lective bargaining agreement late last 
year, the union leaders demanded pay- 
ment of the payroll percentage to its 
ccmmittee so the union could buy the 
insurance and have control over the 
money. The hotels refused this demand 
and a fifty-three-day strike followed. 


Malone Issues Order 


When the new contract was finally 
signed, Mr. Malone’s attention was 
drawn to it, and after a thorough in- 
vestigation of the entire matter, he con- 
cluded that such an agreement does not 
comply with the insurance laws of 
Pennsylvania and issued an order that 
the policy could not be issued in Penn- 
sylvania, 

The writing of group life insurance 
was first permitted in Pennsylvania in 
1929 by an amendment to the Insurance 
Company Law of 1921. Under that 
amendment employers were permitted 
to insure their employes under a mas- 
ter policy issued to the employer, the 
premium on which was to be paid by 
the employer, or by the employer and 
employes jointly. In 1939 the Act of 1921 
was further amended to permit units of 
the National Guard, the state police, 
labor unions, and other similar organi- 
zations, to insure the members of their 
rganizations under a master policy is- 
sued to the organization. The command- 
ing officer, or (as in the case of unions) 
the union was deemed to be the em- 
loyer for the purpose of the act. The 
amendment further provided that in 

ach instance the premium must be paid 

> (as in the case of unions) the union, 

r oi the union and its members jointly. 


Amount Above Cost 

_ In the instant case it was proposed 
hat the master policy be written in 
the name of the union and the premium 
aid by the employers. The 4% of the 
payroll which was to be paid into the 
inion covered not only the cost of the 
insurance, but an amount over and above 
that which was to be retained by the 
union in a reserve fund. In other words, 
he agreement called for the payment 
by the employers of a sum of money 
ver and above the actual cost of the 
insurance, 

“The entire program violates the 
pirit and the purpose for which these 
amendments were added to the Insur- 
ance Company Law of 1921,” the De- 
Partment says. “The payment of more 


(Continued on Page 45) 







Malone Extends His Ruling 


On March 24, only a few days after 
he had issued his ruling in the Pitts- 
burgh Hotel-Union case, Commissioner 
Malone issued a sweeping extension of 
that ruling, holding that all contracts 
under which employers agree to pay a 
union a percentage of payrolls for in- 
surance purposes 
amount paid to the union is greater 
the amount of insurance premiums. 
Such contracts, the Commissioner said, 
“violate the spirit and purpose of the 
laws of Pennsylvania.” 

An attack on the Commissioner’s rul- 


ing was made by the Pittsburgh local, 
which charged that the Commissioner 
“is not acting within the capacity of his 
office when he attempts to disturb a 
proper bargaining contract. ... The 
function of Commissioner Malone is to 
act upon and interpret the law. It is not 
to act upon and interpret collective bar- 
gaining agreements.” 


are illegal when the 
than 





Glass Insurance Increase 
Approved in Connecticut 


Supervisory authorities in Connecticut 
have approved the glass insurance rate 
increase, as of March 24, which is in line 
with increased rates made effective in 
most states March 17. The National 
Sureau advises that revised manual 
pages are not being distributed at this 
time but glass manual holders in Con- 
necticut will be notified of the changes 
by postal card. 





Johnson General Counsel 
Royal-Liverpool Group 


McGUIRK ASSISTANT COUNSEL 
Official of Fire Cumaeaion Elected to 
Same Position With Casualty 
Cos., Conick Announces 
H. C. Conick, president of the Eagle, 


Globe and Royal Indemnity Cos. and 


United States manager or president of 
the fire companies ot the Royal-Liver- 





Harris & Ewing 
JOHNSON 


that H. Clay 
group’s 
elected 
casualty 


He CEAY 


pool Group, announces 
Johnson, general counsel of the 
fire companies, has also been 
general counsel of the group’s 


(Continued on Page 45) 
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Geyer Sees Profit in 
Casualty Co. Stocks 


SURVEYS TWENTY COMPANIES 


Underwriting Profit Made on All Major 
Lines Except Auto Liability; 
New Peaks Forecast 

From a survey made of the 1946 an- 
nual reports of twenty important casu- 
alty companies with an aggregate under- 
writing profit of nearly $6,250,000 in the 
year from all business other than auto- 
mobile, George Geyer, of Geyer & Co., 
New York, specialist in insurance and 
bank stocks, reaches the following con- 
clusion: 

“Definitely, the arithmetic of casualty 
insurance and the logical consequences 
of recent developments suggest new 
peaks in the earning power of most cas- 
ualty companies, this vear or next, and 
with the stocks of the industry ade- 
quately reflecting the adversities of last 


year and in no way discounting the 
current and prospective improvement, 
we think most casualty stocks bought 


around present prices will prove profit- 
able—‘even though the general market 
does not advance.’” 

This conclusion was presented before 
a recent meeting of the hyo Securi- 


ties Traders Association in a talk on 
“The ‘Special Gitention! in Insurance 
Stocks.” Mr. Geyer quoted an invest 
ment man as defining a “special situa- 
tion” as follows: 


Special Situation 

which a particular develop- 
ment is counted upon to yield a satis- 
factory profit in the security even 
though the general market does not ad- 
vance. In the narrow sense, you do not 
have a real ‘special situation’ unless a 
particular development is already under 
Way.” 

With respect 
Geyer said: 

“On the automobile liability and prop- 
erty damage coverages however, the 
same companies incurred an underwrit- 
ing loss which we estimate at about $14,- 
100,000. Consequently, atter offsetting 
the underwriting profit realized from all 
other lines against the very large loss 
on the automobile risks, the twenty cas- 
ualty companies reviewed reported an 
aggregate net underwriting loss last year 
of $7,846,985. 

“If the companies reviewed merely had 
realized an ‘even break’ on automobile 
insurance last year the total operating 
earnings of these twenty companies, 
(the underwriting profit and investment 
income combined), would have been 
about $29,450,000, or virtually twice the 
$15,361,671 actually reported. 

Profit Margin 

“Had these twenty companies earned 
the same 444% profit margin on their 
automobile insurance business that ac- 
tually was earned in the five-year pre- 
war period 1937-1941, pre-tax underwrit- 
ing earnings last year would have been 
about $14,000,000, instead of the $7,846,- 
985 underwriting incurred. If the 
casualty insurance industry actually had 
earned a 444% profit margin on automo- 
bile insurance last year, instead of in- 
curring the substantial underwriting loss 
described, the present market price of 
many leading casualty stocks would be 
equivalent to only 5-8 times such earn- 
ings. Stock prices also are equivalent 


“One in 


lines, Mr. 


to automobile 


loss 


to only about 70% of the applicable 
equities per share, (the so-called ‘liqui- 
dating values’) and an average yield of 


about 444% currently is available from 
the casualty stocks as a group. 

“From these comparisons between the 
operating results of last year and what 
the earnings of the casualty companies 
would have been, if the abnormal loss 
on automobile coverages had not been 
incurred, you can easily see that the 
automobile underwriting losses last year 
are very decidedly the ‘story’ so far as 
the impaired earning power of casualty 
companies is concerned. 

“But though the automobile underwrit- 


(Continued on Page 46) 
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Pullen to Succeed Lee 
With U.S. F. & G. 


HALL ALSO GETS PROMOTION 


Moore, Axon and Bland To Be Assistant 
Agency Directors; Lee Retires 
on Own Request 


Philip F. Lee, vice president-agency 
director of the United States Fidelity & 
will retire April 1 at his 
William FE. Pullen, 


director, will succeed 


Guarantee Co., 
own request, and 
assistant agency 


him, having been elected vice president 
by the board of 
ing March 18. 

J. Dillard Hall, 
rector for 
pointed 
charge 


directors at its meet 

assistant agency di 
eleven years, has been ap 
associate agency director, in 
of production. 


Garland P. Moore, Elmer R. Axon 
and F. Paul Bland will be the assistant 
avency directors. 

Lee Operates Farm 

Mr. Lee operates a farm at Urbana 
in the Blue Ridge Mountains in Fred 
erick County, Maryland, and after his 


retirement expects to devote his energy 
to agricultural development. 

Mr. Lee was born in Baltimore County 
and holds a law degree from the Uni- 
versity of Maryland. His first employer, 
in 1901, was Governor Edwin Warfield, 
then president of the Fidelity & Deposit 
Co. In 1907 he was employed by William 
B. Joyce of the old National Surety Co., 
and worked in the New York surety 
claim department of the National until 
1915 when John R. Bland made him spe 
cial agent of the U. S. F. & G. for 
Maryland, Delaware and New Jersey. 

From 1917 to 1921 he managed the in- 
surance department of the Waterhouse 
Trust Co. at Honolulu and at the same 
time was United States referee in bank- 
ruptcy for the territory. He became as- 
sistant manager of the U. S. F. & G. 
at Syracuse in 1921, associate manager 
of the Kansas City office in 1922, and 
associate field director in the home of- 
fice agency department in 1925. In 1929 
he was appointed Detroit manager, and 
in 1932 was brought back to Baltimore 
as agency director. 
Pullen’s Career 

Vice President Pullen, 
Mr. Lee, was born in 
Virginia, is an alumnus of William and 
Mary College, and a law graduate of 
the University of Indiana. He entered 
the insurance business with the Travel- 
ers in Indiana in 1922 and then entered 
the law firm of White, Wright & Mc 
Kay at 2uwe He was employed 
by the U. S. F. & G. in 1926 as an ad 
juster in the Philudciphia claim depart 
ment, later was claim superintendent at 
Charleston, W. Va., and Pittsburgh, and 
from 1934 to 1942 assistant to the vice 
president in the home claim de 
partment. 

A veteran of World War I, he entered 
the United States Army in 1942 as a 
major and became lieutenant colonel, 


who succeeds 
Albemarle County, 


office 


finance division, attached to the War 
Department as chief, claim section, con- 
tract insurance department. Later he 


succeeded Colonel R. F. Hill as chief 
of the contract insurance branch. He 
reentered the U. S. F. & G. in 1946 as 
assistant agency director. 
Hall Associate Director 
J. Dillard Hall, 


rector, was a 


the new associate di- 
local agent at Reidsville, 
N. C., from 1909 to 1914. From 1914 to 
1917 he managed the Royal Indemnity’s 
general agency at Charlotte, N. C., and 
then became U. S. F. & G. manager with 
B. Conway Taylor for North Carolina 
and South Carolina. He was executive 
special agent for Missouri, Kansas and 
Oklahoma in 1919 and afterwards with 
Allan A. Tukey managed the Omaha 
office until 1921. Later he was sole man- 
ager, and in 1933 became manager at 
Des Moines. 

In 1934 he was sent to Chicago to be 
associate manager with Manager Wil- 


liam ©O. Schilling, and was transferred 
to the home office in 1936 as assistant 
agency director. He is a past president 
of the Insurance Federation of Jowa, 
and is vice chairman of the National 
Association of Credit Men’s insurance 
section. 


New Assistant Directors 


Garland P. Moore, assistant director, 
served in the United States Navy in the 
first World War and was employed by 
the U. S. F. & G. in 1920. He operated 
a general agency at Mobile, Ala., and 
was superintendent of the bank fidelity 
department from 1923 until 1925, when 
he became assistant to the managers in 
the Chicago office. In 1928 he was as- 
signed to Birmingham, Ala., as assistant 
anager, returning to the home office 
agency department in 1932. 


Elmer R. Axon is a graduate in civil 
engineering of the University of Mis- 


souri, Class of 1912, and was a captain, 
Combat Engineers, U. S. Army, from 
1917 to 1919. From 1920 to 1929 he was 
in private engineering practice and with 
the State Highway Department of Mis- 
sourl. He became district engineer with 
the U. S. F. & G. at St. Louis in 1929 
and from 1939 to 1945 was assigned to 
the safety engineering department on 
projects which included the Mississippi 


New Travelers Director 


Following meetings March 24 of the 
boards of directors of the four Travel- 
Francis W. Cole, chairman, 
announced the addition of John H. 
Chaplin, president of Veeder Root, Inc., 
to the membership of these boards. Mr. 
Chaplin is a native of Georgetown, 
Mass., and a graduate of Phillips An- 
dover Academy and Yale University. 


ers Cos., 


River bridge at Natchez, Miss., the 
Pentagon building at Arlington, Va., 
and the Canol project in Alaska and 
Canada. He has specialized in contract 
bond development since 1945 in the 
agency and development department. 
Assistant Director Bland is a grand- 
son 6 John R. Bland, founder of the 
UW. 3S. & GA gradu: ite of Harvard 
eel in 1935, he began his busi- 
ness career with the First National Bank 
of Baltimore, and, in 1936 joined the 
U. S. F. & G. He was supervisor in the 
Pittsburgh office in 1937, and served in 
a similar capacity in the Philadelphia 
office from 1938 to 1944. He entered the 
United States Navy in 1944 and since 
his discharge in 1946 has been a field 
assistant working out of the home office. 

















MANUFAC 


Casualty Insurance Company 


FINANCIAL STATEMENT | 
December 31, 1946 


TURERS 





Cash 


Stocks* (Convention Values) . 


Real Estate 





90 days due) . 
All Other Assets. 


Total Admitted dina. 


Reserve for Unearned Premiums 





$19,415,066.72. 


Company as at December 31, 1946, 


ASSETS 


U.S. Government I Bonds (Amortized Values) 12,221,532.95 
All Other Bonds (Amortized Values). 


Real Estate and First Mortgage Loans on 


Premiums in Course of Collection ‘(ess ‘than 


LIABILITIES 


Reserve for Losses and Loss Expense . . . —6,288,833.03 


Reserve for Accrued Commissions. . . . . 405,344.68 
Reserve for Taxes. . Se 205,000.00 | 
Reserve for Dividends to Polic -yholders . % 647,355.81 | 
Funds Held Under Reinsurance Treaties . . 1,454,275.73 
Funds Held Under Surety Agreements . ; 134,540.50 
Reserve for All Other Liabilities. $08: G 44,200.06 
Total Liabilities ; $13,921,708.32 
Reserve for Fluctuations in 
Security Values. . . . . $ 146,219.18 
( ‘apital , 1,000,000.00 
Unassigned Surplus : 4,113,651.15 
Surplus As Regards Policyholders. . . . . —5,259,870.33 
Total Liabilities and lreeeen 
Surplus . . $19,181,578.65 
*Stock of affiliate at $1,141,019,23, 
nega carried rp on .000.00 are deposited with various regulatory 
rodies ar re quires ”v iw 


On the basis of December 31, 1946 market quotations for all securities, 
| other than stock of affiliate, which is included on the basis of pro-rata of its 
capital and surplus on December 31, 1946, total admitted assets ment 
| 


We have examined the above Financial Statement and in our opinion it 
fairly presents the position of the Manufacturers Casualty Insurance 


Josern Froceatr & Co., Inc. 


$ 1,309,355.18 


‘ 530,569.84 
2,765,637.23 


51,625.00 


2,243,349.87 
59,508.58 


. . . . $19,181,578.65 


$ 4,742,158.51 








Public Accountants and Auditors. 
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MANUFACTURERS 


1617 Pennsylvania Boulevard, Philadelphia, Pa. 
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Klein and Wimmer M: je 
Travelers’ Secretar’ es 


FIVE PROMOTIONS ANNOUN: =p 


Harris and Ruehl, Assistant Secreta: cs; 
Helms Assistant Casualty 
Claims Manager 


Jesse W. Randall, president o/ jhe 
Travelers Insurance Cos., annow: ces 
the following five promotions: 

Lester A. Klein has been named -ec- 
retary of the Indemnity Compan, to 
succeed Fred S. Garrison whose rv ‘re- 
ment was announced recently and ! vle 
G. Wimmer has been appointed s¢: re- 
tary of the Indemnity Company in 
charge of the boiler and machinery jn- 
surance division, 

J. F. Harris has been promoted to 
assistant secretary of the compensation 
and liability department. Arthur (. 
Ruehl, manager, fire and marine lines 
at Houston, Tex. has been appointed 
assistant secretary of the southern de- 
partment of the Travelers Fire and the 
Charter Oak Fire Cos. and Joseph 0. 
Helms has been designated assistant 
manager of the casualty claim depart- 
ment in charge of liability lines. 

Lester A. Klein 


Mr. Klein, a native of Thompsonville, 
Conn,, and a graduate of the Enfield 
Public Schools joined the companies in 
1912 and served as an underwriter in 
the home office and in the Hartford and 
New York City branch offices. He left 
the companies to serve as a first lieu- 
tenant in World War I. 

From 1923 until 1928 he was in the 
Pacific Coast underwriting department 
in San Francisco and then spent a year 
in the Los Angeles office. He returned 
to the home office in 1930 and was ap- 
pointed assistant chief underwriter in 
1934; chief underwriter in 1935 and 
assistant secretary of the compensation 
and liability department in 1940. He 
was promoted to assistant secretary of 
the Indemnity Company in 1943, 


Lyle G. Wimmer 


Mr. Wimmer joined the 
in August 1944 and was appointed 
assistant secretary of the Indemnity 
Company to devote his time to the 
underwriting and expansion of _ the 
boiler and machinery insurance lines. 

He came to the companies from tlic 
home office of the Hartford Steam 
Boiler where he was an assistant vice 
president in charge of underwriting. 
He joined the steam boiler company in 
1932 as a special agent and served in 
San Francisco, Chicago and Hartford 

His engineering experience has been 
extensive. For many years he was asso 
ciated with Fairbanks, Morse & (Co 
When the Great Northern Railway put 
through its cascade tunnel project, Mi 
Wimmer was in charge of mechanical 
equipment. 

He is a native of South Dakota -“ 
a graduate of the engineering school 4 
the University of Washington. He is 
a member of Tau Beta Pi, engineeri: 
honor society. 


J. F. Harris 


Mr. Harris joined the companies 
1928 upon completing his education ©! 
the University of Washington, Seatt! 
He became a member of the comptr: 
ler’s department in the Hartford bran 
office. 

In 1929, he went to Washingto: 
D. C. as an assistant cashier and 
turned to the home office in 1934 as 
branch office supervisor. He trai 
ferred to the automobile department 
1936 as a supervisor and since that tin 
has served as an underwriter and 
supervising underwriter. He is a vi 
eran of three years service with t! 
Army. 


Travelers 


Arthur C. Ruehl 


Mr. Ruehl joined the companies 
1929 as a special agent, fire lines, 
the Minneapolis territory. He came 
the companies from the General Inspe: 
tion Bureau at Minneapolis. In Augu: 


(Continued on Page 43) 
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Richard IT. Wood Tells the Amazing 
S:ory of Wm. T. Knott Co. Defalcation 


Some lessons learned from the Wm. 
T. Xnott & Co. defalcation of a few 
vears ago which totaled $386,921 and 
which involved twenty-seven banks and 
ten sureties, were given by Richard T. 
Wood, manager of the fidelity depart- 
ment of American Surety, to the Surety 
Underwriters Association of New Jer- 
sey. As the guest speaker at the March 
mecting of this organization Mr. Wood 
told the amazing story of Ralph M. 
Wilby, chief character in the Knott Co. 
picture, who is now serving a five-year 
jail sentence having confessed to the 
defalcation. What most impressed Mr. 
Wood was that Wilby was not dis- 
couraged by the black mark against his 
record (as most defaulters are) when 
a surety company first paid a claim 
under his bond but continued under an 
assumed name and in a different loca- 
tion to ply his trade. 


Operated Under Assumed Names 


Wilby was originally convicted of 
larceny and forgery in 1930, The fol- 
lowing year he married but separated 
from his wife in 1935. That year he 
was deported from United States to 
Canada but later returned to this coun- 
try. According to one account, he was 
convicted of grand larceny as James W. 
Ralston in 1940. But the same year, 
anxious to make a fresh start, he ran 
a blind ad in a Toronto paper for an 
accountant and apparently took the 
best reply received and assumed that 
character. He then came to New York 
as Alexander D. Hume and was even- 
tually hired by the Knott Co. in May 
of that year. His references satisfied 
his employer who did not realize that 
he was inpersonating Alexander Hume. 
The surety company was also unaware 
of this fact. Wilby was as ingenious 
as he was lucky. 

Mr. Wood then traced Wilby’s prog- 
ress with the Knott Co. where he 
started as a traveling auditor and was 
promoted a year later to head of the 
centralized accounting department. He 
continued in this position until the fall 
of 1943 when he was made assistant 
treasurer. Somewhere along the line 
he found out how easy it was to take 
money from his employer by devious 
methods. Thus, in 1942-43 he induced 
the issuance of 119 checks made out to 
the order of fictitious payees which 
checks purported to be in payment of 
merchandise furnished to the various 
stores in the Knott Co. chain, serviced 
by the centralized accounting depart- 
mn t 


‘pened Accounts in Various Banks 


ilby then opened up accounts in 

us banks around the country in 
h: names of fictitious payees and 
ed the checks through such ac- 
ts after endorsing the names of 
espective fictitious persons there- 
( His next step was to transfer the 
iis from these bank accounts to 
0 s operated by him and ultimately 
r withdrew the proceeds or used 
‘ -ortion of them to buy Canadian se- 
1es, 
order to establish himself in the 
dence of the banks, he rented of- 
space in Trenton, N. J. and ap- 
ed there once a week for a brief 
He identified himself as a repre- 
itive of the various mills which 
named as fictitious payees on the 


bony checks. Furthermore, he even 
in the county clerk’s office certi- 
heates of doing business for a couple 


hese mills. 
Wood said it was assumed that 


Wilby had charged the checks through 
the Knott Company’s books, by a 
method as yet unknown, on items not 
subject to verification. He got away 
with this procedure because the various 
stores in the Knott chain, even though 
they took a physical inventory twice a 
year, did not maintain ledger records 
apart from those kept in the central 
office. 

One baffling phase of Wilby’s con- 
duct was that he apparently lived with- 
in his annual salary of $6,500 while he 
was accumulating his nest egg of nearly 
$400,000. For reasons best known to 
himself he stopped his phony check 
manipulations the end of June, 1943, 
and by January, 1944, had his affairs in 
such liquid shape that he was ready 
for a get-away. 


Went to Canada for Skiing Trip 


Granted a leave of absence from the 
Knott Co., Wilby went to Canada on 
a skiing trip. A few days after his de- 
parture his employers received a tele- 
gram saying that he had broken his leg. 
Concerned over his condition, the 
Knott Co. asked its manager in Canada 
to get in touch with Wilby and render 
him any possible assistance. Although 
he couldn’t be located, the manager ob- 
tained proof that Wilby’s leg was not 
broken. Suspicious by this time. the 
Knott Co. checked Wilby’s residence 
in Jackson Heights, L. I. and found it 
closed. Then accountants were called 
in for a careful investigation of Wilby’s 
accounts. The Trenton bank account 
was discovered in a few days. But 
there was only meager information 
upon which to work and the case 
against Wilby was built up slowly and 
at considerable expense. 


Money Buried on Vancouver Island 


Eventually, as a result of a tip picked 
up by a girl friend of a Travelers’ in- 


vestigator, the sureties and the Knott 
Co. caught up with Wilby in British 
Columbia. He was extradited after 


quite a struggle and brought back to 
New York. While in the Tombs he was 
closely questioned and finally induced 
to tell where his money and securities 
were hidden. This was the break in 
the case which the twenty-seven in- 
terested banks and ten sureties were 
waiting for. Confident that he had not 
disposed of the proceeds, the search 
led the official investigator to a spot on 
Vancouver Island where most of it was 
buried. But it took the investigator three 
days of digging to locate the treasure! 
Nearly $200,000 was in American money 


and the balance in Canadian bonds. 
About $70,000, not yet recovered, is 
still possible salvage, said Mr. Wood. 


Before closing Mr. Wood said that 
the Knott Co. defalcation was covered 
by $150,000 of fidelity insurance and by 
a $150,000 forgery bond, Under their 
contract the company was entitled to 
full salvage under this loss which is in 
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H. W. Schaefer Dies; 
Eminent N. Y. Broker 


ACTIVE IN ORGANIZATIONS 
Officer of N. Y. Board of Trade; Leader, 
Local, National Brokers’ and C. & S. 
Agents Groups 

H. W. Schaefer, president of the New 
York City brokerage firm of H. W. 
Schaefer Co. with offices at 39 Broad- 
way, died of a heart attack early Tues- 
day morning, March 26, at the Roosevelt 
Hospital, New York, after an illness of 
several weeks. He was 61 years of age. 

Mr. Schaefer was prominently known 
as one of the leading brokers in New 
York, as an active worker in insurance 
organization, in the building develop- 
ment industry of New York and in other 
fields. Last December he was elected 
vice president of the New York Board 
of Trade with which he had long been 
identified, having served as representa- 
tive of the insurance section on the 
board of directors of that organization 
for the two previous years. 

Mr. Schaefer was born in Syracuse, N. 
Y., and was graduated from Syracuse 
University in 1907. In 1910, he estab 
lished the H. W. Schaefer Co., and 
served as its president from that time. 

Organization Activities 

For fifteen years Mr. Schaefer was a 
director of the National Association of 
Casualty & Surety Agents. He was a 
director of the Insurance Brokers Asso- 
ciation of New York and past president 
and director of the National Association 
of Insurance Brokers. When the Na- 
tional Association of Insurance Brokers 
was reactivated within recent years, Mr. 
Schaefer spearheaded the drive to 
strengthen it and increase its potency as 
a national organization. 

Mr. Schaefer served as nee of his 
home town, North Plainfield, N. J., was 
a past president and director of the Phi 
Gamma Delta Club, also a director of 
the Syracuse University Club and a trus- 
tee of Syracuse University. 

During the 1920’s, Mr. Schaefer was 
prominently associated with the building 
industry, having been a director of the 
Fred F. French Co. and the T. A. 
Rhoades Co. 

He is survived by his wife, Mrs. Mar- 
euerite Blendinger Schaefer, two daugh- 
ters, Mrs. John Andrew Reid and Mrs. 
Hlerbert T. Neale, two sons, Fred John 
and Herbert Neal, three sisters, a 
brother and three grandchildren. 


distinct contrast to some of the sensa- 
tional losses that came to light last 


year. 
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Spottke and Redding 
Are Speakers in Ohio 


ADDRESS COLUMBUS MEETING 
Former Justifies Dutemahiie Rate In- 
crease; Latter Urges Insurance 
Courses in Colleges 
Albert FE. Spottke, secretary of the 
National Bureau of Casualty & Surety 
Underwriters, and Amos F. Redding, 
assistant secretary, Aetna Casualty & 
Surety Co., were speakers at the third 
annual fire and casualty insurance con- 
ference held at Ohio State University 

at Columbus, March 17. 

Mr. Spottke defended the recent in 
crease in automobile liability insurance 
rates and said the public should be made 
acquainted with the causes, among 
which he listed general let-down on 
the part of drivers and the poor con- 
dition of cars. 

He traced the development of stand- 
ard provisions and spoke for the so 
called de luxe policy, saying that the 
agent should be prepared to give his 
client the policy he wants, whether it 
be the higher priced policy or the lower 
priced. 

Redding on Insurance Courses 

Mr. Redding urged the establishment 
of insurance courses in colleges, with 
instruction in certain phases of the law 
and engineering. He said that many 
insurance agents are ignorant of many 
laws and terms which figure largely in 
the insurance business. 

He told of the vast constructior pro- 
gram that is now being formulated, 
highways, airports and buildings and 
the opportunities for the selling of in- 
surance of different types. Mr. Redding 
urged agents to take more veterans into 
their offices and to increase the sales 
forces as the business opportunities 
broadened. 

An improvement in selling technique 
was urged. The speaker emphasized 
“dishonesty coverage,” pointing out that 
the higher costs of living might tend 
toward defalcations on the part of many 
men in trusted positions. 


STANDARD ACCIDENT CHANGES 


J. A. Dryer has been named superin- 
tendent of the recording division at the 
home office of the Standard of Detroit 
Group, in charge of all operations of 
preparation, entry, machine records and 
tabulating. Earl Behrens has been 
named assistant superintendent. Mr. 
Dryer has served the Standard in va 
rious capacities since 1925, and Mr. 
Behrens since 1923. 





OKLA. GLASS RATE RISE DENIED 


The Oklahoma Insurance Board has 
denied an application for glass insur- 
ance rate increase of 3314%, filed by 
the National Bureau of Casualty & 
Surety Underwriters. The board ruled 
that the proposed jump in rates was 
not justified in view of the fact that 
a 10% increase was granted last fall. 


R. I, COMP. RATES UP 248% 

An increase of 24.8% in Rhode Island 
workmen’s compensation rates is sched- 
uled for April 1. Last revision was in 
March, 1946, when an increase of 20.3% 
was granted. 
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asualty-Surety Writings 
During 1946 “Totaled $107,012.44: 


The interesting production picture 
presented in New Jersey last year was 
that 162 stock and mutual casualty and 
surety companies doing business in the 


State produced a total of $107,012,448 in 
written, representing an 
increase of 16.7% over the $91,722,037 in 
premiums written in 1945. Net losses 
paid by these companies totaled $45,049,- 


net prennums 


842 compared with 1945 net losses of 
$38,009,579. However, the 1946 over-all 
loss ratio, estimated at 42.1%, is ex- 


1945 despite the 
liability and 


tly the same as in 
poor experience on auto 
auto P.D. business. 

These results, annually printed in 
astern Underwriter, are based upon 
official figures obtained from the New 
Jersey Department of Banking and In- 
surance. They indicate that for the first 
time the casualty, surety and A. & H. 
insurance written in this state went 
over the $100,000,000 mark, establishing 

record as the largest volume of busi- 
produced to date. 

Recovering from its post-war slump, 
the workmen’s compensation writings 
of most of the companies were sizably 
ahead of 1945. Automobile liability vol- 
ume also increased, largely as a result 
of rate increases. The same is true in 
the auto P.D. line, but a comparison of 
the figures disclosed that the companies 
kept their auto collision writings down 
as low as possible—well under the 1945 


The 


ness 


totals. In keeping with the nationwide 
trend losses in the automobile lines 
were much higher than the previous 
year. 

One of the best all-round increases 


was made in the A. & H. lines which 
have increased steadily in popularity in 
New Jersey, as in other states, in re- 
cent years. The two largest writers in 
this field, repeating their 1945 perform- 
ance, were the Metropolitan Life with 
$3,668,975 and the Equitable Life Assur- 
ance Society with $1,663,543. A close 
third is the Continental Companies 
whose A. & H. net premiums rose from 
$1,151,494 in 1945 to $1,603,155 last year 
in this state. Fidelity bond business 
showed a decided drop as a result of 
so much business being rewritten on a 
three-year basis in 1945. Surety volume 
was slightly higher than in 1945, but 
production results were far from satis- 
fying. 


N. J. Manufacturers Tops Travelers 


\fter trailing the Travelers Compa- 
nies for two consecutive years, the New 
Jersey Manufacturers Casualty went 
slightly ahead of its foremost competitor 


last year to regain No. 1 position with 
$8,593,724 compared with the Travelers 
production of $8,158,700. Liberty 
Mutual held its third place position with 
$4,620,655; Aetna Life Affiliated Com- 
panies advanced to fourth place with 
$4,277,930 and American Mutual Liability 
to fifth place with $3,931,579. 


oe 
Cos 


The “first ten” in production also 
included Metropolitan Life (A. & H. 
only), Hartford Accident & Indemnity, 


States F. & G, Continental 
Companies and Fidelity & Casualty. 

The following tabulation gives the 
production standing of the first twenty- 
nine leading companies, both stock and 
miutual, in the New Jersey casualty- 


surety field for 1946. 


United 


f 


N. J. Manufacturers Casualty. .$8,593,724 


Travelers Companies .......... 8,158,700 
Liberty MiMteal 6 6oosisiccseccee 4,620,655 
Aetna Affiliated Companies.... 4,277,930 
American Mutual Liability..... 3,931,579 


Metropolitan Life (A. & H.).. 3,668,975 
Hartford Accident & Indemnity 3,539,386 


United States F. & G.......... 2,744,772 
Continental Companies ....... 2,711,967 
Fidelity & Casualty ........... 2,203,769 
Globe Indemnity .............. 2,150,956 
Indemnity Co. of N. A......... 2,136,578 
Zurich General Acct. & Liab.. 2,016,559 
Manufacturers Casualty ...... 1,914,619 
General Accident ............. 1,904,131 
Maryland Casualty ............ 1,871,454 
Bankers Indemnity ........... 1,854,572 
Equitable Life Assur. Society.. 1,663,543 
New Amsterdam Casualty..... 1,637,544 
Employers’ Liability .......... 1,620,330 
American Automobile ......... 1,536,044 
Selected Risks Indemnity...... 1,528,695 
Employers Mut. Liab. of Wis.. 1,486,374 
Royal Indemnity .............. 1,464,017 
Glens Falls Indemnity ........ 1,379,395 
Lumbermens Mutual Casualty. 1,368,481 
American Casualty ........... 1,251,793 
Commercial Casualty ......... 1,176,076 
United States Casualty ....... 1,044,915 


Following are the individual company 











results, line by line: 

Net Net Losses 
Premiums Pai 
Accident & Casualty 
PBCIIONE ay cccesaenesss $9,662 $507 
J re 467 i aes 
Auto Liability .6.2<62%s 100,913 68,011 
Liability Other Than Auto 54,091 18,574 
Workmen’s Compensation. 118,867 54,856 
PN <.wscapeneesbirin 2,163 bias 
ee ee 1,914 nee 
LR srcrenwacenkekd we 7,389 3,829 
Burglary and Theft...... 28,223 12,436 
Auto Property Damage... 42,411 19,718 
Auto Comision 22. s00000« 310 75 
Other Prop. Dam, & Coll. 1,894 223 
OTA os.sisisaess'erdsis ~ $368,304 $178,229 
Aetna Casualty & Surety 
ASQCIGONE cosicsseceits 5-06 $2,230 $4 
Non-canc: A. & Hio.6i.ss eee 50 
Aste. EAR nse sss s 678,565 274,696 
Liability Other Than Auto 335,608 66,323 
Workmen's C Sieaeenenanneie 1,419,466 545,718 
POE .:akstonckawkouws 66,376 28,642 
SEES. canboaeoeGunaees 66,504 —2,688 
OE Pr ee cre ee 35,845 IZ tov 
Burglary and Theft...... 167,394 62,481 
Soiler and Machinery.... 402 rrr 
Auto Property Damage... 249,751 143,151 
Other Prop, Dam, & Coll. 50,614 5,763 
DOEERIET kun o6 as sais'eo-ne 46,614 13,617 
TOT AG. cs sansewess $3,119,369 $1,149,894 
Aetna Life 
RACCOON i ci0846450a00%0s $196,405 $62,277 
ROM: pcb dncwsiseegenss 19,111 5,483 
Koroun: Ao Me Fis o:66 08.0 942,031 505,499 
Non-canc, A. @ H.....+:« 1,014 3,800 
Workmen’s Compensation. i 9,780 
| ee $1,158,561 $586,839 
Allstate 
ct | Ae re ST BR isatsans 
Auto LAability -.. ais:c:cs:0ss 502,573 148,024 
Auto Property Damage... 178,144 92,820 
Auto Collision ..<ssccsex 119,879 59,414 
UD | ae $800,603 $300,248 
American Automobile 

DECIR fas.c chic nhen Ros & $37 $703 
Auto Taability 6.064.050 654,710 253,967 
Liability Other Than Auto 83,817 24,369 
Workmen’s Compensation. 308,224 88,633 
Er ae 802 19 
DRY a a eercatei a oea tears 7,713 3,383 
Burglary and Theft...... 37,455 14,189 
Auto Property Damage... 259,526 167,663 
Auto Collision .......... 172,486 81,905 
Other Prop. Dam. & Coll. 10,940 864 
cf: &. . Pa rereseese $1,536,044 $635,695 


Net 
Premiums 
American Casualty 





Net Losses 
Paid 


























ROCURONE 5555 spn 5 3 aoa $43,094 $10,928 
ee | eee 2,549 719 
Auto Liability ..... cesses 138,217 
Liability Other Than Auto 19,320 
Workmen’s Compensation. 117,225 
eee een 380 
MO. «cess as oar dues 8,277 
Ree ee 8,643 
Burglary and Theft...... 13,954 
Auto Property Damage... 71,817 
Aste Comision .nsccisccs 418 1,997 
Other Prop. Dam. & Coll. 8,921 563 
BEES. <ccnnwss ext $1,251,793 $392,040 
American Credit Indemnity 
CREE fs cae csy sane cts —$145 
POURED so acane saous $40,631 —$145 
American vee x? 
PCMIIEBE elie cheat eons 3,556 $381 
Sr ene re eres 1,454 128 
ge ies a): Sean ea . 11,476 2,910 
Auto Ttability ...0000600% 252,578 70,118 
Liability Other Than Auto 77,390 10,659 
Workmen’s Compensation. 277,796 92,930 
eee eee 18,068 2,781 
RIEU So cnit ont ak eis 65 9,287 ee 
SEE NGA Sie ere are 10,022 3,899 
Burglary and Theft...... 38,874 12,619 
Boiler and: Machinery.. 6,110 1,001 
Auto Property Damage. 93,555 41,029 
Pts) COOMBION i. < ciececs 0s —295 83 
Other Prop, Dam. & Coll. 8,479 3,325 
VOSA i855 ois ok $808,750 $242,619 
American Fidelity & Casualty 
Auto TLigBey .icscacws $340,733 $289,197 
Auto Property Damage... 77,437 62,681 
ee We x ek ovres wae var 3,033 Paes 
2 E . S Ee $421,203 $351,878 
American Guarantee and a ta 
DEI soca saals bor oun 3) ee Saree 
| a re ee 91 ere 
Auto LAgvility ..cceccs. 46,366 12,159 
Liability Other Than Auto 15,999 8,949 
Workmen’s Compensation. 39,670 10,541 
PASS. Sesiigisninst e570 ee 12,455 3,205 
TT RES ee ee 3,387 1,376 
urglary and Theft...... 10,916 3,041 
Boiler and Machinery.... 48,205 3,621 
Auto Property Damage.. 19,604 17,446 
AUtO COMISION 0.06 550.002 187 34 
Other Prop. Dam, & Coll. 790 155 
POV MIs sos sccee sas $197,775 $60,527 
American emer 
Auto: Liability 2. 06.025. 95,941 $35,727 
Liability Other Than Auto 39,594 16,554 
BAPE cukcccesnewa sires 464 Reece 
ee? Go adagueeroereees 2,502 er 
a eee ee 3,981 2,566 
Burglary and Theft...... 11,997 5,553 
Auto Property Damage... 43,343 32,482 
Auto Collision .....ccscs 5,361 5,963 
Other Prop. Dam, & Coll. 832 45 
Motor Vehicular ........ 4,712 2,199 
UES, ocisseca Cs cain OPaw ot 2,269 133 
COMO 6.5 6.0 8iee s-Heislere 240 5 
POP s+ cde rene’ $211,236 $101,227 
American Health 
Accident—Health— 
Group. A. Bo Bese iices $3,863 $690 
city | Oe $3,863 $690 
American Motorists 
Accident ee rere $9,020 $1,225 
group A. & 1,257 46 
Auto Liability 90,964 33,468 
Liability Other Than Auto 1,225 1,444 
Workmen’s Compensation. 75,106 76,929 
BEN occinie pea pe becuies'e 3,463 308 
SNE? ow cline ska barnes 173 es 
Ee Pero cee eres 938 277 
Gurglary and Theft...... 3,759 2,067 
Boiler and Machinery.... 71 ee 
Auto Property Damage... 35,786 17,764 
Auto Collision .......... 3,665 1,319 
Other Prop. Dam, & Coll. 1,185 329 
TOC ees cesvekenees $226,612 $135,597 
American Mutual Liability 
ee | Ce a REAP 21,601 —$499 
arr ae e 29,380 2,088 
ee Oe See a Seed 80,246 30,712 
Aasto. Liebility: ooscisc cco 211,856 84,662 
Liability Other Than Auto 137,962 13,921 
Workmen’s Compensation. 3,292,089 1,592,156 


in New J ersey 














Net Net Losses 
Premiums raid 
PRGCMOY  vs\cstin ciate wesley 4,785 3 
SS ee oP ee ere? 1,380 107 
burglary and Theft...... 18,548 170 
Auto Property Damage... 81,896 1,137 
Aiuto COMMIOR 2656060865 11,784 992 
Other Prop, Dam, & Coll. 40,052 7,540 
yi) eee $3,931,579 $1,746,589 
American Policyholders’ 
DEE ping kiee eackues e100 S.... 
GON A, Ge VE cudvve uses 22,089 
Auto Liability ..6.. 0660 26,184 
Liability Other Than Auto 3,329 é 
Workmen’s a —2,615 10,049 
Auto Property Damage. 10,595 8,190 
Asto ‘Comision 6 o.:cc500s 490 555 
Other Prop. Dam, & Coll. 1,413 100 
POUDAG i esiciee es $61,495 $48,872 
American Re-Insurance 
PCCUBRE 6s:i since eie eee wor $5,162 $756 
UCI wate ccraletnhie seca woe 152 457 
Auto. Ditabiity oo. eccises 120,785 26.049 
Liability Other Than Auto 38,797 7,285 
Workmen’s Compensation. 57,689 10,227 
IGM 55.506 5'0.a'e0 0050196 48,775 3,592 
NS re bianee pay wae e 22,735 3,199 
RRO faba praia sore aceeren ila ocotne 10 
Burglary and Theft...... 8,341 633 
Boiler and Machinery.... 446 
Auto Property Damage... 4,053 
Auto: Comision 6.650609 10 
Other Prop. Dam. & Coll. 8,592 
Water Damage ss iscsi 4 
Auto, Fire, Theft, etc.... 1 
TOTAL $52,198 
CUES a5 dra gacee wiekers $22( $4 
Auto Liability & 64,573 
Liability Other Than Auto 86,548 14,390 
Workmen’s Compensation. 214,662 90,860 
PIGOUIY © ccc sie nieceapce sceis.47< 58,682 56,793 
UREN ~ “aebele vou sass ee ke 82,937 3,309 
MEM acta anigilanlareayescee oe 13,504 3,485 
Burglary and Theft...... 54,007 8,122 
Auto Property Damage... 72,590 31,318 
Ato COMO si5 cs 0000s 2,288 1,718 
Other Prop. Dam. & Coll. 7,923 473 
Pp | Alas $878,588 $268,427 
Arex Indemnity 
Auto Liability ..-.6+s.00« $3,203 $.....0- 
Liability Other Than Auto 4,327 50 
Workmen’s Compensation. 69,028 24,327 
Boiler and Machinery.... 146 Ks 
Auto Property Damage... 1,247 348 
Other Prop, Dam. & Coll. 63 
POWER Fs oie rianceb's $78,014 $24,725 
Associated Indemnity ; 
Ato. LAADUG sicace.s:60:0 $25,144 $18,526 
Liability Other Than Auto 30,156 10,272 
Workmen’s Compensation. 266,138 106,976 
BGG odin vieresete ces 352 wane 
Un eer ee eer ices 2,004 4 
Burglary and Theft 4,536 353 
Auto Property Damage. 9,907 101 
Auto Collision: «0.50500 4,339 229 
Other Prop. Dam, & Coll. 4,633 Me 
MEE Allee csccemlarce $347,209 $158,375 


Atlantic Casualty 








Auto Viability oc ccc cess: $182,090 $ 8.716 
Auto Property Damage... 110,325 744 
POT As -5s wxcentses $292,415 $31,46 
Atlantic Mutual Indemnity ee 
Agto LinBiity 2c ccccces 28,459 ; Oot 
Liability Other Than Auto 8,739 rn 
Workmen’s Compensation. 27,949 21 
Lo Orr ce hore 428 16 
Burglary and Theft...... 6,669 oN 
Auto Property Damage... 10,157 /t 
Other Prop. Dam. & Coll. 525 . 
"PO lie cose ier ache $82,926 
Baker’s Mutual of N. Y. vn oe 
Liability Other Than Auto $38,944 pa ,G08 
Workmen’s Compensation. 173,479 4 
SD cievbsarssecuseeee’ 4,867 O46 
PO sis ced siccewes $217,290 $: 5 
Bankers Indemnity Aap 
DEORE bcsiee ean tes $13,095 A 
re, Serer ari 1,674 , 
Auto L iabitity BERR e RENN 489,777 10 ie 
Liability Other Than Auto 284,600 Bdge 
Workmen’s Compensation. 712,160 8,99 
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Net Net Losses 
Premiums aid 
Fidel! Pe ee a Ce me a 28 = 12 644 
GlasS «+ +eeese seer seeeees rl ’ 
Burglar and Theft...... 102,814 38,614 
\yto Property Damage.. 193,907 109,803 
‘Auto Collision .......... 12,463 8,671 
Other Prop. Dam. & Coll. 14,562 3,704 
OP Ais ccavivtoc sac $1,854,572 $617,323 
Bankers Life 
Group A. & H......--ee 7,579 $591 
VPA So cu cleusnes« $7,579 $591 
Bankers National Life 
Accident ....cccercescces $5,978 $477 
Health ..cccccvccercvces 4,421 858 
Grouy ae: PP 200 ws 
BRGHtaL howe maces a teetE 3,768 525 
VER Mibiccs cwacncecs $14, 367 $1,860 
Benefit Association of Railway Employes 
Accident—Health ....... $79,980 $47,998 
Group A. SS eae 2,831 «2,475 
Wile ct tad cane’s $82,811 $50,473 
Car & General 
Kecident dcnucaneexnene wire $4,186 854 
Ante Lidbite: s.0 0035.00 218,363 102,045 
Liability Other Than Auto 27,285 7,380 
Workmen’s Compensation. 140,694 52,364 
CHEV x we bem ewe aue.os 187 1,857 
bsiecale Pew Okie Wsia ace 283 er 
Sasieadaabence ces 2,343 1,243 
y and Theft...... ll, 038 4,436 
roperty Damage... 85,643 51,574 
Auto COTM evavcnsaus 2,039 809 
Other Prop. Dam, & Coll. 1,931 399 
| AP ears $493,992 $222,961 
Central Surety & Ins. Corp 
ACGME cca neunnenee eas Co a ee 
Auto Liability ..sccceess 267,078 88,82 
Liability Other Than Auto 109,113 21,291 
Workmen’s Compensation. 158,387 25,626 
EL ee 7,095 602 
SULOEE x ciaialn wh ca b-we'e oe 3,835 Seen 
GRAN cis tawia mwas ne ces 0a 20,423 5,620 
Burglary and Theft...... 31,196 4,241 
Auto Property Damage... 115,545 51,308 
Ate COMMON. bv ancer cance 54,551 23,454 
Other Prop, Dam. & Coll. 5,826 224 
Inland Navigation ....... 12 mee 
TOW Ass sco oe dene $773,638 $221,193 
Century Indemnity 
ial ME. nartemaneeceice $8,637 $3,363 
SUM i ce-uae mua aedwee se 692 15 
Group: As Bis «cicvetiees 4,055 1,614 
Ante Liabiity occiccescs 198,717 74,907 
Liabilit y Other Than Auto 101,282 28,532 
oe al Compensation. 322,222 140,380 
MARCHES sauna ev ewemecns eo 21,363 5,067 
aly Pe TON. Oe 30,478 1,680 
EMIS Alo Oo enia Sc reetnaceia 13,764 5,966 
Burglary and Theft...... 59,651 24,186 
Auto Property Damage... 75,340 59,106 
Auto Collision .......... 3,617 1,401 
Other Prop. Dam, & Coll. 11,554 2,536 
(32 9.) Seer eearnreeee $851,372 $348,753 
Citizens Casualty of New York 
Ante Lighiitye os cc<veccs $168,991 $100,575 
Liability Other Than Auto 49,033 8,556 
Workmen's Compensation. 67,696 36,077 
MARD oi saip WA Mola e Meera ee 7,763 6,712 
Auto Property Damage.. 68,469 41,944 
Other Prop. Dam. & Coll. 1,426 45 
OPAB ccieseaiioce $363,378 $193,909 
Coal Operators Casualty 
Liability Other Than Auto $39,303 $4,046 
Vorkmen’s Compensation. 353,718 109,012 
Other Prop, Dam. & Coll. 4,403 1,111 
POVEAL e weicoupewces $397,424 $114,169 
; Columbia Casualty 
Sa MENG, ences mennecers ,778 $220 
POM: «sense hens dweues 839 d 
Auto RiaDNOe coadcicaccx 51,676 15,436 
ae bility Other Than Auto 18,686 3,140 
Vorkmen’s Compensation. 63,079 28,433 
MY dathenmes Ces naene 8,432 —518 
aceite ardte 4,016 —525 
BOSS: 6 5c suena we te oleh aici 2,169 5 
Urgary and 10,596 2730 
r. and Mt at —19 3,164 
rh A voor kd Damage. 19,199 10,217 
‘ OLED. «hea eg eiecu <0 175 Savas 
O Prop. Dam. & Coll. 1,118 153 
OPA ccwicn $184,571 $63,163 
\),,, Columbian National Life 
SRRON in sukenna denn 7, 320 $1,088 
trees eeese reeves 8,274 2,437 
G Poe Min gtes vate 3,323 1,931 
ae $18,917 $5,456 
Be cas Columbus Mutual am 
é E Scave Rade y cba $13,332 $2,282 
OPM coun Se $13,332 $2,282 
panne Commercial Casualty 
Prient  cssnereretne ene $50,641 $16,786 
2 ap agin 2,276 13,784 
A E. a Sa eee 52,941 116,801 
ee MAP EE er ee 355,994 2 
I. ty Other Than Auto 131,283 43301 
ria : en's Compensation. 104,381 32,444 
ede ios eee aes 57,887 44,137 
de a ER 35,469  —1,256 
ea Re a 29,587 12,378 
utc Pe ¥Y and. ‘The: o.<c 38,062 12,340 
roperty Damage.. 81,519 44,908 








Rute COMOe. 2a cckines 416 1,246 
Other Prop. Dam. & Coll. 2,185 251 MOOD ek ccacaxiaduaceen ny, $1,986 
Water Damage .......... 35 156 BE car ccecebacdnuuee 2,250 562 
Ce Se rere 52,100 13,811 
ROME Mss ontuvieens $1,176,076 $458,057. Auto Liability .......... 240,567 64,360 
Liability Other Than Auto 192,197 38,274 
Connecticut General Life Workmen’s Compensation. 905,450 452,199 
NOCD cuiwos conve wees 94,279 $50,109 Fidelity ............-+-- 14,992 222 
CAM cacccsacausivacie 11,169 5,085 Surety ....eeeeee eee eees 6,960 —400 
sroup A. & H.......ceee 289,726 150,068 ne okgrtont tg aaa ppt fae 
Non-canc. A. & H....... 5,880 5,847 urglary and Theft...... 38,22: 5,476 
eens Roiler and Machinery.... 20,130 27,037 
"ROPE cc ccccsiee ss 401,054 211,109 Auto Property Damage... 92,590 42,380 
§ $ Attia COmsiOe ssc ccecess 3,638 2,760 
Connecticut Indemnity Other Prop. Dam, & Coll. 24,424 4,246 
Auto Liability ......... $23,339 $10,893 ene) $1,620,330 $669,076 
Liability Other Than Auto 3,141 5,393 FOTAL.........+.- $1,620,3: 69,076 
Work € atio 7,615 3,301 
Glass _ x 2 spina he . oe 1.153 766 Employers Mutual Liability of Wisconsin 
Burglary and Theft...... 2,286 1,568 Auto Liability .......... $84,316 $59, — 
Auto Property Damage... 9,338 3,325 Liability Other Than Auto 71,189 28,806 
Auto Collision .........-.- 29 es Workmen’s Compensation. 1,253,718 528,078 
Other Prop. Dam. & Coll. 147 oe | mia eee eee ee eens ety = 
ea om ME ke dread cna kee ade 2,35 2 
Od), | 47,048 25,246 Burglary and Theft...... 4,188 1,683 
saatnia aa ate Auto Property Damage. 34,544 43,365 
Auto: Collision ...cccesss 15,827 §,211 
eran & , sepeennee emery Other Prop. Dam. & Coll. 18,494 1,610 
Auto Liahity ..<cccccs. 8 6©=6° WR Fen eicccs 
Auto Property Damage... 271 44 revr, ry 48 A 37 $666,075 
Auto Collision .......... 329 481 TOTAL... ....0065- $1,486,374 $666,07: 
RUNES a dks sirncweecns 134 - 
ee Lees eee Employers Reinsurance 
Lt pen ee 1,422 525 pe aor $12,382 $9,247 
Benda $ on: 5.357 614 
ery ee | Seer 7,718 3,546 
Health... hesanaenae _——— $216 coe, 2. Sasamoiae 03 be 161.671 
Group A. & H........... 523,189 165,750 Auto. Liability .......... 203,047 Saaes 
Non-cane. A. & Hi 964 377 ability ‘ ther ran Auto 29,80, oi 
or aan Ps UE panda Workmen’s Compensation. 57,740 12,416 
cus | rey $325,690 $166,343 Sect” pies asaakenste 111928 a 
GU Co taccas eeek mene sa. 363 aaa 
Continental Casualty Burglary and Theft...... 14,995 5,430 
yr oer ere ore. $432,650 $77,980 oiler and Machinery.... 102 a 
— preps angontantexn: sp ed — Auto ss Damage... 30,809 16,305 
mroup A. NK Phew se wees eee 20,44 vee Bitte COMMON «« ceccwacx:s 54 te aca 
Non-cane. A. & H....... 16,098 20,282 Other Prop. Dam. & Coll. 1,100 
Auto Liability .......... 295,745 116,842 Se eaten leek 4.984 
Liability Other Than Auto = 152,139 41,036 - - 
Workmen’s Compensation. 425,248 169,838 i?) $498,416 $194,963 
FURS = Kecwncacaseseses 7,111 120 
POET vc ceccevesecesunce 14/676 —645 
RRR eS A, ES Re 
Burglary and Theft...... 65,898 26,723 TEC” | aiaaleiae ene ati ea 00 poate 
Boiler and Machinery. ... 7s 1,190 Group A. & H........... 1,652,785 1,078,893 
Auto Property Damage... 114,929 71,324 Nowcane Ace Tt Ber os 10,483 37,360 
Auto Collision .......... 57 20 _ ; . 
Other Prop. Dam, & Coll. iad 905 Oly. | Se $1,663,543 $1,116,253 
WEP MEgasscean es 2,386 5,277 $838,330 
sl $. a Eureka Casualty ‘ 
. Auto Liability .......--- $215,077 $51,924 
Coomepeinen Matus Cosme of BS. 7. Lishilty Other Then Amo 63,400 3.489 
Auto Liability .......... $86 Workmen’s Compensation. 212,045 63.720 
Liability Other Than Anto rs "936 170 Bidelit pita 
Workmen’s Compensation. 96,156 38,448 GIacs ee Re seeares reas ess 10.419 2.745 
INGE fg ccseeesnerenece cu 865 128 Bu Soap ar ‘Ss giao 996 20g 
ps turglary and Theft...... 12,229 2,981 
Burglary and Theft...... 730 * eas Auto Property Damage... 94,070 47,276 
Auto Pe ord Damage... —_ 1,502 Rohe @olhaion ey 300 
Rito Collision «occ ccccss 13: a ae y “eS eg ae oe 2299 ee 
Other Prop. Dam. & Coll. 445 20 Other Prop. Dam. & Coll. 3,382 = 
a : S acaia ae pi g | SSE ee $613,412 $173,045 
WOPARS soc ccccvens $117,564 $41,128 TOTAL. - : 
European Gongeel 
Eagle Indemnity Nigideet sss coccesesss xc 74,283 $20,527 
Ds | a ee ee oe 9.252 SPORG “EReMe wccxcccucedeueee:s 9,380 3,940 
MAGA avnccossaeseceeicts 2,727 892 Group A. & H........... SANG accacces 
Group A. & H........-.. 727 119 Auto Liability .......... 237.604 74,271 
Auto “Liability .......2.:. 118,044 70,657 ~— Liability Other Than Auto 79,106 7,293 
Liability Other Than Auto 41,073 32.141 Workmen’s Compensation 65.939 5,936 
Workmen’s Compensation. 238.992 ERGSIS RE nc cccccctveeccnss 37 — 1,548 
ree a 4,959 SOS. SE, ce catcnasccacaaycs 30,039 5,515 
CANOES ooewnacccedoweenas 3.516 maa ie Burglary and Theft...... 81,573 14.239 
CO 5s sia we renee chee 4,982 2,754 Boiler and Machinery. 13.343 10,923 
Burglary and Theft...... 24.378 14,846 Auto Property Damage... 36,955 15,137 
Boiler and Machinery.... 3,777 1,163 Auto Collision .......... 254 seve eens 
Auto Pronerty Damage... 44,612 46.258 Other Prop. Dam & Coll. 30.050 1,096 
Auto Collision .......... 2.641 DIG CUMRS os uciccycxesasad: 4,460 aa 
Other Prop. Dam. & Coll. 5,547 1,535 Wate CRNNNOMG. cca cacene seecacse 37 
TOTAL........2+.. $505,227 $292,240 | aD $703,277 $157,366 
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Auto Liability .......... Pemene Giccccsen 
Liability Other Than Auto MAGN (caaceues 
Workmen’s Compensation rh. 
WMMMEE sucacseadacanses 4,770 181 
eran 5,413 5 
Burglary and Theft...... See <adeencae 
Boiler and Machinery.... SB: nccceees 
Auto Property Damage... Bae 4enadeus 
Other Prop. Dam. & Coll. AEW Stadetes 
biog t ) $85,749 $126 
Exchange Mutual or KT ed 
Bator DAS cxicecccess $2,152 $983 
Liability Other Than Auto 611 475 
Workmen's Compensation 25,628 9,469 
Auto Property Damage 1,064 374 
Other Prop. Dam. & Coll 17 220) 
OME MAEis Ga das elmaess $29,472 $11,521 
Factory Mutual Liability 
Ri SA oo ncccun cues $113,683 $18,498 
Liability Other Than Auto 2,655 330 
Burglary and Theft...... 3,705 54 
Auto Property Damage $3,181 20,819 
Auto Collision 39,830 10,77 
TOTAL... $203,054 $50,473 
Federal Life 

Accident— Health—Group 
\.& H.—Non-canc. A.&H. $6,677 $3,667 
FERC Abn. aaa eae $6,677 $3,667 


Federal Life & Coeiey 


Accident—Health ...... $91,465 $28,685 
TOTAL $91,465 $28,685 


Fidelity & Casualty 


PIRCOMMMNED ic: 2c o's cen aee $69,146 $13,734 
DEE Sicachedaawadaeews 6,149 1,066 
Auto Liability .......... 410,943 159,494 
Liability Other Than Auto 236,638 81,968 
Workmen's Compensation 965,463 707,541 
BMOMON Wines ae ce cxed aes 42,139 8,103 
A ee Peet 31,194 3,618 
GN ads eoanuueenxtiwes 29,976 13,918 
Burglary and Theft 130,543 39,719 
3oiler and Machinery.... 100,165 3,413 
Auto Property Damage. 154,787 75,510 
Auto Collision .......... 4,387 2,106 
Other Prop. Dam. & Coll. 22,239 3,231 
TOTAL............$2,203,769 $1,092,979 
Fidelity & Deposit 
Liability Other Than Auto $3,279 $18 
POGUE civ sascasecaawas 143,173 53,817 
Nee EF Se re Corer 76,998 855 
Glass Se kekeseedeenus 58,962 25,763 
Burglary and | er 33,250 106,670 
J 1) |. | nin $514,662 $185,413 
Fireman’s Fund Indemnity 
POGUES icc ccacvakadaxcs $11,622 $2,753 
MO wa do dct bo hue ake are 5,922 3,039 
Cece A. (OG Tiss. cecawe 11 SéckuKes 
Rete Le. os cccccas 89,417 19,284 
Liability Other Than Auto 48,241 12,439 
Workmen’s Compensation 199,700 104,172 
PMNMOS cancaneceuccedae 7,824 567 
DEP <capvenesacaanu nus 3,960 94 
Ces onnisndieacae eas 9,043 4,269 
Burglary and Theft...... 36,802 17,448 
Auto Property Damage... 32,598 22,133 
Auto Collision ........ 3,060 3¢ 
Other Prop. Dam. & ¢ “oll. 4,943 @ 451 
1 ot” een $453,143 $186,213 
General Accident 
MAGUMEE Shaws dndouvauced $45,387 $7,72 
po Re eee nee 23,139 10,070 
Gaeue A. @ Miscsccavcas 33,750 8,654 
Auto Liability ......<s0«- 571,005 169,63 
Liability Other Than Auto 170,554 31,742 
Workmen's Compensation 711,243 241,957 
iD. axa ehu.eacee dae ced 13,315 7,358 
Burglary and Theft...... 64,191 30,743 
foiler and Machinery.... 8,410 6,553 
Auto Property Damage... 226,679 121,244 
Auto Collision ......<.«-- 6,838 4,997 
Other Prop. Dam. & Coll. 29,620 4,281 
WOME Miliss ccccuneees $1,904,131 $644,966 
General Casualty of America 
Auto. LAGRAA << scnceces $18,071 $9,213 
Liability Other Than Auto 9,623 6,694 
Workmen’s Compensation 32,179 4,965 
| PO PO RICE Oo, Spe ae 
ee Eg OR OCT C CCC OCT TEL Re © wpaun ‘ 
GEE o.ccainsekensescaes 913 837 
turglary and Theft...... 6,059 1,624 
Auto Property Damage... 6,858 9,897 
Auto Colisiem ccccsccces 6 eeeenne 
Other Prop. Dam. & Coll. 641 158 
ROME Mbsxcinsincena a's $76,369 $33,388 
General Reinsurance 
Ree oc cumewes weeewes $30,964 $7 ,62 
Health VES Ter rer ce Ts 3,175 39 
Group A. & H.........-- 1,426 _ 330 
Auto Liabilitv ...... : 16,902 27,819 
Liavility Other Than Auto 30,273 98 
Workmen’s Compensation $7,977 6,34 
Ween” ccc aacachwenness 43,058 9,624 
SOE an ac ckawseanuxes 18,290 641 
Gide) sc catusacecarances 963 ; 
Burglary and Theft...... 41,369 13,142 
toiler and Machinery.... 2,456 
Auto Property Damage... 7,797 
Auto Collision .......-.. | 
Other Prop. Dam. & Coll. 8,075 
CE “wasveccdecexe Beers 
TOTAL... $287,323 $64,734 
General Transportation Casualty & Surety 
Auto Liability «....c.e<-: $207,152 $42,723 
Liability Other Than Auto 24,714 6, 184 
Workmen’s Compensation 188,869 52,125 
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Net Net Losses Asst: OURRIOR cise o0<icis 05 96 34 John Hancock Mutual Life PIGGY <cnexdccnossewces 1,493 
Premiums Pai Other Prop. Dam. & Coll. 508 186 Group A; GG...isccecces $70,525 $363,291 Surety 540 ais: 
Auto Property Damage... 67,599 19,048 — HEX seis Glass 7,413 358] 
Other Prop. Dam. & Coll. 3,397 535 iy | Se ee eee ~ $416, 969 ~ $140, 185 PNR iiss cas sa. ceisein $70,525 $363,291 Burglary and Theft...... 21,345 7,394 
—_— —- ——__—— Boiler and Machinery.... 10,127 1,775 
TOTAL. .......++- $491,731 ~ $120,615 Hoosier Casualty Keystone Automobile Club Casualty Auto Property Damage... 30,569 12,136 
Accident—Health ....... ,209 $2,843 DIE io iiik oy a ae kee ee sc 4 Mato COMMON. « <:0-s-0-< 0:0 1,199 1,120 
Glens Falls Indemnity eS eS ee 513 1,046 Auto Taability ..ciccesee $192,391 $52,603 Other Prop. Dam. & nnn 3,534 357 
WIPE oc ay 5 diss saws $32,153 $8,897 - — Liability Other Than Auto 45 6 Water Damage ......... 21 SRN 
_ SA OR ES 2,840 1,782 POPPA ce cabeesescee $24,722 $3,889 Burglary and Theft...... Bb, CA ee Credit ........seeeeeees 22,117 oe 
Goomn A. @ Boi. cscrcsss ee eC Auto Property Damage... 75,097 27,273 a were 
Auto Liability .......... 340,766 110,780 Ideal Mutual Auto Collision .......... 77,774 31,257 OA Ao y cp ot 451 $378,303 14,850 
Liability Other Than Auto 171,720 51,062 Auto Liability .......... $15,735 $571 Other Prop. Dam. & Coll. SEO aancpece ; 
Workmen’s Compensation 551,329 144,344 Liability Other Than Auto $7,602 38 he Loyal Protective Life 
Oe eee dis 13,823 —3,118  Workmen’s Compensation 146,452 57,430 POPE Rice ocdeeresssic $350,872 $111,199 Accident—Health ....... $3,759 $1,051 
Surety ...... sees ee ee eee 29,474 —14 Auto Property Damage... 8,240 4,926 Group he 2 re BOR cere 
Glass. esse ee eee eee eee 19,598 7,103 Other Prop. Dam, & Coll. 1,710 73 Keystone Mutual Casualty Non-canc, A. & H.. 29,416 3,992 
Burglary and Theft...... 60,981 18,913 _ Reto TAaghbility occ ccccccs 346,194 $32,959 es 
Auto Property Damage. 138,057 63,466 TOCA codec Sncics se $179,739 $63,038 Liability Other Than Auto 13,635 191 TOTAL............ $33,308 $5,043 
Auto Collision ....... ie 2,010 1,140 Workmen’s Compensation 59,333 7,299 
Other Prop. Dam, & Coll. 16,651 1,339 Indemnity of North America Auto Property Damage... 119,025 33,613 Lumbermens Mutual Casualty 
avai TaRUA GUS o EAALENE. UGARRIMERt A icccen atone 5,573 $15,299 Auto Collision .......... 785 UW iKecad ent or lect ra ctencns e's $52,754 $9,336 
ty it \ eer $1,579,395 FA05,098 Feo, eee 3017 "364 Other Prop. Dam. & Coll. 1,593 25 Group A. & H.. 1630 1,113 
A I aoa ce 519,785 168,397 nee esate Auto Liability .......... 371,118 103,743 
Globe Indemnity ability “Other Than Auto 268°538 $3383 TOTAL........+64- $540,565 $75,258 Liability Other Than Auto 44,614 15,206 
Accident ..............+- $41,413 $7,764 Workmen’s Compensation 620,254 239,798 ; Workmen’s Compensation 568,080 277,762 
ON eae 15,811 BA93  Widplity — ed.scs <0 coa%-5 153,144 103,407 : Liberty Mutual Widely (200 bose reese 8,071 745 
Group A, & H........... 4/999 M009) OGittety acicsecnauevcdcss 37,534 —2'322 Accident ................ $3,199 Bier Siete 36 oeoce esate 404 pies 
Auto Liability .......... 539,173 BED Hae Weleen otc san ccs 18,143 9496 Group A. & Ho. ..ccccse. 11,462 O20 GIES ‘sa sineencneatecess 1,963 642 
Liability Other Than Auto 196,019 73,639 Burglary and Theft...... 170.764 57,134 Auto Liability .......... 482,066 133,409 Burglary and Theft...... 13,429 1,706 
Workmen’s Compensation. 921,745 410,204 Auto Property Damage... 197,048 107,434 Liability Other Than Auto | 320,877 64,537 Boiler and Machinery.... 18,249 4,898 
PED: 6.46 65:dsins amaleeare 27,886 4,977 Auto Collision ..... ier 316 Se Workmen’s Compensation 3,386,271 2,229,025 Auto Property Damage... 147,408 68,810 
PN -Sesyececsosteswes 24,062 —155 Other Prop. Dam. & Coll. 77,187 8,088 RGEMEG. sokvemras sa venes ,768 1,637 Beto: COMICON 6. bis-cs00-0 8 7,922 45,506 
Glass ......+.2.- 00000 18,427 8,357 Water Damage .......... 2,829 630 Glass... ss ee eee eee 4,300 1,510 Other Prop, Dam. & Coll. —_ 3,249 814 
Burglary and Theft...... 102,266 42,981 Fire and Marine......... 1,54 ... Burglary and Theft...... 18,854 3,134  Auto—All Other ........ 47,590 5,427 
soiler and Machinery.... 40,419 1,719 4 y enres pike hed Damage... gre] Brrr pe eae f 
Auto Property Damage... 179,573 125,457 TOTAL 2.13 2 uto Collision .........- ; ; TOGA iors «sceccconed 1,368,481 
Auto Collision .....--... 10417 4,624 seiinntiiienihida tis $2,136,578 $759,121 Other Prop. Dam, & Coil. 58,387 7,816 $ $5,713 
Other Prop. Dam. & Coll. 28,746 5,489 Gnlegenitenes Fire ‘Allied Line” ...... 8,630 333 Lumber Mutual Casualty 
ae CAME. BEEN GNR  “CARCIOERE, ocsivdecunscccrean 28,149 6,692 r Auto Liability .......... $26,799 8,981 
TOTAL. ......00:5: $2,150,956 $1,050,208 $ $ DOMAD scsch vaceoe $4,620,655 $2,573,647 Liability Other esi akss "18,130 = 
oy yf |) Sr 28,149 692 : : : orkmen’s Compensation 3,693 172,153 
Great American Indemnity ' ~— Gr yO : oT National eas $886 Auto Property Denes. ie 11,708 4,587 
RECOAE 5 coin. sa sis'n 8 99:50.0 $14,875 $5,012 Interboro Mutual Indemnity ROSA E, een nen aap rei nS ee me Auto Collision ...... ead 75 ee ee 
Health |... 22s sseeeees 1,155 90 Auto Liability .......... $76,107 $70,213 ROWAT 6 siecscciasan $7,333 gas6 Other Prop. Dam. & Coll. —_ 5,897 1,999 
Group A. & H........++. 2180 446 Liability Other Than Auto 20,228 20,433 ae 
Auto Liability -........ . 195,730 72,720 Workmen's Compensation 229030 1177452 London & Lancashi ERIE! FEN CEA F106 
Liability Other Than Auto 136,119 36,896 465 Pronerty D: oe 25'220 i ore ondon ancashire 
Workmen’s Compensation 320,237 153,249 > sb dl A tae age 14,00 SCCITENE vee esses eee eae 21,392 $5,695 ’ 
Fidel ' 12°884 40341 «Other Prop. Dam. & Coll. —1,127 MD. HR decouenesenduneh 1,867 564 Manufacturers’ Casualty 
Si — inekealettn 5” 667 ces ss 5 Be Auto. Liability: ...<4.<06.:. 100,900 12,695 Accident ...........0++.. $5,668 —$448 
Glas ¥, SESSA APHE TAD RSs 10.778 3.945 6 > er ene $352,612 $222,153 T.iability Other Than Auto 50,558 13,235 ELC TEAB Gtanereeecar B00 staseess 
eee iene “mt °° / © ann Werkmen’s Compensation 125,487 43,677. Auto Liability .......... 367,911 122,444 
Burglary and Theft...... 27,905 15,100 International Fidelit Fidelit 1,791 : Liability Other Than Auto 1227125 11/459 
Auto Property Damage... si 4 — Hidelity: .costcecs ceccee. $34,008 “- Sa ... 2'060  -.380. «© Workmen’s Compensation 1,125,406 346,523 
edly omg: SE ae A le en UE A sisnadtamindocey 7,436 2,554 Fidelity 1337 —169 
+ see os costguagg ove "191 anes . — - —— Burglary and Theft...... 23,533 10,346 Surety SAIGUG  aesancs . 
é amage .......... = -I9T i. siete LOTAL ss ssnsesave $42,918 $188 Auto Property Damage... 37,276 19,073 Glass 8,039 3,895 
. $842,310 $301,457 Auto Collision .......... 690 556 Burglary and Theft 47,606 14,258 
POTAL.....+++++++ 4 ee Jamestown Mutual Other Prop. Dam. & Coll. 1,437 102. Auto Property Damage... 153,804 89,399 
. Auto: Taability <2... $11,294 $9,168 Sieerene Scie ee eee ees! Nc 32, Cyc) Se 2,872 5,054 
a Guarantee of North America Liability Other Than Auto 2,738 2,060 £25 a rr $374,427 $108,217 Other Prop. Dam. & Coll. 28,179 3,998 
(ee ero $2,999 $2,347. Workmen’s Compensation 102, 349 58,575 
Surety ........-.2-eeeee 894 kc owes oS Esa ered 6a — 28 London Guarantee & Accident yi 1) aft aaa $1,914,619 $596,413 
Auto Property Damage... 4,883 5,669 PACMAN 5 55 vine lerevnie sieeve? $8,6 37 $5,326 
TOTAI $3,893 $2,347 Auto Collision .......... 24 206 BRCM cxhares tiie b:0 oaes Se? aie Maryland Casualty 
Other Prop. Dam, & Coll. 150 61 “Agto Biability 3.3 656.0. 78,461 DUO: “Weodent«.2.-c. saves ce 44,28 $11,269 
Hardware Indemnity ———  -_-__— Liability Other Than Auto 54,856 15,617 OD Se Ne ne ere 8,319 1,091 
Auto Liability .......... $41,133 $12,527 FOTAL..........0% $121,386 $75,767, Workmen’s Compensation 137,474 46,431 ‘Grotp A, & Fe... 300s 7,708 581 
Liability Other Than Auto 12,781 3,821 Auto Liability .......... 354,466 157,236 
Workmen’s Compensation —_ 33,090 6,672 Liability Other Than Auto 164,892 26,399 
— ae ae 2,752 1,315 n Workmen’s Compensation Boy — 
Burglary an left ...... 20 vee eeees Vv 1 i BIGPUEY cs cceusassaeaess 32,588 —5,817 
tne Vipetty Dansas... Was RAS 30th Anniversary Financial Statement oo 9g454 21048 
Other Prop. Dam. & Coll. 1,037 26 Glass 20,568 10,001 
a 2 Burglary and Theft ...... 81,726 33,047 
WU AG 85565500408 $108,266 $32,516 Statement at the close of business December 31, 1946, as reported to the Boiler_and a” ped Pp 
Department of Insurance, State of Illinois Auto Property Damage. 142,0 sie 
Hardware Mutual Casualty ARO EOMBION 9 ciccisces: 75 1 
ROCERORE  sisicis scan se tiasc% $829 $100 , : : Other Prop. Dam. & Coll. 18,689 2,569 
Group A. & H........... 6,937 2,377 (All bonds amortized. Stocks at book value, which is less Water Damage ......... 3,636 923 
iabili 5 88 rhet value f ruvitios 7 value ; : 
fu lie Otis wise hots ‘aeai2 14921 than market value. If all securities were valued at market, POTKRs cociccrvace $1,871,454 $662,208 
Workmen’s Compensation 276,904 113,010 assets and surplus each would be increased $709,731.63) 
G1BSS ecccncccsscvcevcees 6,431 2,110 Massachusetts Bonding 
Burglary and Theft ...... 3,323 210 ASSETS ROCIDENE V. sin cones cece se $22,899 $6,836 
Auto Property Damage. 72,521 33,452 Clicdia: ‘ti: Diiien Ripaliie yc ost vied sos 18,244 14,355 
Auto Collision ......... 36,535 15,718 Ja Me DARKS cc cccvcverseences RIBS Ria i6i8 iia. '0'4: si 4 Sate tiv bo: s er euiereiets $ 9,117,744.53 Auto L iability et eee 147,003 47,248 
Other Prop. Dam. & Coll. 4,033 855 4 : Government notes and certificates ..........0.e0ceeeeeeees 17,498,562.13 Liability Other Than Auto 61,544 Lr 
rn ot U. S. Government bonds ....... 27,106,996.58 Soames Compesion ee 
262 Government bonds ...........ceeee eee e se eeee eect eeeeeeee 106,996. "364 
MOPAR. vas sseaesve $609,778 $262,641 RI re ceil cayare int sola merbesigis cules 602,415.86 a ee Te 
Harleysville Mutual Casualty Public utility: and other bonds «é o50s0ic06o0:000-00resereocowsln cers 2,765,525.74 NRIGAR.. seater eee 6,70 oo 
Auto Liability .......... $161,642 $57,237 RO: ase ceribiady ta RARin RR en Wesh xh iusias ¢seaeouetratins 4,342,792.56 wees sad Te...--. eae ys 
ility Tha ‘ ae 7 . ‘ ms uto Proper am erect x 27, 
co tae * tonneau 67,681 28,897 First mortgage loans on real CStALE eee reece eee ee esse ee eee eens 765,792.16 hares Collision ve ate 648 100 
Other Prop. Dam. & Coll. BIB: aucehaes ones estate (including company buildings) ..................000- 1,957,378.24. Other Prop. Dam. & Coll. 7,226 3,150 
——__-  —__ _— remiums in transmission ...........eeesee- a seara ie oars Co ieisar aie ork 3,031,837.44 ~ $931,608 
2 Lge eee ere cecce ’ pedty 
SERNA oe sctnews $250,501 $86,134 Accrued interest and other assets ...........eccccececccececcees 229,441.27 _— sia 
Hartford Accident & Indemnity = <PeDE A ee Massachusetts Indemnity 
ACUMERE. ccossscsccarcn’s $55,007 $15,492 Total admitted assets. ..........0.00000000+++ $67,418,486.51 Accident—Health ....... $4,630 $3,393 
a girastae series ,030 a Non-canc. A. & H.......%. 34,168 15,319 
SO IA. EE Blive os00:0 05:00 12,388 ,209 1 "OC ————_ ~—_—_ 
fue Liability .......... 749,533 269,127 ee TABILITIES POPAG vise crveres $38,798 $18,712 
Liability Other Than Auto 356,651 64,901 Reserve for losses and adjusting expenses ............0.0.e00000e $31,969,429.00. 
Workmen’s Compensation 1,670,196 750,507 Reserve for wnearmed Premigws 0c o.ss.c665ssis ise vacee dees seuieev a 15,959,650.00 Massachusetts Mutual Life 
ea eee 3,139 18,448 Reserve for taxes, expenses and tfolio fluctuations 3 462.1 4.13 Group A; ele. s cs cenes $1,19 $63 
NG. sccxduen scbasesed 81,122 1.176 os axes, expenses and portiolio fluctuations............. 3,462, 134.1: . Bee 
URES oo vnvconceccnsn. 27°947 16,067 Reserve for dividends to policyholders ............00e0ceceeeeees 5,027,273.38 POTALc oc cavcecs vc $1,198 $63 
Burglary and Theft...... 171,119 90,444 . . 
ee es eeas’”” aes “usa Reserve for contingencies .........0....++. Vales oisisieueays 1,000,000.00 iiaiiiicis tina, Wiis 
Auto Collision .......-;. 20,814 8,684 gan eae ee kei eeseen 5,704 $5,862 
Other Prop. Dam. & Coll. 38,663 5,833 Total Liabilities: and! Teserves. .0)..6 0s 0seocccssecssavendas $57,418,486.51 ee 95.802 
aren ae 7 THES bt ees 6 hae 8 “x Cee ee eee Cie a ee PEP Peis <6 cv wwen vice 15,704 3,004 
TOTAL............ $3,539,386 $1,387,485 Net surplus .. -+++++ 10,000,000.00 Tore $ 
Massachusetts Protective Association ; 
Hartford Live Stock MUN obs ne ew ease ee se AC ee $67,418,486.51 Accident—Health ....... 5,448 $4,817 
Ewe: Sk sccissvenccss $1,133 $575 _ ‘ Non-canc, A. |: Geer 233°507 88,44 
a pe) ples cate Paid for Losses and Returned to Policyholders in Cash Dividends eRaBIaee. eOaaES 
POVAG io sccckavces $1,133 $575 Since Organization Over Two Hundred Seventy-Three Million Dollars TOTAL..... +--+. $228,955 ala a 
Hartford es ec 5 . i Medical Protective = 
Boiler and Machinery. . $321,638 $87,577 Securities carried at $3,197,345.99 in the above statement are deposited as required by law. Liability Other Than Auto $12,996 $2,187 
eee $321,638 $87,577 L b oy ee .. $12,996 $2,187 
Home Indemnity um ermens eet Merchants ees 7 
POOOD: 5 55 san kewe sh ven 054 $1,638 DEINOEE | oa bine aa coer are 5 ey 
Aston: TARDINEF ..65 065008 169,388 74,490 MUTUAL CASUALTY COMPANY Atte LAGBUHY 6606 sc:0e us 290,987 73,11" 
Liability Other Than Auto 80,255 14,553 James S. Kemper, Chairman Liability Other Than Auto 4,023 : 
Workmen’s Compensation 37,713 4,162 H.C z ss DUNEE- GQ ocakceecrcancese — * ee 
bad Rater eee aii 7°534 3,532 - G. Kemper, President : OD. i eter sx nr nniios ses 1,641 431 
Surety ..ccccceesscesees 5,866 29 Home Office: Mutual Insurance Building, Chicago 40 Burglary and i eee 3,643 
OT rere 8,612 3,378 Operating in New York State Other Prop. Dam. & Coll. 34 iy 
Burglary and Theft...... 33,374 12,239 as (American) Lumbermens Mutual Casualty Company of Mlinois —_—_— ARR 
Auto Property Damage... 70,569 33,008 POPAI cc .2seactex ~ $300,355 ’ 
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“Other i han Auto 





Net Losses 
Paid 





Metropolitan Casualty 


Liability y “Other Than Auto 


$6,823 
13,297 
15,808 

8,730 





Metropolitan a 


$78,606 


$201,436 

124,118 
1,766,720 
12,262 





2,104,536 


$1,560 
68,399 








Mutual Boiler of Boston 
Boiler and Machinery.... 5 


$69,959 


$32,037 





$32,037 


National Accident & we of Philadelphia 


$128,157 





National Comey 





Liability “Other Than Auto 





Auto Property Damage... 


$128,157 


$106,679 





National Grange wane Liability 


Li ability. Other Than Auto 
Auto Property Damage... 


$139,917 


$6,828 


3,655 
3,349 





Liability Other Than Auto 
Workmen’ s Compensation. 


re ? Mls 8 wo “as 


$13,832 


$10,294 





Union Indemnity 
y $427. $ 
Liability Other Than Auto 


Auto Property Damage... 


$164,879 





New Amsterdam oa 


Vorkm: len’s Compensation. 


2 
3,150 





a England Cen 


y iy Other Than Auto 
en’s Compensation. 


$540,013 





bile” Manufacturers Casualty 


y Bs. Than Auto 
n’s eo ‘f ‘a 1659 
252 


$3,871 


$176,926 


38,808 


3,180,225 


1,550 
12,668 
7,446 





$3,417,623 





Woies Zot Than Auto 


Pacific Mutual Life ¥ 


North American een’ 


Accident—Health Patrons Mutual Casualty 
7? 


North American Casualty & ae tga 
$ 





North American iite Peerless Casualty 





Norwich Union Indemnity 


Liability “Other Than Auto 
Workmen’s Compensation. 
Auto Property Damage... 








Pennsylvania Manufacturers Ass 


Fos Threshermen & sia 
Boiler cal Machinery. 
Auto Property Damage 





Phoenix Indemnity 
Liability Other Loswooth 


Auto ke cha Damage... 














PACIFIC EMPLOYERS 
INSURANCE COMPANY 


FINANCIAL STATEMENT, DECEMBER 31, 1946 


Cash in Banks and on Hand 
Premiums in Course of Collection (under 90 days) 
J. S. Government Bonds. PS are eh tee eee eae 
Other Bonds and Stocks..........-..0ccccecccccuccccccce. 
Real Estate—Home Office 
Accrued Interest 
Due from Reinsurance Companies and Other Assets....... 
Post-War Tax Credit 

Rotel Admitted Aseets..........0 cei ccccccccscsss SIGIR IDA 


LIABILITIES, RESERVES, CAPITAL AND SURPLUS 


Legal Reserve for Outstanding Losses and Loss Expense..$ 
Reserve for Unearned Premiums 
Commissions Accrued on 


Premiums in Course of Collection 
Other Liabilities 
Reserve for Policyholders’ 

Total Liabilities 


vholders’ Dividends Yeclared and ; Unpaid : 
ee Te re er Poe ere erty ee tree $14,488, 329.78 


Poa to Papin EEE esau 


Total Liabilities, Capital and Surplus........ $16,813,125.29 


Bonds and stocks owned are valued in accordance with requirements of California 
State Department and 
securities carried at $8, 856, 508.83 in preoe statement are dona as prec ; low. 
1946 market quotations for all bonds and _ stocks 
this Company’s total admitted assets would be increased to $16,988,844.60 and 
surplus to policyholders would be increased to $2,500,514.82. 


NEWARK OFFICE: 


On the basis of December 31st, 


18 CLINTON ST. 
LOS ANGELES, CALIF, 























Provident Life & Frye 





Accident—Health ....... 4,041 $11,778 

oS 2 See 103" 708 29,786 

Non-canc,. A. & H....... 486 ; 
"RONG Bbtéi ec caniaewes $158,235 $41,564 

: se of America 

Geouw A. & Bicscscccass $850,579 $448,774 
Fiiiy | Ser $850,579 $448,774 


Public Service Mutual 





Auto Liability .......... $35,337 $15,880 
Liability Other Than Auto 21,300 5,360 
Workmen’s Compensation. 95,575 53,842 
Auto Property Damage... 16,609 7,456 
Other Prop. Dam. & Coll. 383 1,533 
PAPE Wis cécaeaiweaste $169,204 $84, 071 
Royal Indemnity 
BEGUONE. A i vee ccceunendes $34,804 $16,919 
ED. “cenc dun wae adasaes 12,568 2,083 
we, et | Sere 2,326 603 
Auto Liability .......... 339,413 197,359 
Liability Other Than Auto 175,571 $1,127 
Workmen's Compensation. 561,763 443,242 
RMON once kcuwaseeecs 25,251 1,414 
eT RE Oe er er 15,377 671 
WN ie igh x wean ae deck 20,960 6,266 
Burglary and Theft...... 98,470 31,469 
Boiler and Machinery.... 24,997 $1,719 
Auto Property Damage... 128,538 76,114 
Auto Collision ...<ssesss 4,495 999 
Other Prop. Dam. & Coll. 19,484 2,931 
MONEAD bon cedaae $1,464,017 $824,574 
Saint Paul-Mercury Indemnity 
ye a eareery $3,233 $7,147 
Auto GA0RURy «ne occas: ) 19,925 
Liability Other Than Auto 9,002 
Workmen’s Compensation. 42,507 
MMO” accwcdeatucunss 1,172 
SUE ig cccieacacaewen'vaus —257 
EE hoes eaten dana 1,395 
Burglary and Theft...... 7,762 
Auto Property Damage... 16,663 
Auto Collision .......... 167 
Other Prop. Dam. & Coll. 720 
ORE bled ccna ees $307,268 $106,203 
Seaboard Surety 
Workmen’s Compensation. SIG Bo evacac 
BeOS = ci. neveusnaagenes 11,275 505 
CE -acndvckndsonsasess 34,771 —1,223 
Burglary and Theft...... 802 683 
Other Prop. Dam. & Coll. 1,894 
vii) re $50,836 —$35 
Seacoast Fisherman’s Mutual Liability 
Workmen’s Compensation. $16,349 $9,558 
WOND Bbetacckecne cus $16,349 $9, 558 
Security Mutual Guay 
Rats TAR a's a aca ees $11,374 $4,087 
Liability Other Than Auto 9,653 115 
Workmen’s Compensation. 103,257 82,914 
Burglary and Theft...... 1 
Soiler and Machinery... . 182 re 
Auto Property Damage... 2,235 164 
Other Prop. Dam, & Coll. 4 anes 
TOE ME ks ccecasces $126,706 $87,280 
Security Mutual Life 
Accident—-Health ....... $18,673 $4,580 
Ge A: OE Mies6 cesses 326 ee 
BUGRONE 6x0 02st ccdcaness 16,624 4,720 
WORE ADicécecescans $35,623 $9,300 
Selected Risks Indemnity 
Auto Liability .......... $587,607 $210,630 
Liability Other Than Auto 15,886 3,255 
Workmen’s Compensation. 476,365 130,320 
Auto Property Damage... 263,154 152,265 
Auto Collision .......... 181,049 86,429 
Other Prop. Dam, & Coll. 4,63* 1,074 
ys 7, | ra $1, 528,695 $583,973 
Service Casualty 
i eo) re |. ee Bre 
Other Prop. Dam. & Coll. 22 
ROPE Maes cuneaaces i See 
Shelby Mutual come 
Age op cccaneaaesues Wackenaad 
Liability Other Than Auto » arata 
ES ee Baye 21,956 10,457 
Burglary and Theft...... 17 
Other Prop. Dam, & Coll. 1 mere 
yl 7 1 reer er $21,988 $10,457 


Standard Accident 


POG osc cawenncadaase $14,304 
MEG gc eeka cee tae cee 2,403 
Geeta A. & Wisc cccccses 21,114 
lie ARES ok ccc nace 172,290 


Liability Other Than Auto 87,319 
Workmen’s Compensation. 300,164 





WE a wane sndn edness 23,344 
SEE aceenecdcntcuc dns 87.078 - 
Gr ail ebevkbandisveanns 8,365 
Burglary and Theft...... 23,805 
Auto Property Damage... 68,204 
Auto Collision .......... 12,573 
Other Prop. Dam. & Coll. 9,128 

COUPAD Recs cvxcees $830,091 $210,026 

Standard Surety & be Dd 

RAE 5 condecaxcecedss $305 
RIGO awadvcendaad staat +07 eae 
pe ae 87,558 33,064 
Liability Other Than Auto 47,962 7,227 
Workmen’s Compensation. 91,813 34,053 
esr 2,248 32 
PEN deb cceeece ca hemes 2,196 1,670 
Geena vsanccateveceusd 7,920 3,670 
Burglary and Theft...... 22,153 19,124 


(Continued on Page 46) 
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PLAN CONFERENCE MEETING: 





H. & A. Underwriters to Meet at 
Omaha, May 26-29; Nebraska Com- 
missioner to Speak 
Plans for the forty-sixth annual meet- 
Health & Accident Under- 
writers Conference in Omaha, Neb., 
May 26 to May 29, are rapidly being 
completed. A record breaking attendance 
is expected when the meeting convenes 
at the Hotel Paxton, according to Con- 
vention Chairman S. C. Carroll of the 
Mutual Benefit Health & Accident Asso- 

ciation. 

The highlight of the 
program will be the annual golf tourna- 
ment to be played at Lincoln, Neb., on 
Monday, May 26. Other “Lincoln Day” 
features of the program, including spe- 
cial entertainment and a golf dinner, are 
being planned by Golf Chairman T. E. 
Gillaspie of the Woodmen Accident Co. 

The meeting will open Tuesday morn- 
ing, May 27, with addresses of welcome 
by Mayor C. W. Leeman, of Omaha, and 
Insurance Commissioner of Nebraska, 
Bernard R. Stone, followed by the 
president’s address, delivered by E. A. 
McCord of the Illinois Mutual Casualty 


ing of the 


entertainment 


Co. The annual reports of General 
Counsel C. C. Fraizer and Managing Di- 
rector Harold R. Gordon will conclude 


the first morning session. An executive 
session is scheduled for the Tuesday af- 
ternoon meeting. 

\ general business slated 
for Wednesday morning, May 28, and 
agency management problems will oc- 
cupy the afternoon portion of the meet- 
ing. Wednesday evening the annual ban- 
quet will be held in the grand ballroom 
of the Paxton. 

Thursday morning, May 29, will open 
with another executive session to be fol- 
lowed by the election of officers for the 
coming year. The meeting will adjourn 
on Thursday noon. 

A special train for the benefit of mem- 
bers and guests leaving Chicago has 
been secured and will leave Chicago via 
the Milwaukee Road on Sunday noon, 
May 25, arriving in Omaha that evening. 


session is 





Hanna Joins Staff of 
H. & A. Conference 


John P. Hanna has been appointed 
to the staff of the Health & Accident 
Underwriters Conference to assist in 
legal and insurance department activi- 
ties. 

Mr. Hanna is a graduate of DePauw 
University, Greencastle, Ind., with an 
A. B. degree and has a LL. D. degree 
from Northwestern Law School, Chi- 
cago. A lieutenant in the Navy, his four 
years’ service included assignments as 
a sound and radar officer on a destroyer, 
executive officer and the commanding 
officer of a minesweeper. While attend- 
ing law school, Mr. Hanna worked part 
time with the Legal Aid Bureau in 
Chicago. 





WOMEN TO HEAR H. R. GORDON 


Harlod R. Gordon, managing director, 
Health & Accident Underwriters Con- 
ference, will speak on “Accident, Sick- 
ness and Hospitalization Insurance for 
Business Women” at the March meeting 
of the Insurance Distaff Executives As- 
sociation of Chicago. 


COLONEL LYNCH TO SPEAK 


Colonel William Lynch of the Hart- 
ford Steam Boiler & Inspection Co. will 
be the featured speaker at the meeting 
of the Brooklyn Insurance Brokers 
\ssociation at the Old Clarenden Res- 
taurant, April 2. Luncheon will be at 12, 
with a short business session to follow. 


CONTINENTAL BREAKS RECORDS 





its A. & H. Production for First Two 

Months $5,188,780 or 29.3% Ahead 

of 1945 Period 

Continental Casualty’s A. & H. de- 
partment, under the leadership of J. M. 
Smith, vice president, has broken all 
old production records for the first two 
months of 1947, its score card showing 
$5,188,780 in net premiums written for 
a gain of $1,174,856 or 29.3% compared 
with January and February production 
of 1945. This healthy growth is felt to 
be all the more impressive in compari- 
son with Continental’s A. & H. increase 
ior the first three months of last year 
which was $1,136,833. 

Every division of its A. & H. depart- 
ment, namely, disability, railroad, com- 
mercial, group, special risks, interme- 
diate, non-can. accident, aviation and 
wholesale individually had an increase 
of its own and participated substantially 
in the combined increase for the first 
two months of this year. 


Walter Canner’s New Post 

Walter W. Canner, well known in 
both life and A. & H. production circles 
of Greater New York, will become as- 
sociated with Connecticut General Life 
on April 1 as a member of the field 
managerial staff at the 80 John Street 
branch office. C. W. Sabin, manager of 
that branch, announces that Mr. Canner 
will handle brokerage contacts for all 
lines written by the company. 


New Mexico A. & H. Ass’n 
Is Now Being Organized 


First steps toward organization of 
a New Mexico Association of Accident 
& Health Underwriters were taken 
March 17 at a meeting at the Hilton 
Hotel, Albuquerque, attended by Na- 
tional Association President R. B. Smith, 
Great Northern Life, Oklahoma City, 
and Second Vice President Eugene 
Gregory, Business Men’s_ Assurarice, 
Denver, Temporary officers were named 
and plans made for a charter meeting 
and election of permanent officers. 

Leaders in the organization meeting 
included Jim Stanley, Massachusetts 
Protective; Robert Tinnin, Occidental 
Life; Robert Conway, State Farm; E. 
B. Shockey, Mutual Benefit H. & A,, 
and O. K. Johnson, B. M. A. and presi- 
dent of the New Mexico Life Under- 
writers. 





KANSAS SHORT COURSE 
Tentative dates for the annual fire and 
casualty short course of the Kansas As- 
sociation of Insurance Agents has been 
set for September 3-5 at the University 
of Kansas, Lawrence. 








may be added. 
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Revived Burglary Ass’n to 
Install Officers April 8 


formal dinner meeting and 
the revived 


The 
installation of 
Burglary and Glass Insurance Club of 


first 
officers of 


New York will be held April 8 at 
Fraunces Tavern, Broad and Pearl Sts., 
New York. After several preliminary 


meetings in the past few months, this 
organization is off to a splendid start as 
an active and constructive force under 
the leadership of Walter Costello, Royal 
Indemnity. Elected president on March 
14, Mr. Costello held a similar post in 
the old association which was active be- 
fore the war. 

Mr. Costello’s official family consists 
of James A. Murphy, Manufacturers’ 
Casualty, vice president on arrange- 
ments; Frank Schoner, Yorkshire In- 
demnity, educational vice president; 
John Mylod, Massachusetts Bonding, 
membership vice president; Ethel Cor- 
bett, National Bureau of C. & S. Under- 
writers, secretary; Frank Peterson, At- 
lantic Mutual Indemnity, treasurer, and 
Thomas Crowe, Bankers Indemnity, 
assistant treasurer. 

In addition to the officers the new 
executive committee consists of two past 
presidents of the old association: Elmer 
L. Randall, Travelers’ 55 John St. 
branch, and W., J. Fasbender, Preferred 
Accident; also the following who were 
elected to the committee as floor mem- 
bers: James Kelleher, Aetna Casualty & 
Surety; Frank J. Spearman, Employers 
Mutual of Wausau; J. R. Mainzer, Lon- 
don & Lancashire Indemnity; Robert L. 
Crossley, Loyalty Group; Wm. Mc- 
Carthy, Hartford Accident, and Edward 
Smith, Travelers. 

Membership of the revived club now 
stands at 120 and all those who join by 
April 8 will still be considered as charter 
members. 


A Broker's Dream 


The Preferred’s 60th Anniversary Disability Policy for 
you to submit to your best clients—covers from first day, 
both accident and health—for life on accident and two 
years’ benefits on health. Obtain details of coverage which 


This is easy to sell if well presented. Rates attractive. 
Sales data available at our office. 


Lhe Houghton Gyency, Ine. 


METROPOLITAN GENERAL AGENTS 
The Prefered Accident Insurance Company f NY. 
116 JOHN STREET, NEW YORK 7, N. Y. ¢ BEEKMAN 3-2404 
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Hale, Swett, Van Orman 
Bankers’ Secretaries 


SIX PROMOTIONS ARE MADE 





Wunner Assistant Treasurer; Bowman 
and Clymer Are Appointed 
Assistant Secretaries 

Following the annual meeting of the 
board of directors of the Bankers In- 
demnity of Newark, N. J., March 235, 
President Harold P. Jackson announced 
that E. Scott Hale has been elected sec- 
retary of the company. Mr. Hale is also 
assistant secretary of the American In- 
surance Co., parent company of the 
group. 

Also named secretaries were Joseph 
A. Swett and Wayne Van Orman, both 
of whom were formerly assistant. sec- 
retaries. William H. Wunner was elected 
assistant treasurer and also retains his 
title of assistant secretary. <A. FE. Bow- 
man and C. E. Clymer, previously un- 
titled, were elevated to assistant secre- 
taries. 

Careers of Those Promoted 

Joining the American Insurance Co. in 
1940 as loss department manager, Mr. 
Hale was elected assistant secretary in 
1941, and now becomes an officer of the 
Bankers as well. 

Mr. Swett came to the Bankers in 
1932 as assistant manager of the auto- 
mobile underwriting department. He 
was elected assistant secretary in 1937. 
Mr. Van Orman has been with the or- 
ganization since 1942. 

Since joining the Bankers in 1934 Mr. 
Wunner has been assistant secretary 
Mr. Bowman’s first position with the 
company in 1930 was as head of the 
burglary and glass underwriting depart- 
ment. Mr. Clymer has been superinten- 
dent of the statistical department since 
coming to the company in 1929. 





Bankers Indemnity Had 
1946 Premiums of $8,185,910 


At the annual meeting of stoc\hold- 
ers, Bankers Indemnity of wark, 
President Harold P. Jackson reported 
that total premium writings of the com- 
pany increased by $2,161,179 to °3,188,- 


910 during the year 1946. At tlic year 
end the unearned premium reser\e was 
$4,069,271, an increase of $1,086,.'/4. 
Investment income for the ye r was 
$366,745. A statutory underwritin loss 


of $176,340 was experienced. ie com- 
pany paid dividends of $140,000 _De- 
preciation in convention value ©! iM 
vested assets of $532,718 was ¢! rged 

nic 


to voluntary contingent reserve ‘1! 
stood at $2,012,164 at year end. | pital 
and surplus were each $1,000,000 | @ 
Assets at Dec. 31, 1946 wer $13,- 
564,353, an increase of $1,286,657 


, APPOINT J. C. ROSCHER 
Business’ Men’s Assurance ha a? 





pointed John C. Roscher district ‘an: 
ager of its Pittsburgh office. He 
the company in March, 1943. 
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Lang, Tarbell and Davis 
Size Up Ins. Statistics 


VEIL OF MYSTERY LIFTED 


Tell American Marketing Ass’n at 
Luncheon How Marketing of an 
Intangible Is Handled 


Some of the veil of mystery which 
surrounds insurance statistics was lifted 
last Tiursday at a luncheon meeting of 
\merican Marketing Association when 
Krank Lang, assistant research director 
of the Association of Casualty & Surety 
Exectiives, presented his own views on 


the subject and introduced as guest 
speakers Thomas F. Tarbell, casualty 
actuary, Travelers, and Shelby C. Davis, 
Deputy Superintendent, New York In- 
surance Department. The gathering pro- 
vided an excellent opportunity for an 
exchange of ideas and statistical meth- 


ods common to both the insurance and 
marketing fields, and the luncheon par- 
ticipants made the most of it. Highspots 
were touched upon in The Eastern 
Underwriter’s issue of March 21. 

Frank Lang, as presiding officer, set 
the pace for the discussion when he 
said that insurance statistics, a subject 
that has been much discussed by ex- 
perts in the field, is little understood 
by outsiders. In fact, one of the greatest 
handicaps under which the insurance 
business labors is the general lack of 
knowledge and understanding on the 
part of the public regarding it. Refer- 
ring to “a certain mysticism about in- 
surance, and particularly the profession 
of the actuary or statistician,” Mr. Lang 
said that only in recent years has there 
been some effort made to remove this 
atmosphere from the insurance business. 


Security Is Our Product 

Among the important points covered 
by Mr. Lang were (1) people forget that 
insurance is essentially a service indus- 
try whose product is security—which 
has a universal appeal as much in de- 
pression as in boom times; (2) but 
security is an “if” proposition, i.e., one 
receives protection if he needs it and 
when he needs it; (3) important point 
to remember is that cost of protection 
offered by insurance is not in any way 
fixed or predictable like that of a manu- 
factured product and cannot be deter- 
mined even if the number of buyers 
could be approximated. 

Citing figures to prove his point that 
insurance is an important stabilizing 
force in our economic system, Mr. Lang 
said that the assets of insurance com- 
panies in all lines amounted to $55 bil- 
lion in 1945, and that the services of 
more than 600,000 men and women are 
required (1940 estimate) so that insur- 
ance may properly perform its impor- 
tant services to individuals and indus- 
tries 

Paving the way for Mr. Tarbell’s talk 
Mr. Lang referred to statistics as the 
basis of all insurance operations and 
said that “insurance has probably for 
years kept closer watch of figures than 
any other industry.” 


Insurance Cos. Market an Intangible 
Thomas F. Tarbell, introduced as an 


outs\ending casualty insurance actuary 
Who has been with the Travelers for 
the : ast twenty years, discussed “Insur- 


anc: Statistics as an Untapped Source 


ot ‘'arket Research.” He explained at 
the outset that insurance companies are 


in business of marketing a product, 
but ) intangible rather than a tangible 
Provact. “We are selling certain serv- 


ices, and while we primarily act as a 
clearing house for distribution of losses, 
Our service also involves the prevention 
Ol ‘esses and relief from care, annoy- 
ance and trouble,” said Mr. Tarbell. 


“ing and servicing were then 
‘ouc'ed upon by the speaker. After 
no that most of the companies 


“perite through agents (although much 


or e business produced by mutual 
Companies is solicited direct), Mr. Tar- 
bell iid: “Life insurance companies are 
more interested in development of busi- 
hess through statistical research than 


casualty and fire companies. As a rule, 
a life insurance agent represents a 
single company and the companies, in- 
terested in development of his business, 
assist him in every way possible. 

“In the casualty and fire fields the 
situation is somewhat different. While 
companies are interested in the general 
development of insurance coverages, the 
agency situation is somewhat different 
in that casualty and fire insurance 
agents usually represent a number of 
companies and, in consequence, the de- 
velopment of business by the individual 
company involves competitive elements. 
The individual companies strive to ob- 
tain agency representation or a greater 
proportion of the business available, 
particularly in locations offering the 
best production prospects. 

As to types of insurance statistics 
available, Mr. Tarbell grouped them as 
(1) internal—for the individual com- 
pany’s use, and (2) external—for meet- 
ing certain requirements of governmen- 
tal authorities or for consolidation with 
like statistics of other companies for 
research purposes or, in the case of 
casualty and fire insurance, for deter- 
mining the price of the product. 

Mr. Tarbell’s general conclusion was 
that life insurance statistics are prob- 
ably of greater value than casualty and 
fire insurance statistics in marketing 
research. 

Highspots of the talk by Shelby C. 
Davis, which was well received, were 
presented in these columns last week. 


GENERAL RE. ASSETS RISE 


Both Companies in Group Also Report 
Increases in Claim Reserves; Net 
Premium Volume Greater 
Year-end statements of the corpora- 
tions comprising the General Reinsur- 
ance Group disclose an increase in total 
admitted assets for the General Re- 
insurance Corp. of $2,165,381 and $1,449,- 
105 for the North Star Reinsurance 
Corp. United States Government bonds 
and cash holdings of General Re. totaled 
$24,941,875 and constituted 60.3% of its 
investments. North Star’s government 
holdings and cash amounted to $6,717,086, 

or 71.4% of total investments. 

Both companies in the group showed a 
healthy increase in net premiums written 
in 1946. The General Re. wrote $12,- 
216,068 compared with $10,495,975 the 
previous year, while the North Star in- 
creased its written business from $3,647,- 
467 in 1945 to $6,182,103 last year. 

Reserves for claims and claim expenses 
of the General Re. amounted to $16,243- 
453, an increase from the prior year 
of $2,772,616, while the correpsonding 
reserves for North Star were $1,225,974, 
an increase from the prior year of $246,- 
008. Reserves for unearned premiums of 
both companies went up sharply, the 
increase for the General Re. being $1,- 
989,763 and for the North Star $1,854,635. 

Voluntary reserve of the General Re. 
stood at $4,404,525 at the year end. 
Capital was $5,000,000 and surplus $10,- 








high principles. 








In a business which sells 
no tangible commodity, the human 
element is paramount. GENERAL 
ACCIDENT and POTOMAC and their 
respective producers are bound 
together by a common belief in 


the importance of character and 
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000,000 representing no change from 
the prior year. Policyholders’ surplus 
amounted to $19,404,525, a decrease from 
the prior year of $2,271,825, reflecting 
a reduction of the voluntary reserve in 
that amount. 

Voluntary reserve of $450,507 which 
was included in the North Star state- 
ment last year, does not appear this 


year. Capital was $1,000,000 while sur- 
plus at $2,087,090 showed a _ reduction 


from the prior year of $412,909, Surplus 
to policyholders was $3,087,090. 


General Transportation’s 
Assets Up to $7,560,021 


Reflecting its 1946 progress, the Gen- 
eral Transportation Casualty & Surety 
of New York, a participating stock com- 
total 
the year-end of $7,560,021 representing an 
increase of $1,498,253 over the 1945 total 
Principal asset items in the 1946 state- 
ment of this company are: Government 
bonds, $5,440,720; cash on hand and in 
banks, $1,556,866, and premiums in course 
of collection, not over ninety days due, 
$543,698. 

Indicative of the growth of its busi 
ness last year, the reserve set up by 
General Transportation for unearned 
premiums was $906,314 compared with 
$636,000 at the close of 1945. Reserve for 
losses and loss expense amounted to #,- 
801,592, and reserve for all other liabili- 
ties, $463,291. 

Capital paid-up of General Transporta- 
tion is shown in the statement at $800,- 
000 and surplus at $588,822 which makes 
a surplus to policyholders of $1,388,822. 
Figured on the basis of market value of 
securities, the policyholders’ surplus 
would be $1,407,251. 

Current dividend rates of the com- 
pany are as follows: Automobile, 124%; 
garage liability, 12!4%; compensation, 
15%; all other liability, 20%. 


pany, showed admitted assets at 


Travelers Promotions 
(Continued from Page 36) 


1937, he was advanced to assistant man- 
ager. 

In May 1941, he transferred to Hous- 
ton as associate manager and was made 
manager of that branch in June 1944. 
He will begin his duties at the home 
office late next month. 

Mr. Helms is a graduate of Butler 
University and the Detroit College of 
Law. He has been admitted to the 
practice of law in Michigan and Con- 
necticut. He joined the Travelers in 


July, 1928. 
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Greater New York Safety Council Is 
Holding Annual Safety Convention 


Panels on Many Phases of Safety—in Homes, Schools, Indus- 


try, on Highways and Seas; President Jones Looks 
Forward to “The Job Ahead” 


With an advance registration indicat- 
ing an attendance above 7,000, scores ot 
exhibits and panel sessions covering all 
phases of safety in homes, on the high- 
ways, in schools, in industry and busi- 
ness and on the seas, the seventeenth 
annual Safety Convention and Exposi- 
tion, sponsored by the Greater New 
York Safety Council, is being held this 
week at the Pennsylvania Hotel, New 
York City, running March 25-28. 

As is customary, insurance has a 
strong representation at this conven- 
tion and plays a prominent part in all its 
activities, many insurance men and 
women leading and speaking on the 
panel sessions. 

Frank L. Jones, former vice president 
of the Equitable Society, long president 
of the council, presided over the ban- 
quet, Thursday evening, March 27. He 
referred to his annual report, “Hazards 
and Horizons” (reviewed editorially in 
last week’s issue of The Eastern Under- 
writer), copies of which were presented 
to every attendant. 

“The Job Ahead” 

Future activities and aspirations of 
the council are set forth in a brief fore- 
word to the program, “The Job Ahead.” 
It is signed by Mr. Jones as president 
and William KF. Brown, chairman, con- 
vention executive committee. It Says: 

‘The job ahead of us in 1947 we tackle 
with cheerful and optimistic determina- 
tion; it is the same job we have per- 


formed together for the past sixteen 
years 
“We cannot count our successes— 


those who are alive and physically un- 
impaired because of our efforts—but we 
know them to be many; we know that 
the inevitable product of a safe man- 
agement, a sate environment, a safe 
machine and a safe man is safety. We 
can count only our failures, those lives, 
limbs and eyes we have failed to save, 
and they are still too many. 

“Our job is to continue, unrelentingly, 
to wage our war of conservation.” 

Dr. Cutter Is Toastmaster 

Dr. Walter A. Cutter of the Center for 
Insurance Safety Education, New York 
University was toastmaster at the ban- 
quet and Charles A. Kirk, executive vice 
president, International Business Ma- 
chines, was the chief speaker. His sub- 
ject was: “The Right To Be Safe.” 

Insurance men and women serving as 
chairmen or session arrangers of the sev- 
eral panels, are the following: 

Chairmen and Arrangers 
Kdward C. Jacobs, American Mutual 








Aetna Driverometer Gets 


First Public Showing 

The Aetna Driverometer, a new safe 
driving test developed by the Aetna Life 
Affiliated Cos., was given its first public 
showing at the Safety Convention and 
Exposition of the Greater New York 
Safety Council in New York City this 


week. It drew a throng of interested 
spectators. 
The Driverometer, by means of a 


motion picture screen, gives drivers a 
“road test” covering such points as the 
speed with which they react to danger, 
their ability to distinguish colors, the 
acuteness of their hearing, their ability 
to estimate speeds of other cars, and 
the amount of attention they pay to 
the road ahead. The Driverometer will 
be exhibited by the Aetna at large con- 
ventions and other gatherings through- 
out the country. 

In addition to Aetna, insurance ex- 
hibitors are Metropolitan Life Insurance 
Co. and State Insurance Fund. 








Liability; William C. Crager, Eagle- 
Globe-Royal Indemnity Cos.; Colin H. 
MacLeod, Fidelity & Casualty Co.; 
Charles R. Fuller, Liberty Mutual; 
Ralph J. Crosby, Marsh & McLennan; 
John V. Grimaldi, National Conserva- 
tion Bureau; Ellen D. McKeon, Ameri- 
can Mutual Liability; Lee R. Barber, 
Fidelity & Casualty; B. H. Self, Travel- 
ers* Dr; Cutter; M. J. Pitre; £..a& C.; 
Kathleen Devine, Metropolitan Life; H. 
W. Heinrich, Travelers; Edward R. 
Granniss, Eagle-Globe-Royal Indemnity 
Cos.; A. E. Walker, Travelers; Thomas 
N. Boate, National Conservation Bu- 
reau; Dr. Herbert H. Stack, Center for 
Safety Education. 


Speakers on Panel 


Among the panel speakers are the fol- 
lowing: 

Mr. Granniss, Stephen Comeau, Amer- 
ican Mutual Liability; Dr. Matthew M. 
Braidech and T. Alfred Fleming, Na- 
tional Board of Fire Underwriters; 
Donald G. Vaughan, Aetna C. & S.; H. 
O. Daggett, Standard Accident; Everett 
A. Roberts, American Mutual Liability; 
Milton D. Kramer, Center for Safety 
Education; Mr. Grimaldi; Dr. Winslow 
S. Edgerly, Equitable Society; Albert F. 
Walker, Travelers; Margaret Sinnott, 
RO ON, Metropolitan Life. 


Also, Robert Clair, Liberty Mutual; 





Underwood & Underwood 
FRANK L. JONES 


Dr. Cutter and Messrs. Grannis and 
Crosby; George Whelpley, Aetna C. & 
S.; Henry Kk. Evans, National Conserva- 
tion Bureau; Donald Cameron, and C. 
W. Nickerson, Liberty Mutual; Charles 
Mills, Employers’ Liability; Robert 
Ruesch, F. & C.; Captain Edward F. 
Curren, Underwriters Rating Board, Al- 
bany; Dr. Stack; Dr. Lydia G. Giberson, 
Metropolitan Life; Clark D. Bridges, 
Zurich Insurance Cos. 

In addition to the speakers represent- 
ing insurance engineering and conserva- 
tion and safety services, there was a 
comprehensive cross-section of special- 
ists from other fields, representing en- 
gineering, highway safety experts, nurs- 
ing, medical and surgical, psychology, 
marine, industry, business and all call- 
ings in which safety to life and prop- 
erty is of paramount importance. 


Insurance Men Active in 
Mass. Safety Conference 


Among those who took active part in 
the twenty-sixth annual Massachusetts 
Safety Conference held in Boston March 
10-12 were A. L. Bjorklund and Thomas 
D. Addison, both of the Employers’ 
Liability. 

Mr. Bjorklund, supervisor in the New 
England engineering department, pre- 
sided at the Tuesday morning power 
plant session, and Wednesday afternoon 
Mr. Addison, supervisor of elevators in 
the New England engineering depart- 
ment, presented the insurance company’s 
viewpoint in a panel discussion on “EI- 
evator Improvements, Hazards and In- 


spections,” 





Uniform Driver Licensing 
Program Outlined in Booklet 


A recommended program for uniform 
driver licensing in the interest acci- 


dent prevention has been issued in the 
form of a sixteen-page booklet, “\otor 
Vehicle Driver Licensing,” lished 
jointly by the American Association oj 
Motor Vehicle Administrators 1 the 
National Conservation Bureau, «accident 
prevention division, Association Casu- 
alty & Surety Executives. 

The booklet points out that fund- 
amental in the plans of spoisors of 
uniform licensing “has been a inethod 
of establishing driver licensing s:ndards 
which will safeguard the public welfare 
and at the same time provide a fair and 
efficient means of enabling the plivsically 
or mentally impaired person to qualify 


as a safe motor vehicle operator in ail 
cases where existing deficiencies may be 
compensated for by training and use of 
compensating devices on the person or 


motor vehicle.” A summary of the ree- 
cmmended program follows: 
1. Adoption by all states of the recom. 


mended questions as a minimum standard for 
use on the initial and renewal application forms 
for operators’ licenses. 

2. Provisions for adequate administrative 
staff and facilities to properly analyze applica- 
tions for operators’ licenses. 

3. Adoption of a plan for renewal of oper. 
ators’ licenses or a periodic opportunity to re- 
view or reconsider the licensee jin order that 
the physically and mentally impaired or other. 
wise potentially unsafe drivers may be given 
proper consideration. 

4. Use of the restricted or limited license 
plan for the physically impaired, noting on the 
license card extent of the restriction imposed. 
5. Provision of appropriate punishment, by 
law, for misstatement of facts on applications 
for drivers’ licenses. 

6. Uniform motor vehicle operator’s examina- 
tion, including knowledge, vision and driving 
test. 

7. Adoption of special 
ards, utilizing trained technicians, psycho-physi- 
cal and vision testing equipment for physically 
and mentally impaired applicants. 

8. Periodic examination of 


examination _ stand- 


motor vehicle 
operators, 

9. Uniform practices between the states in 
the suspension and restoration of motor vehicle 
operator privileges. 

10. Institute appropriate 
where evidence justifies reexamination to deter- 
mine physical and mental fitness. 

11. Compulsory reporting of 
other disorders to the state department of health 
which in turn shall make such information avail- 
able to state driver license administrator. 

12. Classification of motor vehicle operators’ 
licenses according to type of vehicle, such as 
pleasure car, bus, truck and motorcycle, with 
appropriate examination for each type. 

13. Maintainance of permanent 
license records. 


action in cases 


epilepsy and 





operators’ 





SAFETY LAW IN COLORADO 

Governor Lee Knous of Colorado has 
signed a stringent motorists’ financial 
responsibility law enacted by the Col- 
orado legislature. 





“Insurance for the Masses" 


NATIONAL ACCIDENT & HEALTH 
INSURANCE COMPANY 


OF PHILADELPHIA 


POLICIES ISSUED ON 
COMMERCIAL, MONTHLY, 
GROUP and WEEKLY PLAN 


J. B. BOYER, President 
HOME OFFICE: 242-244 S. 8th St., Philadelphia 


Forty-three Years of Faithful Service 





FIND OUT IF THERE 
IS AN OPENING 
IN YOUR TERRITORY 








UNION CASUALTY COMPANY 





THE ONLY INSURANCE COMPANY 
SPECIALIZING EXCLUSIVELY IN A. & H. GROUP INSURANCE | 








Approximately 60,000 wage earners already 
protected under our Plan—expertly adjusted 
to the requirements of each industry. 





INQUIRIES INVITED 





345 Madison Avenue, New York 17, N. Y. 
Phone: MUrray Hill 4-7780 
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No foolin’. Just three more days and = simply said: “Oh, I just did it for a 
yell be April fookin . lark.” 

; x * Ox 


Or haven’t you wiki able to_ forget 
that Income Tax Wallop as yet? 
8 

Sylvester J. (broker) Walker writes in 
1 sav he has discovered the solution to 
the problem of getting to business in 
Yew York City. He suddenly realizes 
that most of the working people in that 
metropolis travel south during the rush 
He wants the workers to move 
homes downtown and all firms to 
move their offices uptown. He says then 
everyb idy would be traveling in a dif- 
direction and thus solve the prob- 


hours. 
their 


ferent ¢ ass 
lem. Dut, he forgets that the only dif- 
ference would be that from that point 


on, everyone would simply be traveling 
north during the morning rush hour. 
So, Sylvester will have to move all those 
people back to where they were in the 
first place. 
x * x 

From Donald J. (the sage of Evans- 
ton, Ill.) Wellenkamp comes the one 
about the robin who laid an egg which 
was not the standard color for robins’ 
Papa Robin flew home that night, 
took one look at the off-color egg and 
naturally inquired “How come?” Mama 


eggs. 


Johnson Gen’! Counsel 
(Continued from Page 35) 


companies, and that James J. McGuirk, 
Ir, has been appointed to the new posi- 
tion of assistant general counsel of all 
the fire and casualty companies in the 


group. 
Mr. Johnson was appointed general 
counsel of the fire companies of the 


Royal-Liverpool Group in October, 1945. 


He was graduated from Notre Dame 
with a A.B. degree, magna cum laude 
in 1932 and received his LL.B degree 


there in 1934. He accepted a K. of C. 
fellowship for graduate law at Catholic 
University of America at Washington 
and in 1935 was awarded the degree of 
Master of Laws. Subsequently, he served 
nits faculty as instructor in constitu- 
tional law, bankruptcy and code plead- 


ing. 

Joins RFC 
In June, 1935, Mr. Johnson joined the 
Reconstruction Finance Corporation and 
lor several years served as counsel at- 


tached directly to the office of general 
counsel. As vice president and general 
counse] of the Rubber Reserve Com- 
pany, an RFC subsidiary, he supervised 
tle negotiation, preparation and execu- 


tion of contracts and other legal arrange- 
ments pertaining to the Government's 
synthetic rubber program. As_ vice 
president of the War Damage Corpora- 
tion, another RFC subsidiary, he helped 
‘o formulate and administer the Gov- 
ernment’s war damage program. 

In November, 1941, Mr. Johnson was 
appor ated special assistant to Emil 
Schram, president of the New York 
Stock Exchange. At the outbreak of 
War 11 December, 1941, he was granted 


a leave of absence by the exchange to 
resume his work on the RFC rubber 
Program, 


McGuirk’s Service 
Mr. McGuirk’s period of service with 


the orvanization covers a span of almost 
thirty years, His first association was 
with ‘he Globe Indemnity Co. as at- 
‘orne, for the bonding claims depart- 
ment; in 1932 he was made associate 


Manaver of bonding claims for the Eagle, 


op and Royal Indemnity Cos.; in 
1043 was appointed counsel and in 
» sceretary for the Globe. 

lt explained by Mr. Conick that 
these changes are in line with the re- 
ently adopted policy of the Royal- 
Liverjool Group to integrate more 
Closely the operations of its fire and 
Casualty companies. 


E. H. (A. & H. general agent) Mueller 
of Milwaukee, Wis., a national figure 
in his field, read the review of the 
Prentice-Hall book “How to Sell Life 
Insurance” and then paid us the compli- 
ment of rushing his request in for a 
copy. Mueller is known by all his friends 
and clients as “Count” and he has 
adopted the slogan “You can Count on 
Count.” Not bad, say we. 


x * x 
Those little sly digs we inject every 
once in a while, directed to some of our 


witty-though-lazy readers, really are 
effective. We get a kick out of sitting 
back and watching how the boys pick 


up the hints. We marked Louis (Un- 
derwriters Board of Rochester, N. Y.) 
Hawes A.W.O.L. from the column, and 


Lou snaps back at us right fast with this 
one: “The other day I was driving down 
the street and I saw a sign on the back 
of the car ahead of me reading ‘Caution; 
Blind Man Driving Car.’ My curiosity 





aroused as to how a blind man could 
drive a car, I pulled out to pass, when I 
noticed another = on the side of the 


car which read: ‘George W. Smith, the 
lea Blind Man.” Even though 
Louis winds up with “Don’t shoot, 
Merv., I’ve a wife and three kids,” we 
say “Thankee, kindly, sir” for coming to 
the rescue during a week when this 
column should be in a wheel chair. And 


call again! 
* * x 
A chap who calls himself “The Down- 
towner” “A bustle and an histori- 
cal romance are alike. How? Both are 
fictitious tales, based on a stern reality.” 


says: 


x x x 
Just when we begin to believe that 
New Yorkers are serious-minded Go- 


Getters, some chap spoils everything by 
doing some Sky-Writing and the whole 
town seems to have its eyes on the skies. 


—MERVIN L. LANE 





TO SPEAK AT DAYTON APRIL 11 

FE. E. Mid- 
West manager, Associated Aviation Un- 
derwriters, and Frank W. Potter, Aetna 
C. & S. field will be the 
principal speakers at a fire and casualty 
University 


Stephenson of Chicago, 


supervisor, 


conference to be held at the 
of Dayton, April 11. 





NAMED TO VA. COMMISSION 


William W. Martin has been ap- 
pointed a member of the Virginia Indus- 
trial Commission to succeed Parke P. 
Deans who died recently. The appoint- 
ment, made by Governor Tuck, is effec- 
tive for the remainder of Mr. Deans’ 
term expiring October 1, 1948. Mr. Mar- 
tin had been Assistant Attorney Gen- 
eral of Virginia for the last ten years. 
The Industrial Commission administers 
the workmen’s compensation act. 


ee Union Order 


(Continued from Page 35) 


money than the actual cost of insurance 
with the 


to any group in connection 

purchase of insurance does not create 
a healthy condition for the insurance 
business, honest and sincere as might 


be the intention of those entering into 
the agreement. 
‘Tt has come to the attention of the 


Insurance Department that other such 
insurance plans are now in existence in 
the commonwealth of Pennsylvania and 
the Insurance Department will conduct 
an investigation into these plans to de- 
termine whether or not they are written 
in compliance with the laws of the com- 
monwealth of Pennsylvania.’ 








Investments: 
State Bonds 
Preferred Stocks 
Common Stocks 
subsidiary 


Accrued Interest 


Home Office Building 





Cash in Banks an a 


Bonds of United States Government . . . . . $ 


carried at the December 3lst, 


December 31st, 1946 


ASSETS 


. . . . . 


Premiums in Course of C dluations, Not over 90 Den Die . «6 


Reinsurance and Other Acaiiie rs ay eran 


TOTAL ADMITTED ASSETS 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 


14,874,610.43 
149,336.39 
6,446,535.00 
10,142,784.00 31,613,265.82 


Capital stock of National Surety bien urine a ince Corporation, a wholly owned 


LIABILITIES, CAPITAL AND SURPLUS 


Reserve for Losses and Loss Adjustment Expenses 


Reserve for Unearned Premiums .  «  9,554,121.94 
Reserve for Commissions, Expenses and Taxes Se 9 te i 1,93 1,692.32 
Capital Stock . es $ 2.500,000.00 
Voluntary Reserve for Scns in Security Prices. . 1,379,502.84 
Surplus 3 Te: —r 18,211,213.00 
Surplus to Pilicyhebdere ee ee ee ee ee 22,090,715.84 
TOTAL se oe 8 8 oe + $38,587,665 5.92 


Investments are carried on the basis prescribed by the New York Insurance Department— 
bonds being carried at amortized or investment values and stocks at values based on rates 
promulgated by the National Association of Insurance Commissioners. If investments were 
1946 market quotations, total assets, voluntary reserve for 
fluctuations in security prices and surplus to policyholders would be increased by $730,035.82. 


Bonds carried at $1,155,500.00 are deposited as required by law. 


- « $ 3,053,722.76 


1,728,462.27 


» «  1,583,075.01 
=< 59,227.08 
re 49,912.98 
- + 500,000.00 


‘ $38,587, 587, 665. 2 


. $ 5,011,135.82 
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Let’s consider that “poorer” possi- 
bility for a moment. A particularly 
disconcerting form of loss is by theft, 
robbery, burglary, larceny or holdup. 


The technical name of the crime no 
longer matters under our Residence 
and Outside Theft Insurance Policy. 
If you are dishonestly deprived of 
yc f property —you are reimbursed 
for the loss. Also, “property” covers 
everything from clothing to currency, 
from furs to furnishings. 


The cost of this new-type protec- 
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tion is amazingly low. Why not fill 
out the memo as a reminder to your- 
self to take the matter up with your 
local insurance agent cr broker? 


You can depend on agents who 
represent the Aetna Insurance Group 
(see list of companies below) to give 
you prompt, efficient advice and ser- 
vice. Remember, too, that when your 
insurance is with a capital stock com- 
pany such as those comprising the 
Aetna Insurance Group, your policy 
is backed by both a paid-in-capital and 
surplus. You are never liable for 
assessment, 


DON’T GUESS ABOUT INSURANCE—CONSULT YOUR LOCAL AGENT OR BROKER 


Abina Insurance 





HARTFORD, CONNECTICUT 


THE WORLD FIRE & MARINE INSURANCE CO. 
PIEDMONT FIRE INSURANCE COMPANY 
STANDARD SURETY & CASUALTY CO. OF N. Y. 

















TO AGENTS & BROKERS 


This advertisement also appears where your 
most important clients will see it... in Time, 
the weekly news magazine—Newsweek— 
and the United States News—Aetna Insurance 
Group, W. Ross McCain, President. 











Remember ... this is for richer or for poorer 





Fill Out This Memo Today 


Mail it to your local insurance agent—or tele- 


phone him. 


I estimate the value of my family’s jewelry and 
furs at 


I estimate the value of other clameapiele posses- 
sions subject to theft at $. a bad 


How much is the premium on the Resi- 
cence and Outside Theft Insurance policy? 


I would like to pay the premium on a 3-year 
Lasis. (This reduces premium cost 16 ) 
PS. Better check up on my fire insurance, too. 
I estimate the present value of my house (or 
Lusiness property) at $...... 


How much adc litional fire insurance should I 
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Se a tt eo ll 


the founding of the Aetna 
in 1819...through wars, con- 
flagrations and depressions 
..no policyholder has ever 
suffered loss because of 
failure of an Aetna Com- 
pany to meet its 
obligations. 
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"Tus NEW 1947-model loss 


draft, just announced by North America fire 


companies, is being showered with words 
of praise. Our Agents like it because now 
every fire loss draft requires the Agent’s sig- 
nature. The object is to create a closer and 


more personal relationship between Agent and 





: Bay lo lhe order of 
: in fell selllement of ‘a claims fer (oss which occurved on the day ee ———_ 
3 under froticy ested aa the 


of ‘said Company tn consideration us hereof he said, policy a hereby 















_ Your name Pe." 


AGENT'S SIGNATURE a 








client at a time when insurance means most. 

This forward step was developed as the 
result of specific suggestions made by North 
America’s Agents Advisory Committees. It is 
in keeping with North America’s traditional 
policy of advancing in every possible way, the 
relationship between Agents and their clients. 


INSURANCE COMPANY OF 


NORTH AMERICA 


COMPANIES, Aiilaclelphia 


INSURANCE COMPANY OF NORTH AMERICA INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 
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